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9.9 AT INTRODUCTION)

30T HRTieT ey fauue GengHrl ATfedt & emrEr fear Bar .
AT 3TITT IR AU Henesream fafder argrit Jrfaedt 3maor grfgeft
3. T FFATAR IR IT FCHTIEY PRUMR 3T

SITSFEAIT STfTehTepRUT & TqeicHes Tl fAuur HemeTel fobell RS 3118 Jrm
STRINT JATAUT H{TeT TS hell JAT8. ol Ueb eTUeh g T Hebe T ITe.
& APheudT FAHI FfAua=ar g 9%r 7 Hefquarar FeeAr IFT srfery
HRICINR 3MTE. PRUT ISTIT PGl Tqdi, AEHM dc, TASTHRIA J&l
37T faferer oMY Tt fAUurT FeMereT RS I, AT TCHIHE AU G
NG T fhTd FeMEATT AR 3TART FRUMR SN,

9.3 IR G (PRODUCT RESEARCH)

QU TeT UTEAT Teehied] FHTHTER Saeidy 3. ! TR, 3MaS
s, AR, STIOr ATeehTer FHTE ATaR IJLRE F-39AY AT T,
A IEIPHT Feld A aRfall Ffe bedHaR fbar aveg qed gt
BT Hob T <] ATEDID FHTET PR bI? YT8D ATl ] TBINGT BI? &
NICICESIIRS

frqUTTeRIT ¥ o] FeuoT 312fT DIVKIE! BeT/IedTerT fdar HaT l, ST
YIedid FETYM BIgH ARl IR YRTE! Ssel. el g% fhar agsy
HCh/IUTE/ AT bl SITos ATEDT BRI Blsel fha e o1 quf Biciled,
g fIShdT T8I off TIEAT / IR BRSS! HeT Rl IR I LT Ty

TR U3

‘G AT FEUNT IR UIETRTE, TR, RN, F Rl SSTRId
T AN AT Hevidler e e fawlt detet weg 81,

‘T Uil 7 fAUUR T Hewid del STUR Fdller 37egd=/ F-2e w80l
EIGRSNIEE R DA

T o R/I<ATS A JHTBR, Y101, fhae, o, <1, ¥@, {9, 3mepdl-
ECehTed] G el TeE FEURT v G B,

9.3 <] WeMeATET AR (FEATURES OF PRODUCT RESEARCH)

q)  fIUURT FenegTeT S HEcaTaT YRT FEUI I HeE B,

R) TG PIUCH a¥] Bl 3T IR AR Hifeed! o FMEHTGT
SREUCEIRINE I



3) INIRYS HeY A acrear et e I,

g) AT AT STTRUST UST &R BRI T Qe AT,
Y) e HNGT B A FTAURT g SFeTee HebIRel! HfehaT 3ATe.
§) TIAeD d ST TEATGI eI DATIUR]T T U Ufeha 3.

) T TRST T FHTH ATcilel N §X PRUAT BRI Y FAEAGR el
Sick

¢) T MG TG ! el RO, IqEDET IIRT B, T A

ST ) ‘jjaCINUII'CH RIS ICIGIRVIIN

9.8 I WML Jaedehar g "ew (IMPORTANCE &
NEEDS OF PRODUCT RESEARCH)

I UGS ¥, ATDRUITAT &R HHT BRT Acll TR aR], DRI &R
TRTIT AT, AT JeIeT THTOT Rl HLATEATE T ST ehalT FRTAT e,

9) ﬂﬁﬁﬁﬂﬁ ER_cI:ﬂ fIRTAT (counsumer oriented production):

3ffefers AT i Faetedrges el JTaS!-FaS! JHTO, TRTHY afe!
T OIS ey HeTeT TR SR,

Q) TR AT &R HHT AU (To Reduce the Refuse Rate):

TEehTedT TRl 9 JATIST THIUT ac] HE NG o] dael hefl STl IRIe
JITRYSTT ATIHAET &R HHT BT I, I TRTRUSHE UTSfedT=oR arT
STTUIR STET Tt hTesoi! HUTATS! a¥] AT RS A,

3) IX<ET RaerR (Product Acceptance):

TG fauft Freoft Beft S,

) feraufY Tl afReror (Evaluation of Market Test):

A g fob ATe] A AT ITTRUSHER UTSfIuaTydf ITeiRUS Frervft eror
ST IR, TATHNT IR, HLATEATT TR SR

4) ITEHIAT UfIfHAT (Counsumer feedback):

feIoURT LT T JTe<pTall HIeT TM1esT Spetl STRT. T A e fdba
YA ave] PRI UTeehTeaT BTy UfcifehaT 3118 & STV BIUTepRIcT v, ALMET
RUT TROTT O],

ITUTCH HLATE T e e
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&) ER?CI\% HegHIT HROT (Evaluation of product):

R RG0S JATIeT ITell TfeHT & FIoTRUS el ST / Reerelt Ry 318 &
o (e (o} e o

T, T [shaggl PRI B PRI, ae AfdT Al IUANT M

HGHTY HRaT .

) Afe ERT;[\ﬁEFRT (Development of New product):

R, LGS Rl AT AT Pped=T e AT, Al et fagoft
a1 i T IAITD TeHERIER, SEUll, TRIDR, g SgfeghT JaEd
AT T hRT AT, HTgehrdT HICrRATS AT I,

<) feroofy fersdwror (Market Analysis):

T AT ITSTRUCK IS JMTICAT R fafder ST fPelor ahvem A
SR T Sile ShHiclel ST, ST g AT IIRUSHT JerT, T
IR YR, STl STSTRIC el AT [T, 3. 9Teie HTfeci Mot el .

]) aRSM™T aITITT #ad (Helpful to management):

I NG SFIRATIDIY & g Fod TR feIepRY e JieT STeARIerey
AR QR ST, e 1T fauur f[wges fHofg eror A ST, SRi- g
He ATUIAT A0, TIET &l 3RIeiedT JIRUSHT a%] PlIg Hu, fhHd
oot eRuY, ARG gRera rder Rul, AfAT HepR Al AR, faeRur @R,
SUSAEEICCARE PRI

q0) 3ifeH IR T ATaeAP® (Increases in goodwill and objects):

IR, GG THUT JITRYSTHIST AT e FHIal. 1o AHT F Jifer
SfeR AIe RO AN S, ATdelleblep arafaar A,

9.4 o%w] WeMeMrl @M (SCOPE OF PRODUCT
RESEARCH)

IR HATE & Yo TATcirelt HfhaT I AL qRfal fep d1of Il
eI fére2rep 1] 31T &1 bR TS,

31) TR i3 IS (Technical Aspect of Product):

AT YR i TG FENT T TRANTRITSHET el ST, T AT
Rcitel Aiferep, TATAD UrerHTTed gl bell ST, ATeehred] JUETHTOr &
ST el SETTINIR GRS deet T, ST I TqEDTedT av] Y&l o,
3PP, SOGR, UEIYdd TR HRU, GeHed ATUaAr A0, ST




REITEY ISl DRI, A TSI TR &eell HTATdT dTuR 0y, qref,
ART fog, defee a1 7 Fect BRUl 3, BRI 9R] GG el ST,

) ?R_cljﬂ fequrr 919 (Marketing Aspect of Product):

AT YHRALY JTepiedT A&, FEIDH, P, TR, IFRIR FLAE del S
JISTRIC T {07 BRI, STTRUST T Tl g Tqefehia FedHTd- HRul JAT0T
fospIeR AT 3. HeeT ARR FATe el ST,

aﬁﬁi’ﬁaﬂ'ﬁﬁ T (Scope of Product Research) ga‘ﬁ?vr THT0T ¥ R

RECH
9) aﬁ;ﬁ?r Arferoaar (Product modification):

I ATIUGT FEUIS ST AR HEd 9G] o Afd A% AR YT febar
o\
AT T IeUTET PO JIIRUS ALY 30N, IeUTeh JATTedrd ged Hed

e AMeTes daet Teg U, URe 8T gacf UTedrI RaebRell fhar el
IRATST HLATET PRI SART. ] TEY PIBTOT JERUI / FS BRI AT

J<T. 4 G to 5G Mobile, fdhaT AT K IR g5 3.

Q) aﬁﬁﬁ YR (Product innovation):

febFreT, =@, aTaT SMBR 8. BT A HoT Aled aRiebs el ATHINa B,
TRt urErT, IUATAT, i arafir, awe] 31fers Qs g JRIawd
TORTHTST TAR RO, YLD TIT PRUIRT TN BRI, 8.

3) AW WM (Packing Research):

3T ISTRUSHEY Al dTal aguit Heware! SRedM i HeMe Hefd
el ST 3TTSTedT STRTICiD  STERT T ¥, JIe- 3cdd Hecq 3T,
GIET FEUNS Rl dTeqe febd |ISaUeh RUITYl peietl qTevll I8 81,
I HITATT A1feed, S9T, ST PR, 3T Fdx /=T SYANT fhaT 7
PR YTHRICT GG Pl S, UTED 1 ep¥ed FITATRT aal TRal
RN, ATEBT T el & HITATER IHeTg 3. U JTeuf/Riae Fene
HE<aTd T8,

%) fIeT FeNE (Price Research):

I [P 8T JIRYSTeT Jalia HewraT e 3iTe. ¥ d |dl ATl <aTul-
AT 4o / e / Ufithes w8l fohwd 81, fhae &1 UTeehiear shaerhl

ITUTCH HLATE T e e
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IO & TSIRUST ST TR I ST ST, AT e Syefed
Uocietaaetl TR fohwa M3 Ul a1 Teehiar FHE Bldl. fhrees R
YT A R Bl 3RAa] UL ave], F2MeIe febAel e Hecd
3TRT.

4) SrufRFg T AR Rieg SoneE (Brand and Trade-mark Research):

o] ALMETC el HETaTe GG FEUIST aRfell A1d SUT STEfes / JgTehT Ryl
B, IYE & aMTod ST, TTEDIHT THOUIRT A T FTARUN 1 AT,
fafere o] A MUl av AMEvIT SUYh RN, TR AT f=ara ARIhR
SRR AT/ Potel] ST, DT SaR AR AR g ATErT ATl
gU fAfE 19, foeg, oM Jre aToR aRUAIAIST g el ST, e
1Y e & SATIRY R8T aRoT STITERTT ROy AN STl ST UTeep ca ke ave]
RN R,

&) A%< 78T WY (product mix Research):

o] o787 FRUIT IeUTaep T faishl I felel a/er 81, v 8T HMeT Gpur
TN AT FRATE el ST, T A SaHed) ffde avga aae feetel
3. TR WleiHed U qRa fafde TepR feetel SrAaTa. o e fHetth
e Yol ] ARIGR ORI ave] S1cl. T FaTal e avee] fHATHeEs el ST,
IR fshT Sraver eI Al e, e, Wil a FelTd i s Fgwr
3. TGN IR GG bl ST ST SedTeATd G 1o H2AE bt
ST,

9) ER<T STE =%k WY (Product Life Cycle Research):

T STEATHHTO Gedeh dRell SiaTash 3RAl. S G, fderd a e,
IR AL I SHaTersh FLATET Hecare SRIT 3Mdel RS el SedTed
R STaTAghIc el DIUCIT ST 3712 & LMET Adt. TR ST AT
T, DRV Yedeh aeleT [AfTE / HATe o SR, T fgheairet cr-car
SHeTespTciie] STaROMe gEiRaTer AT WA PRAT IR, FEUH AL

NIGECEARNIPE R G RIS
¢)q g a?ﬁrﬁmm? Hemer (New Product Develop Research):

AT IR TR TRMTeT FEuIel JET LT fep - R RUT BRI el
IITRYCHE I fegp T80 813,

e A e SSTRUSHE ATV febarr, FfaT ave] ATeehii ReepRidT
TEU AT &Y PHT o RGpRuITaT &) dISfaul SRIdT dhetell Hfeham




FEUNS 9 I faeprd e 81, AT HATEe Al a IRIRUS HEY
R R BRI

R) fquoft @ fagur ar=oht Hene= (Market and Marketing Test

Research):

ey Jfe g fbar FfeT STRUST T ATEDIMT G4 PbedT T el gredn
wifcifehaT, AU STV eicedT ST, AT Sfd- aRsTed Prr SRfdd. AT
BRI R N0 R S IC RGN PRGOS INKS R R R ERRUICICR RN K]
et ST,

q0) T FATT WML (Product Position Research):

YTEehIeT HATHE SRETeIcl AT / FCHT 1T 3T & STV SIvarel! fopaT =gl
IR T HAMET R, IeUTe Al JH0 JSIRUS ISl SrauE SRfdet!
ST AHE YTeepial AT & el FHoI. 3T HNEART JI9TRUS g
gecher fIRET PR Il T HTEhTedT TR, TIRIDAT FHSIANT. T8
IR AT IR T HETTd 3T,

AT THIOT o], e <aTHT fobelt Treis 1T ATl ShedT Adh., IIoTRUSH I
UcUD TS FATET ] FGTT PR Adl. T Bl HIATARGT e
TeTe] FHTETT U Sl ST GG feharrear Heerdr THIae ave
e BT,

9. I WYl Ugal (METHODS OF PRODUCT
RESEARCH)

IR, AT & AT eI A febar AT aRef, p_IeTT et S, & Fee
IR HATET el SN,

31) {Iﬁlﬁ%ﬁ JeIcHD Tl (Staggered Comparison Test):

I FNGTAT AT GG e TTEhTel Uep a%c] ATIRUIRATST feedt Sirel. feram
SUINT HEAFIR T T HRATHAT, SR JTeh1e faaRer STTdTd. g
Ale Pell ST, MR PN Pl@FHR Mg TEDRT G IRl o
SUHITTS! el ST, e <l 5, "fcifehar & S gl Aie et
ST, T UEdgR U g Yegal qRar IR T el Sid-rd el
3T IIN I Arsdre. & Al Sl q qReiad s e Jcgel et
ST, ST IR UehraIad] ATIRUGTRATS! T STt ATa. ATEehT ef-T ehrall Acl.
JEITIRI HereT ST fHeserar.

ITUTCH HLATE T e e
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) SIS RSELSED reolT (Paired Comparison Test):

AT YEHEY YTEDT UBrdR] & el Sike! faall ST, a7 Siielqed aRaR
GTET thRep STTUTEr TS TSRSl [T ae] d T GaRid avq grdT Siet
3. AT ST AR prar el pRIGITAT Il <ATes dovel il Blel.
qED el Bl Ad. a&E YD Iraull PRl A, AU,

SIRNTICHeb TTeruft I &l Ul PraeefiR 3Tee.
3T et TR Teehrer AU, wfcifehar, oy GmeT YreT quaar A T,
ITEehTaT HHI SATSIETS qaue gy FAior gidl. Sel avcidlel WRe

STTUTErT ATEY. TATHob FETRT 37ef I8 8.
&) SMFIGefd Aravil 9gd (Non Directive Test):

AT Ygll FEY ATghlet] SeUTer Arviianad, HRMEHTEEd §g eeur feef S
e, ST / g T Yo ITIORUI feredl STy, R cgream gfcifepar o
feremRuTe . M AU Al g Fg MoadTd. ey axe fobed,
U & $R SCPTETE [FaRUT detl S, 9d ey FHedr JTed dcd 4
3Feep HIfecl! <. B Ugd Qi g Sueh ATe. T PR Tl 3ATe. DRV T
R Il d1eY RIS <TaT @ Il Jauelurge Jad TR Hesd
e,

8) WP ferAwor =raoft (Conjoint Analysis use Test):

IT UgiHed pral e wee iRy foham TeTelr Ter epreear aw - fafde
TUreHTed ARIERAT qORUAN feedT S g it Jerieed AR,
gfcfeparl e Pell S, AT UgdHed U ae WRq fafde qoremiear
frorafed, FHafed, g-89-a 3. T TraviiFe PIuRAT aR<lell fhar ae]
PIVIT FPRI HTEDHTAT AT FcRATE fasall. & SR I,

3) TR JeieH® =maoll (Monadic use test or Different versions
comparison test):

AT TgiHE TepT fATITE TTeeh qiedT T alel! TREUITST febdT HeaHTomT
BRI A% feefl ST, AT UTeehTebs ave] ATeicrel! Hicifsha febarm WRETm &)
IS ST, TR 76T T ey JH-HI0T (New Versions) o a¥<]
IRV feedl ST, AT FebR R/ SeqTesT YoaT - gl af+Hiur / DUicR o

YUl Hcfell ST, Ui HepIReal ScareredT fafde yeprear aeq aroRuas
[T ST, T JelrTcHes IR o 3ifc Fsehy Biget ST,

YT UehTel FebRedT fdfqerave] Gyul 70T o1 (Versions) a¥cral
qoT T B eI Rl Ad. I&T: G I YG,-Mobile. Windoes version-
2013-2016.




9. e < ferep_T AfehAT (NEW PRODUCT DEVELOPMENT
PROCESS)

AT aR] fep R Tifeharm € geter ceTgR ol dhedt S,
9) AT STOTRYST acfat faisht.
Q) faEr T o Hed Al g o,
3) faem gRe] T JTSTRUS farsht apvur,
8) STl Al I e febar AT SISTRUS farsht ahvr.

q) FfaT weuAT HRO (New Idea generation):

IR, TG e Al @], febriTeaT bedT fHHior 8l SRAeTeT. geae
e feperr FrEehrea Hfcrehaic a¥ter Hifed! Suetey Bl 3Rqed AIgR T
YT AN, d TR IcATSTHE fIepTe ol QI SiTcl. g2 e febar
AT Ia TqeepredT qRd! Hifecl & JaeTTdee Arfedt fed TgR sdedn
IEHEY 9T o IeUTeH (AT RUT S BIdT. g UTeehred] Hiifspdd a
AT A AT BT Gl AT Iedre ey T A,

R) HEUT FeIHTIT HROT (Evaluation of Ideas):

I NG I STeted] Bedl e JUIT FEAMT Briffaw eral A
TEY. PIEl DU TS RT I AT TR DS DeUAT AR

IR I, oo Q‘Cl\'di—amO’QI heY=Td UH HHATUT dRId INId. T

PRI Jelel FATer ST fesd el SAFTaTe.

37) Al avq fepI &1 SUcieds AT HHHT elsel febear i e et
IRTeT?

9) SRS febar ATeeh 8l Ao ave] ReaepRefiet & 2
) A IR ATEDTRIT TRT GUT T T 2
S) T aeqETS e g Hideae By 31Te ?

$) T AR aeqURET fobet o1 oot febarr & e febedt ST hrieefiR
Nl ? geTal

3) TR STR QT ARTAT.

3) ?ﬂﬁr\w foreT AT (product concept development testing):

AT T ey & fobell BrIefR 30T caaer 3Mre. Arered arevi deft
ST, TR A aR(qod ATeehrd FHTET RS qUT §lgel pra? foar Afa

ITUTCH HLATE T e e
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I IISTRI 30T TR Y18 AT IR WRET PRcilel DRI ? e UTeeh
AT aecilel Al Do FHSII PRy ? 37T fafdy geArr IR oM
JICICIRSIURIG

¥) SATTATRIS JA:&R0T ( Business Analysis):

AfaT g IRy ufshaia ¥ e Al quf sedr ok g e
SN T Al SeUTer] TS 8T IRASUIN 318 BHII? ATeTeT
eI RUT &I NI, SATIATIRID GEIDHIT avear Sedle-T &, JFUf, =T,
3. M =R RIET STNTLSR A% / I<TeH ATaTIe ST BrIaeiR 3riel
TR ] SUTEHN ol chedl STTcT.

4) gfReroTTeH® fauur (Experimental Marketing Testing):

AT IR LY el Al SNIfde HIMfeTd AFTdiieT SRUST TRy
YIRETuIT I ATUeT ST, ATTET JTeeprat TfeifpaT, STYSRI v, aReiet
TUIEIY el TIRETUT RO 3. YIRETT EITedT ST, AT AR ] 7ed) FERUT
T ST, TN ATTHAR aRHEY YT el JERUIT el AT, IR
PEEISIGIS

§) UfeU STSTRUS ATEvlt (Simulated market teasting):

gfcey INRYS @reoll A7 AuiHed T Icdried ot avq T8
TR e TRReT STSTRUGHE HorT fage dTevr 819, Uab fobaT & ereviciiel
3TN IUTEART UTeehial Ha Uioare fHesdl g & qurge ufgel ST,
FeEcT JeIHIO" HRUATHRAT 3MTed] T It ave g AreehT foefl
ST, TTCR AR Ygel= drgufl Eictefl ST, e JTeepiedT av s
9T AReiel g g Jeiel Slave TG Jel a8l UfcRed IToR
TV TehT BICT STSTRUSHE) TR a¥<[al! fshl el STt SATfOT Areepie
BRSNS G SRS NG CIERSIERE RS ICIGAC IS

¢) feraur areroft (Test marketing):

IS YHTUER el epruamgel off v oS¥ifdes OTeepie faetl S, <
AT g TfifehaT e ST, e ard fahel TV JedTe i
fhaT T BT I&T IR & TN, SR TEHAT UfeRIE Tl o) Arsal
THTUTERTS IS 3] e, T8 fAuur Fravfl eh_ul 3Tqeaes 3T, a1
URadIT fhaT Fefa IR PoledT IR AIGAT HHIUIER fashl awuarge
T T8 JISIRYS T WWWH&HWWWW
T Ui AU Frerofy 3Ry #8Urda.




{) STIRIGRUT (Commercialisation):

SR OIR <l & FPRIHD Tell R aa HISIT FHAIUTR Iedra
PRUGRATST FodTdl betl STl qd o SeuTe e TRUSHEY UIdde] ST, SR
AU Tl AARIHS 3Rl AR AdH TG 2ATede] ST IRT SATIRIGRT
KREURIREE

9.¢ U =it @ g% "ot (TEST MARKETING &
PRODUCT TESTING )

JENTD g I el GEHE ehied] HMUITH fdhar TROIgH,
ST TSI el ST AR Sl Held 3. QTe doodd YU Afdee av /
ICUTEH QMEel ST, IT IRETH Ppeledl aeal HISIT YHTUIER fghl eruamgef
T S8 SISTRYS HeY TS T8l THTUITER Yo aw] faighietT STureft ST,
T feheT fIUuRT Treuft 3RY FEUITe. AT Araviiar drgdhiedt Ufifhar STur
BRIRGIG

“GRECRT g febarr g ¥t el Shedr TR TebT SIfdeh IISRUS Hed
IS YHTUTER fasht RUITgET ot av] SRIfdeh JITRUSHEY SR YTaehil
et STTer. < ST ufcifshar Sidedr ar e fobefl gHTuIe Seurer
BRI fheT 1T PRI el PRIG & FHo. SR JTeehral Ffore FRiel o <l
ICUTETRT 372 T FeULT AU Taufl SRl 371a92eh 3.

U TR UTeeh e HEwre 3RTT <ITed fquur arerfi=m siawid
ScUTEs, fhar HeMed 3MuedT FHasd aeRUSH I 8T Uedal 9T SaT
e =ruft =7 e R fquuft wer SfTTeaT AST dieT febdm e BrvaTel
SR 3. FEU YU <ruft Hgcael! 31,

37) fergur reiiaT S&eT (OBJECTIVES OF TEST MARKETING):
q) AT e BRI TTRYST FCRITS SFSHTIOr

R) I FE PRI SRS STUer TRIv

3) AT AEPHIET TTATG - UicIehamaT 3Ty avur.

) AU &ETciet fauu ST & STaudTeT 3MRT R,

Y) ST FHIUTRIT IATGdl d foega SroRUSHEY av] T fauamyef
RETeIT JTEepTa AfcrTE T, 3.

ITUTCH HLATE T e e
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R

(i) fraorT aefi=h 3RTE: ( Features of Test Marketing)
9) dRdq TANT (Real experiement):

faqur Tt ggena T fauvlia edel S fdhar areaa TRt aTE Bt
ST IT IR JRINTHEY JTeehiT HArmiaelt A1t fefl S Aréld ames
gD AT TIfshaT ThRIHD T AT fFosdTd.

Q) oI 9feRATE ( Response of Market):

I IUTEHTAT JTgepiil feetell UfcRaTe ST SudmbRar fauur gfcrre
AT Pelell . ATIIRISR JeASTh IHeciaerel] [quull STIUSTr o=
PRo-] ATEheT FfcTfshT STV BT STl

3) PIATTY (Duration):

fauuRT  =relt ATERUOU Bl fRaIRET PrEl 3fodedl Wid T
IISTRYSHEY [dell SiId. Mo ATeehred Ufcifshal cahr FHSIdN. Yalet
[EERRCHSESEERKIR

¥) FATfeT & (Limited Area):

fegur =rerft & foa fquuiieed Haffed srem aRER™eY ddelt Srd. Jifad
R .

4) ferferer ug<Y (Various Methods):

feraurT Treroft sfvar fafder gdaT aTuR el ST S SIS qercd e J&d,
IG-IAR JerIcH il Ggd  HRicefe araoft g geara.

¥) ferqur TT=roii=ar gt ( Methods of Test Marketing):-

9. JHTOT ATevll Ygd: (Standard Test Method)

oo Tl a1 ggdHEY SERT FXRAT ST T HHART AEWFl BT,
T ScuTe & ot fafdre Sfed somRusHed Fafid faawor omed R fadafka
Pell ST, T Bfod ITRUSH FAfST TTedhier ad= SRIRATer ST, <TeT
PIRIERIRR R SIS

2. fafaa fqooft ar=aoft: ( Controlled Test Method)

gl Frevll BT gfevy TRl qed udel! S, FYUT =il B A
GBS QUG 3fEdTel AT STl ) Feell qroiRucH! e, aede
SR ITGR ATehTedT URifpdT ST AT 3f&aTe] ScqTeeplell Ursdel

ST,




3. ufeea araolY ugd: (Simulated Test Method)

fafaer dMmfers TAHYT STRaRATE! Fae BH AFT TFdIT IaTeTe]
arfedt focfl S, T T e @Rel dRuR fadr o gren
GfcrehaT BUITATST Jelrad! BT STTdrd. Aeeprd RIS el ST JATfor

3Tl 3, LT, TfcifshaT, TR Tl MedT Hoor 3T&dTel IeUTGDIeT]

ST ST, FfcRad Areuft quf dhefl ST

P) fraur =it vrRIg (Advantages of Test Marketing):

)

])

IR UTiaR Fgad! fAuu el BT MR SUTeMed a6
R AT,

Jrechrdl UfcRkie MRea oy RIGRT Il Rl . ATo
[EEREEEIGIRGE

YTEDTT AT |-Fae! THI0 ¥ He Il HRaT Il JTEHHT S9iaR
ERSCRIRRINS

Yrechral UfadIe - WU FEO 3RFeIM avHEd JURUT Ho
JUCKIFVERYERIERIRKIR

ferghTa gfRUTT GecTes UTe .

AT JTEHIAT AT aR], T AR et ST, ATes ATl
ST, UTET ST aRerdT SURINT TSciTes uTaalT ail.

3Fe T IR ST TITH BIT.

SOIER T UrETgul AT 3Tee e e Qres SERTET ATaa fhd
e,

AT ITSTRUSHEY FEST feepeT I8 A,

90) T AT, RIS T2RTAR JITRUS AT .
¥) o= TTeoiia AIe/ET (Limitation of Test Marketing):

)

faqur Tl ufehar Jrfarery w@ftie ufshar 3.

R) Wh TTEPYIRIT ST FTavl RaT A, e JATEIfD g g AfreaT

3)

IR ATAOIT PRT AT ATE.

OTEehTdl e Acld gaold A, e el Ufifhar Jidera e

BREIET

ITUTCH HLATE T e e
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¢) fquur Trevil qe, Aifect Mot HRvaRASt ast @ ufrfdd way o

QISR SITHT TGN Il T &Y aredl.

Y) R fAUUT BTeruiiees THRT e HTel. Toeich i ave] T eIl

OO

&) IR Trel BRI IISTRYUS, ATed SMEUT € B S T TS,

9) ATEDTAT aci TUlTeflaR STfa9RT, AHIRTD, A¥pile, T TAfeRUNY Bed
RO R

¢) fouum araeft 92 sMddeT AMEH fRdHee Sel SI1d AR, ITed Gad
G Feefd SR AT AU @relt I BiT Aral

R) &M fquuiiciier fosary / fIRr Ao STerTcier faguftaed) Jwr 3w ATar.
q0) fIUURT ZATRIUIHoS aeTlT JRTU dTae ATeld.

9.% Hefeh WY T HAET Wele (BRAND RESEARCH &
PACKAGING RESEARCH)

9.%.9 FgT HeTE: ( Brand Research)

UehT SeUTeehTed] R febal T TUfeh ScUTaehTel/aee] -diurgT ol aed]
PRAT AT, HRPRUTS ST SISTRYST Tl efchrcd UTH e, A5
eI aeq] fawlt & ferearm urerT vl arreA e s for gl e avg
rgferg SRIGUATET STgfraraT Tl IR B TaR TG BRI AT,
37931 AR AISUT ARBR SRART dhell AT, SATS S IaTel BrISR
SRET0T UTH &1, <ITel IR fiF8 (Trade Mark) 3RY F8UTdTd.

fafey IcureepTed AT aRGHET TEDIGT PIVIE! ae] febdT HaT H&ol
Y T o7 BHRAT i - Agfs IR BRI TR, DR i &
fafder yeRear FuIrR ARy TeReT o HYF Ue fAfe ave emer
TGipT WM § Yele URRRRI™Med del Sc: ( Need of Brand

Research)

(9) AT U e T IeqTer/ ¥ TR &
(R) STRIATT IRTelell HUHT SIcaT T IUTE FISTRYST ST,
(3) ST DUIT UehA AT STTOT AT ] {107 eIl




(8) TR 981 PO I AMAIYUIAT AUl ST 3T dobell JichT
SHIEEESUEISERCRI

3ifenfie gpici! B1vaATYdT JTTRUSTAT AR 8T AT FRpUT Bl AT
THI0T <ol Fifed Bl e ISRYSIeT a% adlel Hiffad FHTome
YRCETT BIcaT. AMs UTeeh Tcl: Hletra/ el RIS ORI& ool
GRal PRI 3. IR HTeifie iR A AT S-cii Scfepral AT ooy
ST SATCAT. TR JATEFTchTehRUT STTICTehTehRUT AT o

IINRYS d1eedT, ¥uef dIeedl, Tde dieet, Scurerd YHI0 diGel ITes
INIRTC T 3 dRd 3MUell a¥] aRd ebd ATl T8 IeqTaehiil
RGN G b TR ATl dgieee far g IoRvI FodTd bl
gl 3Telel] IR ANBGTITATST SeUTEDIT o IDRUITT STl JF.

Ia. AU DU IMYeIT IR dR qhRES SRIfdel 38, ploT [Sehic
JSTR BICT JTeTehTd o3 SR, &IT T <Al SeqTedhiedT a1/ ef=s 8.

9.8.9.37 qYfRI~eT™ BRIS / 98<d: ( Advantages of Brand Research)

9. T RAIcT:(Separate Identity) STEIEH® IcUIEGHAT ITRUSH
Teh 3TTToS ITod IR T JTReIed UTH &Kl

frshgEY: (Increasing sales) SEf8rT ST fIshicT a6 PRUIRATST
SATEHT T faehed =T AIGIT YHTOTT BIdl. BIRT & e fashiar aRumaRa
ATe JHTel ST

)

3. cafka fasht T gfTE): ( Quick sales and publicity) STefTFg 3RTeledT
9 &I e i aRT TRIGIel AT, Tges AT TR IR
JHUIRATST fshedi=T fI9Y YAIRT x1d T T8l Ex- Sumsung, Rolex

watch.

¥, caRd MSE: ( Quick Indentify) STERFERAT AR ATEHET &4
3RFeTel IR <dNeT SMosegel Ic.fel qrefearfche aiedl SofiaTe

Y& Ul STTCHITERT SR,
. fhaa Ffe: ( Fixed Price) a¥cal fdda A2 sxugrardt sifor

§. PMARET oNer: ( Strengh of brand) 3R 3RTeledT Srefraear
PRI TRIS0T el ST 3FeT ST o fshid @REwd d1g 8
HT? ATAT NI BeAT oIl

ITUTCH HLATE T e e
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9. WARPRRICT: ( Popularity) 37T STETFeT Jo5 SAbORITaT 3T hell

¢. TTEHT FHROT qeq qUTRAON: ( Find out to recall of Consumers)dgy
TUT YTERTT T8I 30T STefRI=g T8 T AT 3T dhofl ST, 3T

IId dacd {:Ij'dlracfll NISIF

. Hrufevgrd fRANIARU: (Brand extension and growth) J&SI0l
TTEDRIAT 18T 31Ul SIYRg I8d NI Srefrarr faedRIBhur det

ST AT g TR el 9.

90. YTEHIA HF SITUTON: (perceive the company’s product) 37Ucd
HeepiT ST ATeepredl A Py |Gl 3Ted. & digfas JeAerros
YR A

9.8.9.9 SYfrar™ aeHh (components of a brand):

SATYDIARUT STFTIIDIDARUT AT o5 FTRYS 1], T aTeedl, T drge],
YIS JHIT Tl A5 STSTRICHET 3T+ich A el aveq], < Re JHTesegell
AT FEUF ISP GEaR FITT o] AR 3Tl qreiferg far =
ATORUATT AT dhell JTeArd ATIUT &T febar T oy =8vrdl. argfaeaiear
QRN UIEHHT AUV Bl 3elell O] JANSTEUIIIST  IUTEDIAT
HATRUTE  TTEeehal  9RAC. drefere SRIGAHT Yeiel uceel faar
TSI RO AT h AR,

9. <fYeT WTAHTT (Passions & why):

qrefrgrAT AT UTeehT AT T Tl Hosul T I,
3Tl aeq T BT WRET dRIE? ¢ fafde JeameR JedT Hosel difeo.
JTENUMY]. “Boost is the secret of my energy” T Boost Hrar<l
YRR eI TepTell T JeTiedl DRIEHI aT6 DRUIIIST Sugh
AT qTGHT Ylggdid 3RTdl. {Your Why = Why Customer Buy} 3=

SUGIDETH
Q. MR 3T (define clear brand promise):

qrufregR Icuradhe aedesT, Jure AT I fawdt T arera
TMEHHT U7 3MTGLTD 3RI. I&T. " ATSS AU FIefferg a6 HuSITe
T STTHTHT-GLTDBIRNTIG! HEUIRT Fesell 314 3.




3. i IOTRUS SO (identity your target market):

IUTED TG FhReAT AEHIT FGd FehReAT AT RAST & el ATel
M5 Uy JITRUSICT dhiordl UTed FeUN s e IR0 3ATadH
3TTe. SSTERUMY. 37UeT Ui HISTSel ARV S ATed & Pl SORIS
fersetelt 3.

. TUE T AT 3Tt Beu=T (crate clear & mistake design):

IHE fdhar B AT SIFfe Sraforarr R deard rT Albid
IIAT @l TR AT, T YforggR T T SeH™l Jd Icaren
SIGIRAR AT, Taed dEforg I8dd SNed IU¥ 8. 9 Uh
IrYfRFETAT aRqd TS AT el U, dlerie, fhefied & drafis
ERIGCERSINRIRICIENRRCIES

Y. ¥UT RUr S/EuT (clear marketing strategy):

SRIFETIT JIRAIBRAT AU STauer TIEguT fhRIq vl Tew=r 319,
ITERUTeS. PIET IUSH HUAT AT SIHRITER YU S[aue JaR Bl
fopforey Ul ScaTe o<l SR TULHIUET HENT diacicr o ot ol g

Sl RIS fauu STaud SRIAdT.

§. TPRTCHP rerfg UM (positive brand image):

SUEHI TIR beledT [AfRre Sraferfasit araebrer SR fhar 7 =gurre
qraferg ufcrT 8. areft afcmT srget fdhar Ufigpet Sl ThReT 3 2. &
T 3 BChIaR Ideid 3l DN Scarae fashl gel, 3Tee,
U IRy, SraUE geATET. T SN TR P ScdTarl U A e
ST FPHRIHD SreIfe HirT (epRad Ul Hewre 3R

9.%.2 el / HAT WeME (Packaging Research):

T TRV G fhaT SUTEATT AR T W ReT ATfeearaT SUANT et
qTED PRUARATS! el STTcl. TRIE Il ARETUTATST HRAdT YRI Jehell fHesrelt
FEU el S,

9.%.2.(37) AT HeMLHTHY IRT (Defination of Packaging Research):

9. HId¥ed GNYE TEUN fodRur, draqaur, fadhr JMfor aroReT ST
S fohar ERfarT RuaT IS, st JATfOT st 813,

. HIET YT U U FASHRIS AR TfhaT g A% BT

ITUTCH HLATE T e e

LQ\)



U e - 11

¢

3. UBNIT HeMer & Iured FRISHIS Mg e S ar/gd Samed
HRUT T AT FHTILT Bl

(Packaging Research defined as the general group activities in product
planning which involve designing and production the container or
Wrapper for product)

9.8.2.(%) Haved HeMeATS Haed (Importance of Packaging Research):

9. YTEHIHT TATE (Appleal to customers):

IeYTE IBUT AT TCIIRTAT AR qRER U FOR CTPUITAIS! 3TTehfdel
PR, IT PRUR fAfer HU=aT T o He IRl FSSATET 3rehieh
PRAT. IATGT I8 HLAEART BB AT PRUIRITS! ffaer JRTet,
ST TR HeATeT e T,

2. Hifgel USH (Providing Information):

Seurer fawRit Arfeeht Svarardt e e a7 HEwr! YHdT JoTdd. aral
J9R 3. I oo HSeT IRTaT.

3. ERaY foofg e (Easy of purchase decision):

IR IcUrEATaRIT gee i difte mifed SfleT SRy & AR
ST fIdhl aTe HRUaN Hed %o Ahd. DR AT FHI ATEDIT
ERERIT U SIS 3118 Tetell 39 ATfe! e e

8. Icura fH=1aT (Product differentiation):

I8/ UBISHT Iearerar U sisctl ST SSURLT 95 Rcl. PRV IcdTerT
IUTEH NBYUIRT HEd RN, HRUT NiRTer IUTeT TR Aethar Saet
ST TS AT AT IoTd fHesl.

Y. YROTT g7 (Changing perceptions):

ICYTE IBUT ISIUIRT 318 JecTd! ERU JeciUd N Hed o Aehd. Tef dlsT
ST THT SeUTE JTSTRIC HIGR el ST e fIRIe: SR 8T 3R

gIed 3RYST df SSUT RO HhfAT TS PHIBT SIS T UdboT fezme arefy
YU dSA0ITH HGd h¥o Ahd.




&. ‘;WI?I%%'\'&TUT (Quality assurance):

& IS AR T R UET IRIU TR, WY AT IS AT TR
flepeft ST ST ATeT T He Yea SENT gedlel GR S el fdar
IUTET THT PISICT T B> ahdl IO SFTHRIT 3D ATEIHIGR fadelt
ST AT ITEHT urerT AT PR TRIT 7 810 & T HIS 3MMeaT 3T

9.90 fF9a WeNes (PRICE RESEARCH)

9.90.9 UXATGAT (Introduction):

e BT STSTRUS T Halfe HewdraT Hee 3778, av< febar Tared fafrmimem &)
FEUTS! febHIe 1. SeUTiee aReee SaTur BaTufi HeUIRT thrRIeT Hleeet Jed
FRUIST febH el B1aT.

IR fopelT T SATETRIT T SATIOT FTedT BT et T SRS T8 feberel
B, T A GG BRY e 3. ISP aall ST (A
3T s BT &A1 Fcl. TR TEDPleT ey Al ALY &olaR
UTeRTTY I R BT 3T, b feberet FRIferet el & foham e el a
feaepe TaoUmEl 3. 3. Al fhHd SR IUEH TRl §EH
SRIAeIRT TTeh av<] TRET PRI ATel. T UEehredl eI 3y fhed
PR IUEhN 1Y Higael] fFese 1l dicT el e U
S<UTED qR! febeel e epxuanydf feheel Temer eeid S, AT febeet
HRTO QREST, T S, T[T, fIcRor ARG g cariT Wl ATeehRT AT T!
3, Faefd, JfaNY, TRIDI ER0, FIAU ScaTere HaRR 3T HRUT!
YT FEUIST febHel TITET B,

TR qedrh-asl fafde gepredr qawrear devidiel wear R0
PRUATT Ul FRUIY fehecT FeMer 81, ITd febeay &Ror STave Jedr fdereh)
THRITS YHT0T, ¥UEehidl A fshigeran &) @ fafder srepRer Haerat, faedwor
Y SIS T IR SNIRT o fhad HLMEA del ST ATao0T fhea
HMEATT SUTGHRAT Faaeelld, S doal Al fhad, Sed 99,
e =1t TRUINY AaT @, 9G9I T, SATET TedhiET qHE gl
febeIeT TRMeTes ATEehi=T RS 318, UTadhi FHTH Blger 3feft ke fomey
ffeTa Peft I,

febrreT e Ppeardos HSUT YHTUITER fIhieT a1@ . JYUT JIIRUS ebraof
PRAT A, T ehTel ATHIERUT BT Ad, ATachiel FHTL BId. Aldoiidhid
TG AT, P TLMET BRAMT ] SHa-TTeIshlciieT Saerie Fee el
SITCT, TR ATED GG BRI SART.

ITUTCH HLATE T e e
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9.90.2 9T WeNYAT RS T 3MaIHdT (Needs & Importance of
Price Research):

febmreT g fshl & Q1T TIceh U AT AT RIS ST, ST STSRUS
qeY T FENTeh ST T; YT JRecl A1 febHe ATBRIT ST, b
fehwIeT e PRUT F febFciiar TR PRUATAT G TCepial STIRT HRugTE !
ST 3R fHHT HLEAH S Iod SqATIDIT I AR A fawieh
SIAUST GIRU] SRIAUAT Hed Bldl. FeUT fhHd FMEHTe IR & STaegeh
qaleT THTOT.

q. fohwe ffRacT (fixation of price):

I faep SraedHey AT el fhua SRIQuaRadt fbaa e

2. fFa forvaess saus (strategies of pricing):
febrreT STavT R RuarRITST qéleT QI Ugeital aTuR el S

3 TRER ImaRa fhaa fher @viierge faa oo amed
odTciielre Al fhHa SAfeeh/ STeT SMTbRell W, d FeR b PHT
ERIISIRH

q) Taer v fhaa: amed geardg JfdT aveEl fhad sifaerr ey
DA STTT. TTes TAH A6 AT IRDS JTehNeT BICTT. TR AT
&I G AT ) Al arafaedr ST

IR TR Ugd P! & SNIAUITITST fhad Fener SMaeddhar d TRl
.

3. Tqyfer fFHa (Pricing of Competitors):

fohc eNemes Tl fhad i S/aus . e JAdedT
I, TAGDBAT FTRUST AHIERU PRAT A, F8UA febre] e TReT
AT,

8. fheT e - JeIRIC - Waeld (Price discounts, concessions):

febmrer FemeTe fafée sreprRet ATfEei — T2 MesT R AT, TqLepIe b
fereRIeT S SHTIeT qReged febrreit fIf¥eiet ol e g Faerd = &) fHasu,
SHICEICIRSICEUERIRCR N



y. frrata fgor (Export marketing):

e e & FRITdeRMT BRe BrRISeR 3rAd. fafder Sendier ToRuSHe)
fafr= fhaa aRor sRfquaraet fdhar fFRafa v Afdadiasiar fhaa genes

thIRT 3UYch .

¢, fara STauST (Pricing strategy):

fad Femgae fhad aed S/Eus IRgul Afie’y A S FRfd
ISTRYST ST fehHcraTae ST (e PRUITATST fhee Feer Sugh 3T,
Ao fAfehe a1 BIgT THRITIT eI dTGd. el SX Ugaira (R UM
febmreT LM IR SUYh AR,

9.99 frua ffdTdier gRumr #RUIR ge® (FACTORS
AFFECTING ON PRICING)

febereT 1257 BT Eicep fauur fsirciiel s Tce 31Te. febae F8urel aeal fafrer
ISl FTeATY fehaet ¥ PRUITRAT Ui gaof Bidl. AT ATAATRIBIHT
T eRum=aT ST fdbre FREd RISt BRelT sreFur A e,
TN O ST e qRea IedTee Rl il Yedch aRal febHel Searat
SN, 3Fep TICehrdT g JSauie faaR erdr oIrTdl. fhd Ffded wom arg
Y fHeUIR IeUTEd IS fAUUHTER of&l hied o Qrebeild. AT [
SRIIAMT 3F1eh TICHIT AR HRIET TFTA. 8 T S TeHed [T Aciiar.
o geieT JHT.

fehaeiiaT U AU ges

Factors affecting Pricing

3T TS Internal gfETT ge® External
9) | IUTST T (Costs) 9) | TUYl (Competition)

Q) | el (Corporate image) | Q) | AT&hai (Consumes)

3) | STFRRYT 3feT (Objective | 3) | IR ARFST (Channels)

of firm)
8) | 9% (Product) ) | 7RO (Demand)
4) | <] Sfta =7 (PLC) ) | 3fiR2rdt (Ecology)
%) ER?IQ%N:?TFT (Product Line) g) | fo<iT SMTRUT - (Financial

Incentives)

9) | 3R IR T (etc factors) | ©) | IR T TP (etc factors)

ITUTCH HLATE T e e
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3) AT uH (Internal factors):
q) IUTaT @ (Costs):

fee g oruaydl Scuree™ SR wHfEr  fdaR e
T ScuTeT T qarm T fheciler axcel fashl avar o ATél. |red
AT e HielredT fhHdl aied wctedrde fbaa e oy, fHamom
PRI & STTES ST Bl 3Te.

) ATacitfepes (Corporate Image):

T, AfaT FEAT eI fbae fFifdaciar ulRom g1 sraa.

3) ST IR (Objectives of organization):

TN SR AT 3RSl TR aRe] febrel eI JeHToT ST T Hseer
ST AT fohwer 2 e Il Fafse SR, ires AT Hcaus I
SR SR febAeT SRIGAT Ict. TR FHTSIUINIT HRAT 3RS R febAeT a1ed
GNERIRSIRS

8) 9G¥ - IcUTA (Product):

febmreT fH1Rrey AT R Ty g ATTRUSK ol T, JUNT, HEw 3. TErar
faraR befT ST, IaT. ST qRedn ) 3fed SRIdmT ) =T

4) g% SitaEes (PLC):

3Tl IeUTel g €1 SeUTer Sfia Thlcilel PIufed COATHed 318, TR
feberet FIfecl STereieT STAcT. T JTaeei fohHdl 31ed 3, TR ReR 3T
febereT ST SR, TR =BT STaAH e febeiet T chedl T,

&) ER?CI\% T (Product Line):

RIS ATSITUS et T T R1e. SR Al IaT, Tletl, e, e et
R fE ProsrT TR PHo-rer fhHT TR MHReAT ST, ITSelc aRell Hew
el R fepHclt T et A,

¥) SfETT ged (External factors):
9) wef (Competitor):
3TN T ST PRl STeATeb 3feTeh Tqeieh fHTUT Bl 3118, TTHob <aTer

SIEENASENICERSICRSINNE




Q) ATE&% (Consumers):

fehee il @R aToiRuUSHIer qRfeIeTE Sivflar . =gurT g8l
BT IRUIATS! U hAT Saell ST, TTeP & Tcd [pHd Hidad HRamT
3P THR GRUMT eI 3RAaT. 3T, ATedhdc, ATed TedGe UTTeT, HIamhr,
Gl B, .

3) AR (Demand):

3T ST, HRTU dieell T fhAe ared. I Icure Tardr frR dbefl ST
TN wR 3rfereps AN ArGelt AR fhHT aTeaett ST ATEl. BRI HTHTD
e STufle 3qefl S, AreehieT fCehg Saul |ISh HISdT YHTuIeRTel

IeUIEAe SeUIed T HHT AT, THT dIedl, W I & aeid h
AT STTUfTer FEULT ATEehi=T OR e ST,

) 3mfefep fR¥ereit (Ecology):

gl S9N HSl dTdTeNyl 3NId deal fhad! 3feU Jadid. d ool
PIeRGSITEY T dTeg faedT ST,

4) fr<fir IRV (financial Motivations):

SN ONPR IURHAT T ded eid 3ol dx fhad 37e9 ddell STd.
fRITdER RIhTr famciiar Had B SRAT. T ICRRISER UTodIeR dRegal
fHd FRITAER 31 Mo ITdHdT.

€) 3o 9fTa ge¢@ (Other external factors):

IRt TCHIAR, IATID I 0T, fIaRoT ARIDY, B HUTet!, TSI I § DI
3. TCd fhHdIaR IRUMH BRaT.

9.9 fHaa freRum=ar g (METHODS OF PRICING)

fha FraRvarar fafdy ggdl R, e dgd™ BRIe, dic 3med. fhad
ffTd PRUINATST I I, IS AN gl dTuR heid ATal, a¥
fhaa FrafRa TR SToTRUST! Rerdt, SUeTed STUTGHT FHTUT, JFUT,
ST, es fuur M faR e fhaa frafRumear @refler gt
STTU[ HI0T AT SRe.

ITUTCH HLATE T e e
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o siefer - 1 e Mrafoar=ar gt

|
v '
TrEiaR ITaRe FTONRUSAR TR
! |
Q) AT F%T A1 drer fHad . q) qeHiEm A fHHIgarR
?) Hiagar fFHaa. ) = i fhma.
3) SHEA AR IR 3) uEHE fhAd.
8) Rmr =g uga ¥) AFTNER IenRa fhaa
W) ITET EAET HAT fHad. 4) Hrfers MR fhaa

31) TafaR TR A &NROT (Cost Oriented Pricing Methods):
9) AT AW - A1 arer fma (Break Even Point Pricing Method):

AT UegetiedT Yol SeUTe-T & febHe SRIET F8UIdiTl. T Ugaiia SedTad Fedd =T
foHToT PRUIATST SfTeterl RIHTT @ fa=RIq Bdrd. 9 <ard Suférd o,
SCUIEHHT ICT Bl ATal. AT GG e TPl & ash & YHuT WTHT agh ST
faep1ofl Uepal AT RT BEP. AT ABT AT TleT foig w8Uii. el 3iferh

Q) AsEeT fFFa (Mark up Method):

fehHeT SRfauaTeaT AT U Aidecdrer YHIUT fA=RI Bidel ST, de, aan
eoiT fraerr v, <ar s fhadigR T Hesfdar S, T ST §
feht fhmciiar QeI T

TR IS &
9-37UT8r T SHTOT

faeht fdmd =

3) ScuTe FEfaR ATATR fHH (Cost plus pricing):

T ggcey fhmd faRia aRa=T T IcuTe 99 d faarur @ It ST
Ho AR WG BISAT ST, T Ufere fehar arerdt AT fssfaeam Jumt
faehY fohaa = SIS ARTERY W + 3TUTard T,

8) RATa @ uga (Marginal Cost Pricing):

SICET SISTRIC SleT Tef SR, Ao IeuTeep AT TGl aToR e, el
fR= R ScuTeedrer fARTE o SRl SRS 78 T FHi0r o
feher IeUTET Tl agel @xUT §. Afd faaRor H1, e SoRUS Fasdr ar

¥



yEiaT TR BT S, TR A it fa e axaier & ggdtar
hRIST EIcll.

4) ScUTST Tafuer w4t / RE fhaa (Below / above cost pricing
Method):

STeg] FTTRUCHE aell JFTU a febal o] &IT AIRMei] JRAITCT. <iegT
I 3T IeuTe Faiuel HHI fhHdler g fdepdra. T drer aid
R, TS TICT A& HRUITUET HHT JHTUITC TICT cglaT Srar el 3a 3R,
HISYT YHTUITERIST TR Tl Al

T IeC TOTRUSHE T SRICTHT F4T ScqTaeh epal ATl & Seara- T TIel
ISt D fbHeT ATPRAT. A TULHEY HHI fhA MTepTo dleT He
PRUITIET ATSAT THTUIER AT BT, el IcuTadh TEHeY ST .

§) SISTRUSER 3MMYTRT fhAe Ut (Market Oriented Pricing Method):
&) TUEiehredT ATe] fHHITAR (Going Rate Method):

T Y e INTRUSIe fafder Tqefami=t St fhad JMeReT 3RIer T g+
febereT TR chefl STTcT. AT 3TTYedT &%) / HaTeil fhHd JeedRT ScqTeeh ™
fheT ISt ST, FBUA JcUTedHT TS (el TR 3o,
URIREITIIR feberer =iy eorrdl ST, T2 ehefl FohT o ahell dleT He eIl
SIGIS

©) R R fFaa (Variable Pricing):

GehTel qRed HaredT 1 fSepmfl, Faadl, deresar fhwdl sprear
ST, SET: QTE’T AT AT I FETT ST, TR AT R, JTIH0T ATl
=T 3.

¢) ATEDT fhad (Perceived Value Method):

3 IUGD HU=AT YT Al fbra SRAAAT ATgepredr shagrerirar
JieTST OdTd. fohar Iredra foramed Qaet SiY fad AT <sat ot fbma Afdaa
Idl. TR NI JTEDIST AToTd! Gofear avcal HfFl dom TedfhH 3fepRat!
ST,

]) ATTUT IR f¥T (Demand Backward Pricing):

I g HgredT fhHdT &I ScuTe TEfaR TR SRR fbra i
ST STSTRUS el HFTUN & gl YRasT, Tqeiicde fehHclt, It faem ahvrar
SIGIS

ITUTCH HLATE T e e
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SICET ITSTRUSHEY ARV 3TfYe ST  aR<ydT YRaaT 3Teq il deaT bl
el AN, TR JRAST ATeedeR fhacl gavge PHI Bl ST, SaT: ey
qTe Hfear e fhHel 3t R, TR, S Hed fhHdT Bt
Sileled] 3T, dSUd, e Uere, TN a¥d, WUl S Jaeia av,
ST oo 3. 2T febereit AFTUIRIR SeefTe.

q0) yimfers IR (Geographical Place Method):

AiMfets TAMEAR el fhad gaetdrd. wife, uefies, I,
TR IOTRYSHEY Ydeh Rl febeel T ¥~ et JTHIor 9 9t
AT e febereil dTeTesdT SRACITeT. Gie Tl fohHdl 3iferep 3Raerer.
ISUT UM € VAT 31fefes ARt ST fdielT 31y SRITd. &€ UeelTd
AR PUS, SIER S TR HEF IRIAT. SUCHI fSHIT T SIRUST
fSepTUTTclet 37eR 31fered ST aRreaT fhwclT arade.

qIeT fafder ggelie ave] g e fohaelt (R ear I SRaearerl fhHd
ey R fagur s SR e faeRIc S0 379 . TS
TR gt FRIemT qeiet Ui T et fFreRor et .

99) YTT HRAT At 31t fFae (Negotiable Pricing):

I TEepTal AT T&Te B ATecpre! fohell febreT <Uamll TANT 38 &
TR Ui febHe TSt SR STbIReA! ST, UTeepId THTET 8T FeUT fdpeel
ISt PHHT Pl ST FEUT ATEDTH AT BTl Jge rel fobaar iR defl STt

9) SFET fha (Expected Pricing):

T Rt epr feheiet SIRATT TSIl ATeehich g fehwciaTereT ST HRTfeeT
ST, TS SCATGHRT AT8eh e e iarsT il JTeepredT Hael et
SEINCRRIREINRCZSIISIN

93) 5% fweT (Dual Pricing):

TG IUTED epTd IISTRUCHEY UehTel a[ed] &I [ ATehRTeT. Tl
diS Wrell axcel fasht PRaTd. Tebra eredr dar & = foeclier faear
ST, I, RIARETciter StedbHT, Tera, guvrd.

93) feremarcier fae (Auction Pricing):

TETAT eI STER fofefTa el ST, ST @GR 31fee fohwe aget o
e faRIT dell S0, Iey St Saver w4t fhad Fidad sears
ScqTEshTeT dIeT Bldl. SaT. Bhos, Pol, HISUTel, F~TEr Irer fofetrd el
ST,




4) ﬂ'?cl'}'lﬁQT fhaa (Market Penetration Pricing):

IIOTRYS HEY eI Tl PRUMTRIT ISl JoH P41 fberel 3TebRed]
CTRTCITC. AT Tel ST febeieT ERUT 31 TR, HRHTTAT SaeAH e YTeehi-T
I RIS, 3Ters 10T RUITATST T aRefea et vt / 31ed
SqeAT S, o BRER fbael! arafaedn ST aoTRUS Fed Ter faior

SPRAT AT, ATTRUCHE Tl ST BT B ST

9¢) HeTs Cargl e (Skimming the Cream Pricing):

Sleg] JcUeed AGUAYY T g YT SIOIRUSHEY 0T T
e JTpro M ThT Hdfdedl STal. Fodrdierer Thl HigT Hde
ST, A0S SATIRATAT faIepIR R AT, STegT avee] 71T g HRTUT 37fered JATfor
QREST HHT SR, T HeTs PIg [hHe] LRV Aacialie] STl Fre ST
T fHe5g BTt STl

919) AR fhHa (Psychological Pricing)
9¢) SfEBIH A (Target Oriented Pricing)
9R) fAfd=IT fhHel (Tender Pricing)

R0)c é?ff foh9 (Discount Pricing)
29) UTED YU fhH (Customer Segment Pricing)
) élm\,}:l'l'\'r 9 (Time Pricing)

23) TR I T BN fdh9a (Early Cash Recovery Pricing)
8) U YuTlet! fhAd (Internet Pricing Method)

feberer BT Taffere i eice 3fTe. fauur Merrcier Jafd qewarer gce .
s febrreT FERiTT aRuArRITST STSIRUSY T@leT ST 1T aTFT. fhHder
gRuIm R fafdy acaier qenge R . AraR b fFrafRome
IR ygd faaRIe el R, U UGt AEleT T RUl TaRT D

ITUTCH HLATE T e e
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9.93 fFaa HeneMm™ F8w@ (IMPORTANCE OF PRICING
RESEARCH)

PIVIITE! SUTEDI IR fehA T HIscelT fEosey ST, qReea febAciiar
SENTT 3TReTed, RTl, fepTdd, faReR SraciaT Srqal. oo fauur Hememre
febereT HemerTe Hew e

9) ‘;I?I?I'Ul?ﬁaﬂ?r OXdET (Return on Investment):
JEIoTeh HISAT FHIUTER JENT AT JTav[eh RaTd. T Tavechlar qafe

T / YRTTET fHseU) & SEMSiepTa Sfe¥ 3. & IfeT Arey PRUIIS] e
febmreit fobwreT SeMeTER A1 UTcebiaR FRE dhedT SITdTd. fhHd e Scure

G ol o] JAaU[epaRIT <areT Higaet] el Sl UL fobaa Fememre
HE 3.

Q) fespa q@ (Sale Promotion):

fbrel Mg g o AT JATUCAT S AN PO U,
JISIRUS el Tqeeprea fpHcll, STausl g AU, YREsT, <ofl - Herer Feme
PO [PUTEaR A FRE ey ST avedl fashid a1e gl
[EEREECAGIRGE

3) woefed fepmor (To Face Competition):

febmreT eI Uil AT @ STaUST f%Iwur eRuT TRy B, Ao
JISTRUS el ¥ef e JTBvITATST fhHcl HeMeTe Hewd 3118, YTeehra! Ao,
e g e AT e (R PRUATATS] feheel GeMemrell TRl AT

8) TSP AHTET (Consumer Satisfaction):

e B hafeg Ao T AT PRU IID . ATEDIIDI
T sroTeft Hedr fébHeT eI TTeehie THTET Rl Act. ATEDh e
fehHc e SofeR av] BT 3. AT ATEDTd e, AN ANTUN, TS -
e, areTece | ATfed) fhad G U6 o ATgehie FHTE PRl
.

) fTT STUOT (Goodwill maintain):

PIUITEN IeUTEeDIa U] TfTHT S0 8T J7 Ieel SR, A b
HAEAER o Ui T e fepaur fhar @Med WRCPU T B
ITIRYSHEY gl diTett TferdT FHfor eRogRIdY e ST fbAeitel! urciod!
T T & fAuUFeRTdT ¥ Hecare SRIedT o fbHe ALAETER e
8.




ST fhad e 8T fIuuHTRIT Teh SIS T 3178, TGN RIRAT
fohaa Heme 8.

9.9¥ fhug wHeMemrear  dgdl  (METHODS  OF
CONDUCTING PRICING RESEARCH)

fAqurT ST e g JaT Tt fbmer M vor & Uep ATt fshar
3Te. fbeer FemeTa Ser SRR fbar == febeer ORI &1 LT AreepiHit
ol fdd ReaepRrdt anfor faspearer o 77T SRATET AR, SISTRUS I
g i febrer el IdT Yeler HemeTcde o araoe awe] / dar
fpmrer Fféad dear.

9) fFae JTITY IR (Ability to pay):

gl U A1t Ugd SRFT JATUeT ], AaTepRIeT UTeeh fopell Terp g Qrehal.
ITeR fehrre f+1f22ret il ST, FEURT ATEhTeT ShAQIhIaR JITERIC (e 1.

Q) Fafaedr (Elasticity Models):

AR ST 7 SR Fdfehd] el oR [ FeEER awd! fhea
STaferes Sadr .

3) ucet fhaa (Direct Pricing):

AT TATTE Tcgel TTEpIT Al febeic] faraRett STt TR fhear weme
o feberet IRt et AT, & T MR - TR AT 37 ST fepeflel chef 3.

) Wg frevmeas (Conjoint Analysis):

eI FeTerTer O AT dTaR et I, aReiiet fafder dferearer g
T P AR TR ggde AT e fhar dar @R bear
ST, TS feheieT FRMET R aRcfcileT T dfTErT R el ST,

AT THATGR ATehi-! feelel Jeg a rgerar Ui grelt JerT Bl A, T1ed
e R Buggdl axE fhHd, g aecier qoT AR gt JefrT oo
fersereor el SMfor FaR i weReaT Ry O srTar. wefe™ fhmemer
95 PeINT ATedhiedT NIATEAR BT YR ST T NART AT TGN
HRaT .

) Hag-Tfret v (Sensitivity Price):

g fieR @M deereH el et MR, i Haenfer fhed
eI i ATEeiT YeiteT U9 fermRet ST

ITUTCH HLATE T e e
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q) IR PIVAT fehHcHeTT I8P @Rl PRUR ATEN 2
R) I DIV A 1oy 3riet fob feram Uik aveea urdier 8lsel 2
3) DIUTCT febHciletT avec] TRt 31T T o) R HTe SRl ASeT ?

NI TR IR Mool o] gaTy fohda e dhell ST, T fhodia are / o

PN AT a] TRET BRUR T8 FgU AT fheeiiey FererfareT fobeel oy

TEUICT Tgef. aRIeT AT / Ugaite dIoR o a%c] / et Gafe febeer fifder

el ST, T HExH UTee i febeiet ReaepRaTer. SATOT T fehwel Urcfestos

IR el T e 8IdT. IT a_IdT A |eme BRe Hewrd d
I TS

9.9Y4 TR TAG=IT g aRcilel It ATdilel B

Wﬁ?l’ ATRIoTaT (Product amg—ﬁ?vr §<ScT (Product
Innovation) Modification)

q) | 3ref: faemeT Ry UefT aTes! A | fem aeqeiier qor dfdremed
IR AR PRUT FEUIST AU | §&eT hRUT FEURST R &1, T,
. 3 Y, PR 3.

) | T TRvIH® T AT | umH o] qRE 98d Pl

3) | ST AY AT o IR PO, | Sl Ie-GERIT &l
0T &hROT fepelT aReFTER) RO | STAUICT Teb HIT 31T
HoT dEcT Teqd STUI0 & &

g,

Q) | O TASTHEEY  dI6 Gl | AEd AT B AT HRL
[T P aRHEd ATIUIAT | TUefcHed ISR e 8o &1
SITUTCT . & 3.

Y) | geF T ATfquaqel awq M | arfcey sfeuEiTe g Y
PRI QU do, UAT, T Bl | JHE qRd GERUT BHRAT A
AT AN IeTeT HfhaT AT | TN SRR daeT RafT e,
CTRT.

§) | START: AU e ST | fUue - sl axvael wRa
AT SFErTde TS TR STFT. | ST T FEUS R b




9.9 TR HAeT foreg ATeeh HeMerT ATciieT Bep

m@ﬁeﬁw (Product UTed G (Consumer

Research) Research)
9) | o FenEd & Hel % | UIeh  GAEATT  dfhd ARt

SREICCINIE SUI SR ENC I CESEUBICRE B GRS KIS IS IR
PRUNT T WedhHl
REIPRIAT FT IART  HRUMNT
3TRT.

Q) | aE WY YTeepred] Uiclshd | UTeeh NG ATeebreadt Hiied!

s, 5. 97 HTCY Biar. qHEfhdT,  Uedrl I,
TR, 3. OCHRT NIRRT dhedl
STar.

3) | TR AARAT  awET A, | UTEd A 8 eIRgd, el
TARTMST TANTIHD, GaNed . | Faemr, FReor, gRer, 3. R Fel
gl AT T8 bt ST, ST,

8) | A% HAET € dRqdle] gac, | Ale WNEAT & ATehral 3o,
UG, GURUT, 3. q1ecT AT, | IR, fUal, 3w, el
PIIci o] JaTH 3. STae 3.
y) | aeq FeeArd qrevll, qigfees, | Ale GEA STROROT
SRR, IS, TR, JATpROT | LT FHIE S,

3. GONGTRIT 91T 8rd,
&) | I FAET & IUCHMI A< | UED  GGAIRR  TEbla g,
e 98] PRUNIE] g | HHRIbAT FHIG SFedTos Widl
INRYCHEY e SaugRTeT | Ui RIS SURaRT 3Tl

UG 3.

9.9 AR

TG FAEAGR TRl IR TP AT GERUT IRUIMST T2 g
ATt M7 PRAT A, I SoiaR, YRadR, fafdeie<or, HRuard! awg
GG TR A, IRUSHI ¥UeHey fegp revarard! ffder it
TR IR PRURITST aR] HLATET TP SR,

%] faprATeT Qb AT 8V Sl TAIIIoSd aruft Bidfell ST T ave]
Il TEUII. TR aR<El fdshl PRUATYEl R Urgehiedn Hfciishar
ferosfquaTedT YegciletT faqur =mervft 3RY F8UTdTd. a¥] Tmeril T Hfshar SRg
e =z el FoR gfehar e,

ITUTCH HLATE T e e
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3R

fafeer ScuTaddT ATy aEHYT UTEDIC PIURiE! ae fbar FaT HE
i QT AU HRAT JeiiebT - qrefers TR BRI AT, DRV JiebT &
fafée srepRe u=aTedT  fAfde yeREAT a¥q wET W (e e oy
ATATST et ST

e far arenll e FEUNT A fhaT SeUTeHTll AR AT FebReA]
qifecarar W B FEY B, IgEl qrEvl & GBI JAfrH
YTEehiuic GReIcllc el aTeqeh PRUITITSI, Tl HREVIATST W URET
HhdlT fHoTdT FgULT et ST

feberer BT fauuFTcier Safe Hearr e 3ie. a¥ d |ar AT faf e
ST HBUIRT HIFET AT F8UST fohHd 81,

fehrcliaR eI JUTL g IRAAH AFE Al AMET PRI
AT, foAa fFercier s orceh URUMT R ST, T Uddh Tcahial
ARl MGT PRI, fINUT HRUY, Gor:aRUT & febaT fhma e qui el
ST,

Tedait 3. IraT R o fhaa FaRur exid S, et fhad e
g 3.

U eI fURT BI0T FRICT T ¥, FeNET g fhee JeMe e
AN, GR HTeled] TeAER, Aedredr AeR ik MRy egd Iemm
TRl 3ifer Ife® ATeT dhett ST

9.9<¢ eI

q) T NG FEUS DI 2 R GG AR HI

R) IR HAET B HeheUHT TUE o] ac] AT STHT T T,
3) IR AT fAfder qegell T e,

8) T ax<] faepry Ufehar TeR <=l .

y) fauur TrefieR feur forer.

&) ST G FUIST BRI? < AR ATl T TIE e,

) HIET HLATET FBURT PRI? T AT T Hed T PRI

¢) T Aer Tt BT ? [ e TRST/RTaTdhdr TUE al.
Q) firAd FURUMER TRUmT HRUIR Tedh TUT P,



90) AT TILTT BB AT HLAET HETT U P,

99) faa FemeArar fafdy ggdieax Tt B
qR) XD TIE PN
9. e AT STOT aRcileT ST / G
. IR AL SI0T TEeh HLMeT
3. fauum demee Aoy feberey e
8. IUTE NG ATIOT JTSIRUS HeAeT

%k %k %k %k %k

ITUTCH HLATE T e e
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ifere fraRuT WeNe s T UTgd ANy

PHYSICAL DISTRIBUTION AND CONSUMER
RESEARCH
YhHROT AT
.0 3Ifw
2.9 URTEHT
2.2 Hifte foawor Femes
2.3 RIS fIoRUr ARgeT geeeraT
.8 gar YT
.Y SIIfRRIT Femer
.§  HTEIHT HMEH
.9 fIfhT gEt Hene
.¢ UTED FAE
2.% PR Feee
2.90 UTEd FMEF T SRRV FNe ATchieT TRD
.99 GRIY
2.9 IR

2.0 3P (OBJECTIVES)

o Yifciep foamur Tere sl Anfed fammeaf=r Sor.
o formeafaT fordRUr AT ITad S <O
o faRmediaT o STEll, FAETE HEW T PRI Hifec ST,

o STIERIC & HTEH FTa S SRl H7or e,
o T8 HRAET dTa ST fHT0T bR,
o JTED GUEHETE [T T o HIT
o IIMAURUI I22T, UhR TUT o AN,




.9 U¥ATIAT INTRODUCTION)

3ieNfieh hivciyel ScuTees g UTed & Uedel U I IR Yadrd Hld
3N, UTE UEh SUGDIbS ST dRdl HFIO i 3. Tad
ISTRYSHT DR RN HIffee Tour 3. R YD Pl ScdTad J
SUHIRAT T Tpal JATUUITS BRI HEIAET B0 TRTCAT. HEIRRAT AT aeal!
Q@I - ST Bl ARTed]. e eI TTedhiedl RS, Arde! - fHas],
AT B T ST Podfel. Iedlaed T AT a¥] Hed T4l
9T - YR HRAT & A I el FEALAT A1 YR,

I faaRur &1 U el U Hecaren e 378, Sedlfed av
eI AT Jobd Bl et WY ST FHIVIT JATRIDAT el TR
SYCTeY PO QUAT HETd PRI AT HI bl ST, ATeehar 8T fagRetett
3. A1 fafer foepmolt Ted SRAql. A T ARIdes! AR YHTUIT, AT

I RAST PRUT AT I, o PR FEATY PRAN. U HEIwAT
e ePRUT TR AT,

S BT$H3NS I Ha, “faarumrer qrT & e el ufcifreica dwerm ame @,
SITGR JcdTeeh & fqehell SATIe! av] S SUHIhT 92 digiar.”

ReE dolde, “Iurer=ar IUIfed o g e eifd SuWRhT 9dd
UIEAfqUAATST ST AT fae eRaTd Tell avd a T faeRurrm 917 3Ry
FRUTI.

“Physical distribution describes a group of activities that are associated
with the movement of products from the production centre to the
consumers”

AT FTROT Ufeharcler IcaTa a SUHNT &7 S haredl SR g T Il
ST HepHUT BIT SR T Hfeieh feRUT 3Ry FRUICTe. 3R] & T ATEToRIeT e
QIETdTd Tt HedwT deil R fAaRuITe HRF fhat eI 3118 AT HeuT .
B fIfe fIoR0T ARIGATAT SPIRT PRUATATST fIaRur FelTe ol TRere
3T,

2.2 Hifte fraRur |Wenes (DISTRIBUTION RESEARCH)

Hifcrep feRoT Tee & [uu HeleATdiel W Jew@rd] T R TGN
I g QAT Teaull PRUAAIST I AT s eRrdT ST, RIS Hifereh
ERRUNNIEE R ECIC R R

ifcrep feRuT e Feu “a fashHed et fafder ol Arfed,
TR TITGaT GRUT g T fI%ATOT 0T B,

e faeRoT e 9 T
RHIEET

ER
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ifcrep fITRUT 8T fAUUR SR STCHT 318, YTEDIHT SeUTe-Ta el faeaRur
PRI AR, TTEdh & fRgRelel 3R M I ddt FRIRTeT ol
SeYTEHTaT YRIST PRIET STRTA. T 4Hfcrep faaRur (Physical Distribution) 3R
FEUICTS. Hifcep faiRor Hemerrdl <At & #ew 3= ATER e, Siudd
eI BT av] d HaT SUHNTA(NT fFcsel A8t e fauurT febarm gt
BRI, A% Hara faaRer fafdy ARgedihd gHTE SIS IuTad
fereRoT Femera HR Seeisdre Hifie faqRor wemer fdar faeRor ARgebtar
IR JATAUT &7 fSepTUft HRUTR SATENT.

AT YT fafde faRoT AFTRIT STIRT el ST, e faRumraT /1, T,
HEIRTA qfFepT, [Repls, TThe IR, Uil orf 3. =1 31Uy el
ST, e fIoRU WYl A% UG i JTedraRid
e fAUATITST JUIT=AT ¢ foha, i & Xl g SHIe el

fIeRUTes SeUTeeh & SUHIhI ATedTciier Xt / e &Y Eld. Ueb SATaRT A
TIR B U i fIRur FeeATe TR HRAd. ITEHIRE 3
mmﬁaawa@m NEAIUITRT foRmed e QaeATIH, W@
e SAa%l, 3TN YT, JTeehien A, ﬁ‘;ﬁﬁ?wmﬂaﬁiﬁﬁo‘éﬁ
AT BT

SeqTfed A% iferd IuvichT Wi PHIq PBHT dood @ S AT YR
qrEa T &1 e faRuT HeirerraT T8 Seer 3.

2.2.9 ¥ifte fraRum=Rt Af® Narure / Characteristics of Physical

Distribution:

9) HAAATALTE Fehed™iT (Comprehesive Term):

Hifcrep faRur &1 o AT HeheUT 8. AT HheuTHed IUTEHIIR
3ifere IrEepToRi fafder Hepe e AR el STll. AT G Hebe T TehHehieft
TR SRET UbHeDIaR SHeIeig SR, IeTexvuef el T o, areuft
HRUT JATIOT for aTecteh HRUT ST,

Q) Yiferer fraRuTTcier uer (Parties of Physical Distribution):

HHcTep FITRUTHERS 3F1ep PTI ST, Bl Ueb ofiq ARID! SR ALY IedTed
FT J UT8d o I1 7 GTHd IR, fIaRor yumefl, fdxeis R, a9
HHEE, ATEPER, do, ST Toie 3MfiT 3R ama Tce wifie faRumeRar
Hed B PRI IR § Fd Y& AUTIeAT G Jal, Faerd! o avd d

3) Wi RaRumier HRF (Functions of physical distribution):

arfes BRIRER wifide aRumed sme geRedr PRI HRE! AT,
IS IUTGHTT e A1 TS, Teray, g FHIUIehRur SRl STt JH1on




IRET STEUIT HRUT. TfShAT RN, UG ETciler I R, Hedel fAcRur qumedt
AT T, aTE<(ep hRUT, STITOT ATeehIal! A1 T ehlesot! BIUT, T AT JUeTed]
Yo T, 81 PRI el ST

¥) SUhaT FTAT0T BROT (Creats Utility):

HIfres fIRUT JuTeti e 9 & Teres fSd1or IugchdT FHTOT deft ST, BRI
IUTE T 3Pl IR o 3 fSHIuft i foredRur FR1d AR, JosHed]
10T 37D 3RA. ATED ITAT ITST MASIHIOT IR dosedT, AT THTOM
M7 I fSp1oll, TTechid THIUT Blsct, AT gl fIdRur HRur 3a9Tdh
IR

4) eTaferepelt (Flexible):

ifcrep faIcRor Jureft &1 rfciery Sfafees g MefFep av a AIHHTO SATfOT
TEepIed] TROTHIU ATHEY &l hefl STl STOT el e-gHI Hifcien
farRor goneiicier A AR e et .

€) T (Costs):

TR, IUTe & IR fARUTTRRT iRl Jfeeie 3R, SR W 38 3ReT o)
I SeuTe TS SR, A fAeRUTTRIT T AT 3RTeT TR I SeuTer Jeredt
BT 3R, TRV dRRA fpHdaed i o i b 8T IR0 T SR
STUTATT 3178, TATUEIT 37fefeh e ST o ITUTEehIel IREST ATard.

2.2.2 fIaRuT FeMeATR RS T HE (Need of Distribution Research):

Y FFMfl g ScureT Ugdiq 9 ST IhieRurar i faaRur Argedt
LG BRY HEw 378, facqRur rTidier & Heawedid Hetdra T 3.

q) =T @ BT B B0 (To reduce the distribution expenses):

qTED T, g4I, STl @, HFEL, I, SAT0r 3R Tl ATes aR<a! febaet
TG, T PHHT BICT. FEU fATRUT HLMET o TMedT St fIeRur Jurett
RS el At freRor T g A6 T ebRaT A,

Q) feshiaT a1@ (Increasing Sales):

HEGEAF] G AR Aeedrd BHe QU Ad. PRl &R g
3R fEhlaR S/ SR Teaeel ifid Sfed e[ v
fashrardiaret st Rar. dRe fashigel Rt fafdy Arfer sreee
PR, AR ARERIcIeT &Y DH! HRUGTAT YT PRI, <ATos ATEehil
JoveR & YRYR ATV &) & AT SYeted] BleTel.

e faeRoT e 9 T
RHIEET
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3) I {ETHET A (Selection of the correct route):

Al faIRor Heemes I & IWRpa AT AT (IS BT A, Ie]
e RIR A AT S RIS faaRor Aeere ReT HIR.

I, IEAT TbR ATEdUUT, feprasyur, fobed, THmn, 3R ar Meter =R
PRUT .

¥) TEITRAT TAT (Posting of Middlemen):

IS EZ \YII‘IR'ICh Gll\ﬂliqd‘jjob quICZCbHI Ycdal Hiclld I(aCNUI YUl AT _E?H
ATEL. IUED F SUHRAT AT SISV BT HELR] SR, A feRur
NI LY LRI AT 3T AR 3ad. Hacd YTH 1ol 3778,

4) ¥ac>g 37R<ca (Independent Existence):

HEIRRIHT & T T SITRUSHEY - Udh ads I fFHfor det
IR, JMfdips IURHAT IUGT OO g I fodvor a fashia=or arerey
SIS HEGRRAH! fAARUIT SeearT Reeprefl 3778, e e Fee
TR JAATIID 3TTE.

¢) frovFT=aT ATEIeRY AT (Ancillary Marketing Services):
AT, o7 1% 10T B10T ATST H2AET PRI AFTC.
9) $- fagor (E- marketing):

3IYfep VDI TUTTel B $ fIaRur e I JFfen g Twgrar foeR
PRUIRATST HITeh TROT LTl RS A,

2.2.3 fc~ur WeMera ¥8<a (Importance Of Physical Distribution):
IS g T8 TTcilel AR DHHT DT,

9

)

) TR HATATAT CaRIeT ITOTRYS s,
) VTR T foe Tueey o J1eu,

) IUTEHT ATGA DI dTE Bl
) I T TS IYAMIT FHT0T et AT,
)
)
)
)

]

oC A

<

N

feeRoT Srafe gad ROy g G eR FRE0T Jadr ard =g
feroure fereieor czreeeefiet S, &l X HRugrITST

feeRUT ey el AT ehruaraTet

90) HEITRAT FeIHIT PRUNATS! [ATRUT HLTET AT 3T

G

SO N\




2.2.% fraRur ArawaY YRR (Types of Distribution Channels):

SUIN EAYESIEICEIRISN SUHIFITIYd (illﬁcbiqijd) vaTfad AT 3D

7R TR, fIRUTr TR AN gelel JHT0T 31T,

(37) U gR] DN faaRoT 1T (Marketing channel for Consumer
Goods)

(3 3MENfiep G fIaRr AMT (Marketing channel for industrial
Goods)

(31) SuMIFITAT T Hfar fqaRor 9rf (Marketing channel for

Consumer Goods):

ST A UTEPIAT UIBIUIRIST IUTEdIolas 3Fd AN Jucied
ST, ATHehT PIUATET AT 3TRT Ul fehar 3fieh  fIcRur AT s et
ST, Wetiel el el ASRAT & AN Srgfetel JTed. AL Ueel F JTTE
fasht (Direct or Indirect sales) T FHTIeT Bl

SUHIFITT a¥<(d U1 (Manufacture)
g8l 3T
farchr farsh
arr | [ | [ o
ﬁh%; 3l farehd]
ISP fepRepTes T 3Ih
s | | fpd
g fobal
SUTER BT Sl | | fopeeptos | | fobveplos
T ferehct ferehct ferehet
foRDID
feromer
ST (ATED) Consumer

e faeRoT e 9 T
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9) R Yeger ARf- STUTE® o ATed (Direct channel of Distribution
-Manufacturer consumer):

gcare] fARuITeT a1 JRIN [ UTdie! (zero level) fAUURT AT 3RAET 80T,
Te AR IcaIed g 3ifcd SUMIAT JIATTed Hivdel Teawel ==l
IFE IUED Tael: Idl IR0 PRl IUeepM Taa:d faaRumme Sl
(Network) TRIR cbelel 3T febalT STexTel Hedc! el Tad:o e SergH
AT fsh! RAT. AT Jobd CUTeT ATt PRIX e TN befl S,
TSI 3ATEYf+Teh DI JHTTetTg AU & TITd IucTed Flel 37Ted..

)SURE - [FRPIBSAUNI - UTEH (Manufacture - Retailer-
Consumer):

3Tucge] fATRUTHET 8T JaT BICT fAeRur AT SRET Peh Teh— fh_eplasedTaRy &1
SIS T UTED ATcllel GeITe DI Heall. IedTee TUeT ! fashl fheples
FURMT PRATG g d TEDMT a¥], bl a1, HIS fohepies fshal .
AEDRT TCIor, fafder e SrAuIdt gebr, HieT §. Uedel ScdTaelh g GRal
PRATT g YTEDT A fhT BRI, IaT. PUS, HYMHI g ATEPUAN fCpras
IRGATST BT AN IWYh SRl HEIRATA| HET BHT IFeITIos aReT el
S KERKCREIR

3) SUISD - GTHd farehaY - Mg (Manufacture-wholesaler-customer):

faTRumreaT Ufehdmed SFTel qReveh 3ATGg AUIR T8N fqRumrar AT 31T,
S!S TEHIdT AFU AIGAT YHIUIER 3RTT e TT8dh BT
TagTelT FUh TN, IaT. FHRA e Aifecy- e | fder, erged s.
e S8 AT fTRUT HEIIT 3feeid hefl ST,

¥) SCUTSH - HIhd fahd - fR®ls fhd - AT8d (Manufacturer-
Wholesaler- Retailer- Customer):

FAATEROYUT HIGAT THTUMER ATIReAT SITOTRT 8T =0T 77T 3MTe. ScuTedh e
IYRAT HTet faeraTa ST BTher STIRY AF HTet foReples == faedrd
IR faRies IR dF ART ITediaRid Merafadrd. JE, drRufed, Hus,
fepRTOTHTT 3. HAREAT SUHY GRcaT qTecIe AR 8T WRieT & FEaH
AN . A AT fARU AMHe AURT g fRels @Ry AT Sl
qeqeegTeT fafaer Har o’y Mo Qave, SfeRid, famaeR JarudanT,




4) IUTEH — AP - fARPI® ATURY — T8 (Manufacturer-Agent-

Retailer -Consumer):

AT RO ARISIHEY S HEAY 3R, IMEY I<UIED JHAHbear A1t
feh_epTos ST HTeT YRIAT. fdhveples ey af #TeT Sifc IUHMIAToRie
GIEIAICITeT. &TEiepTob fehUTAT el dTaciicl &1 #R SuYch SXail. SaT. fiher,
SIedt geTrs HefH 3. T fIeRur ATIT |Tseh eaaT=ail! fffiepT 31f¥ehedT ATl
g dhefl ST

§) ScUTG® - AfHct - TTHD AR - FRHT - AP Ihd-ITED

(Manufacturer-agents-Wholesaler- agents -Retailer-customer):

AT ARgeaeieT \afd ofid g 3ifeieh HegRer SRfciall & HiT 37Te. qTed
3ffYepc & IcuTeeblhg HieT faehel B SATMOT AT HieT ©19x A=
faepaTe @ ©TIse SATIRY 3if¥epc AT fehclTa 3Ifor fehveples AT
G ATeT 3ifc ATeehlell fepdTd. I faRumedT AFHed Icured Ui
fERTTER SR ITT FHU[D RN, T DA Fefer [9FTleT B
IR HTef fdepuarll STTeaRT foetell 3d. QR favgRelel dTed 3Tfor
HIIT THTUNERIS IITRUS el BT STIRTS RIS Rul ScaTedhIe a3
. FEUH IcqTed fIWRTER SIfepd il “HU decld. e Scuradlell
fAICTRUTTER 78T chfeiel ehRTd ARTe Tel.

©) STUED- S-SRI ARAT-ATED  (Manufacturer- e-commerce
companies- customer):

Al ST DTG SHEY HTUDIT YU IeER Se-ced] HTeTHIT Jcdel JTech
$- AT AT AT AT aefal RO AU BRI, AT §- STIRY el
ICUEHIDS  ITAT ANGUIT el ] UTEDICAT fARUT BRAT. AT BIRT FeRor
AT H2Me HRUGTE RS . ST 3T, R AT,

(Slﬂaﬁﬁﬁﬁﬁﬁ ER‘dﬁ'CFﬁ?lT foraRor AT (Marketing Channels for Industrial
Goods):

3iTenfies IR 80T ST AT SUANT ITNART T G T o IedTe
PRUGTHINCT edTHIeT FBU DRAN. DR IedTaed &l SSNRICHT qRar
YRIST HRUGTHINGT WTeilel [AUUF AT ST RN

e faeRoT e 9 T
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ER) CERL] 3TITE STIE
farght farght AGED) farghr
SIBIECACRRED SIRE SIREE

aftenfie foraws

\4 \4

v
JEINT WEAT Industrial User

q) fraRurer wcger ATRf- STUTGH- SERRNIEAT (Direct channel  of

Distribution —-Manufacturer- consumer Industrial User ):

yce] fAdRuITeT A1 AR [T UTda! (zero level) fAUURT AT 3RAET =80T,
TCIE ARTHEY IcaTed J ST ITNRIAT JTATTEY PIVal HEeel Tl
IFEY IUTED Ta: G IR0 PRl IUDM Tad:d AR s
(Network) 3Td. MG HATeTr! fash! R, ToTdT 3D Prosr
3T A9 & YA Iuetey 3178,

Q) SUTEH-3F N fHfIdR®-SaTE¥AT  (Manufacturer-  Distributor-

Industrial User):-

qepE e, e Jiecd g IAUT AMUR SR GS 9N Feareredn
U ATUIRATST IT 37ucgel IRl ARTET 3deid drdl. Iculad Tegel
greepiel U AT AR AN faght e 2Tebal ATET BRUT Jred faaRepr
T d1ed I

3) ScUTEH- TRIH- e fIdv®- STFTERAT (Manufacturer- Agent-

Distributor- Industrial User):

JIRYSTT fARR HIGAT AR RIS TR AT fIARVN AT SUIIT BT ST,
ALY IUTED BT THUD [IHTAR BRaTe AT T fAuurT Ry
TSI AT ST, I8, AdIS] d oy seamel. 3ff¥epdd i 49
HRATT AT fGeRep fATRD TROITHTOT YT&IT F8UoTe I FEIHT Helra
qRAST AT,




8) SUTSH-3T R, -GEI"]WQIT( Manufacturer-Agent-Industrial User):

3ff¥epet IeaTiee aRee fIRUT e Reerd o QTeheiTel 372t T Siegl JeaTeepi
3T 3YTAd IcUTeeh fAUNTAR  Jf¥febeafell “HUDh el g Heferd
frarreay faeRumR SeeERY SfYecaier A, sitenfie faake &
Fifed qroTRySTAT gRRerid 8l feRur Argesl Iugh oxd.

.3 [RAST fqeror WrE@esl =@avemue (SUPPLY CHAIN
MANAGEMENT)

IREST AIR! &1 e HepedTT SRI HferT YTeehudied ae g HaT YRAuIRT
Tfepar febam caeeeraT <aTe THIA Bl ferdll godTd edl HieTd JRASIER
IcUIe MM bR | fRe fbar febvepies caaRt Samem | 3ifer
ST G UIgdauaTid AT, fer FH1aer 8idl. JRasT ARgerar
SeRUHIFIMT aaT JRaoT AT Jood, A f3aproft, Amg awafarn, A
AT g AR fhHciic RU 8. TSI, YRIST ARFob e e ToTe
PIVITEN SeUTaD IRl I<UTe g fITRur Argeprear TR qul PRUITAIST o
9TeheT TEY.

R.3.9 YRIaT fraRor RISt e (Supply Chain Research):

YRIST fITRUT ARFe! &1 Tep JAIN[ciall HepedT SR <ATed Jifr SUHIhIad
I T T SUITAT T Tfsharer FHE BIl. 8 HfhAT dedmrel foRe -
IS - FHBUIS - fARep - fheples sy - 3Ifor Sifer Iusiehr ar et
ARG SR, “PeamdIered] JRagAT YR FBUNT 3 STHIRET a1
JHE Tl oo AT (U] FEUIST JRAST fIaRul Ages! 8.

QRAST fAeRuT et Rearr Seuraepert e IedTe, fadRur for Tar &g e
BN, TR ARER ST e Ty, dfRTed, JNRIST Taou, Tqeie
TRITT YHTUT, BT ¥, UBR, [IaRT IRgdIdieT 98ef. 3. Tchiedl IR
SPRIT AT SRIIT fATRUT ARIRT GG JATaRTehdlT TR,

R.3.9(37) RaaT ARG FGRATIAT TShH (components of supply chain

management):

YRS AIReb [T PRITHE Wletlel HEwedT Tcehidl FHTA Bl:

37) ¥hY IIFATIA ( inventory management):

YRIST ARIDIT FACATIAA o] HETETT TS FeUNT Iehe AT 81 Ihe
FEUISY HIATAT ATST PRUT HIeTEIT HIST BRUITARCT JeT¥l DRV FEUIST TTeehi-T
RAT AT YRAST BRI 8 B, IcUTA fSBIUT g TTeeh & HTavTeea feproft

e faeRoT e 9 T
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AT, TAYHT0 ST des g JTeepiT aefel! IRl &l GgT Tep .
ThY AT 3T FEUNT GATH HIeTraT H1GT dxuT, ATST 8 SR fdhar
AT DT . THIUTYET SRS FIST e RT HiSdel T, v, 8Icesvi &,
o1 & eIy Tl TG Bicl. T ATST e HTTUNYHTON JREST 7 ST
THRITT TS Bl IS ATV AT, el 0y, Hisdel dRae, A1sdu g
gfdeT SeaTel BT faaR P bl FqTI HRId NI

31T) WUSUT T2 (warehousing):

fAITRUT TUTTeAT WHEURIET 4RIy Hewa 3178, avfedl Urd<ia” YiRuI = 8idll
IR T AT GUEUIETE! RS 3d. TS 8T Hewrd b F8ur]
TSI UIRleR PRI 3aur 31T Jrg Rerclid avcel AU JRaoT
PR BI.

(9) FIBVT I[ET TEd Yerel FHT0T frers vl Isa:
9)  HTST UTcTedt qT JqT.

R) THI IYANTIT FHI0T o,

3) RO & GRAST ATHEY JferT IRF0T.

) fohra ReR Squr.

() FUBYT & HGTATIATT WTciTel qTeT TEeaTedT SR,

9) TG Tad:dT ST T TS Erdia?

Q) SIFrAT YITH dTR g <7 FAaeIciiel SUshH. ISTexvurTey. divl, grof,
3) HICT gIcTevl] QTeTaT AT IUFNT.

8) THaTelel ATl g T ATSau[eh, STcTosui.

Y) AT TeHAATepRUT q YREST (=0T TfehaT geaTel.

§) AT&q® (transportation):

YRIST ARIebIcileT Wp HEw T Hceh FeU aledeis Ulieel SiId. aTedehigos
I T IUTET TR AT TABTRIT UIB o AT, aTegeies Picd d
T JUITIT 70T &R AT

TTEID SARATITS HEgwaTd ! R Wetiel THT0T 3R,
) dTED AT TYTAU.
R) ATEIDHNIC I ATGATT S, ISTERUMEY. T, Yo d T,




3) TTECeDh SFIRRAT T ST BT TSI ETelT. “ﬁﬁ?ﬁﬁﬂ;ﬁaﬁm
8) aTEdeh e HRT & e SR,

Y) e TTaR R Sau.

$) 39T UfhAT (order process):

IRIST T Aol Adqcd U TE™T T FeUS FRTUITHTON LTI
TfehaT HRU & SISV <RI HFTUM Yefored dTeciial faIsd: qeliel srarar
[EEINGNEIKSIUGIS

) IISATAT [BH SATBR DT o 3MMTIeh FEAT BIATDU T Blged.
Q) TRET T faghrear 1.

3) ST HfhdT BRI AT Ugel SUARTIC SATOT0Y

8) fafere doseT Tl Ufehar quf .

R.3.] RIS foeRor ArEesi= GfTE (Features of supply chain):

9) QREST fIeRUT ARIe! & Uh TaciA AT I il UhHDbIaR faeis
3TeeT.

Q) YRIST fAaRUT ARIeT & U TN FfehdT JATe. I Dol AefredT
forTRepT URET SiferT STIhT WA= 3ieh SrearaT FHTI B,

3) AR IGHRIT & Ub G YU Hewd el €S e, TR fAqur erepar
e,

8) Uepd fAdRuT ARFes] felferer ehu=ared ATl Qe < 2T,
Y) YRIST fITRUT ARFGS! T fTIRUT HUTTGAT 8T QT 13T HehedT ATedT.

§) offcTpsle Pl fIaRur ARE®IT Feh 9% faRum @™ T =l
SEHMT, IS JTH Tooll SdTd. aod f[ague fosae drfedr

BYclsd b cdld.

©) fIaRUT AREST HeY I Yarg, Ol varg, fOaRer varg o
AT AN JUCTed B, e IUTSHI YT G g UEiDs,
Toleps &Y T AT, T8 YRAST fTRUT ARI! AT TR 37T,

XY
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R.3.3 QRAOT freRoT WIS HeMEATE! IR / 7g<d (Need / importance of
supply Chain Research):

9) qRaar feraRur ArEeSIE (ﬁEEI‘CfT) STTest fHfor SRy (creating a network

web):

D FENSTDIA TRST IRA bl ol HIATIRLT YerehT AT qicrear et faaror
RIS Tedp FHT0T PRI, R 1Y GaiTeT AT el RTel oTRT.

3T) Dbl S IRICIRSEG ]

q) PHodHIe - RAGTERTT HE]
®) TP TRTER TEIIRITT ATet
T) fafaer ufsramer FETeT - T et @RoY, J1fRT MosT HRUT T fRITur PR 3,

$) dTED TR g AT HHDT 3. YIS Hfei! T HRUTAST JRasT
feITRUT RG] LT TRST AR,

R) TRAST fIeRUT WRgest Aeaehe T (Structure of the network):

fIaRUT ARISAT Aeadel T & 3redt fohar It eI, ST WO 7
faferer HegReer STAATA. T UebHep =T FHICR DRI BRI SRACICT. 1o Tl eTil
e 3R, TR ST T HeY 3Tch HEIw A, o UPHDIAR STdcie
AT, AT T AT Fale SR AT AT,

ST fIARUT ARIST T URATST & IaT. M R AT {IaR0T TRIdT
T TSI faaNe & ISTeNur 8.

3) QTGWTRE B (Commercial function):

AR ARG 3T fhaciiHed dodl ATl YRacT BlU 3Taedd
3. &1 YREST PRUMN HEGRATT HET HHT BRI T Y bl ROl e
AT BT AT BHT PRUT ATATST JRAST ARFGS] HLAET RS 3.

) faramreie e 9Trer GOy (Exploring developing segment):

YRIST ARIST GG deal HIel R3] BRUITIT HeeT Ueht fepertefier
SR /9RTrET Y Ol Sl d reT fder befl ST, - IaT. bra
RISIER HeIReAThg A yeprRar #et v wor. w1fies RasIeRTe!
~HUI RUT T ToT=T <, 3.

4) PRI a1€ (Increase in efficiency):

URAST ARG HLNGAII DT AT T HedTaelicT Har Iueieds o feedm
ST - TTATST THTONRUT g iaRt o Jietrl Ura=il arefiet! ST,




BUHIDSIeT HICTAIST g fIcRepTebelel HIST PHI 0T, ATgcerral ATe, HRT
IFTE IS PRUT o ST o] TG T Blgel. T ST PRI aTS BlSdl.

31eT fafder HRUTRATST QReST ARIRT HNGTS HEw TR, TN BB o]
AT UIEARIARYT Yeepl HTefTeaT uray Yie & TUraxi TRy dTfgei!
ST, ATes YRIST AIRGes] GRTGTRIT SATaRTeh g Hewd T HRaT AUdl.

2.8 I Wele (PROMOTION RESEARCH)

g1 8T fAuu FenerdieT U Hewrdl 9edh 3712, gal 76U aTe. bR 8.
ST AT T ] WIS T 7 qIu 81, AT HEY TTEebia shaerhl
T, TR Y& g STe[eh, SR i TR WA el S,

‘I FEUISY ATeeh fehall HHTey ATeeh i A<  AaredT il HifecdT < areft
IR 9 T TRET PO T T JS{UGTBRICT chetel TR 811.” UIefdi &
FeRET

‘Jg! FAE FBU U iR are, faRaR, fauue fsmear fafdg
geaHRIEHd Belall HfRTR ARERT 3TIRT 81,

“Promotion research is a wider term and covers the major components of

promotion- advertising research, sales promotion research, Publicity,
direct marketing and other”

RN ARl 9o ga) AT fAuuE Frsuieier feht, SfeRm, A,
URIG!l 3. Tch FHEY BT, AT o gchiedl dIeipsidl dolel YT F8urod
g1 F2ATE BRI, IT HRAETAT Ji 8] 78U ATeehral @Ral IRl IR SR
RO T EHIT MMIT TIPS AT PO BT, T ATEhi Taferd
eI BUTCIR PRUT 811, I ALNET YaleT Teepiar FHTder 8il.

R.¥.9 ﬂc@' R gew (Elements of Promotion):
|. SITfERTET (Advertising):

ga fsndieT Jafd "l ST SURT Ocdh FBUNT SIeR 8.
STIfeRTCHET | faffe AreHigR FrTdiavT JTeesioid qrsrerdiar Il aHed
RHTU, HTRID, SATBILATON, SREL, Teel Hel, Sex-Ie geaTe el HIAeT B,
STERTCT gl AU Yailer Heer JHeT IR ured.

q)  TTEDTedT FAHEY e fasRit STFRaehlT {107 v

R) I ST ferHT T .

3) TSI peled STRIYFT FHUU ITR <,

8) TPRICHD VDI JaclT FDRICHD g ~H0T R,

e faeRoT e 9 T
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II. IS (publicity):

IRIET FEUIST STIeTT 11T R [l STIUIRY et 8. fashar gl g foramor &
TRPTRAT AT ST oI U U1 #8UrT RG] 8131, IaT. TRDRT T,
R T e ST 1= 8.

AISFATT ] QaT, GEAT febar ehl IFeaT Faered] ST Scedl ToRY
STV AT UfehdT Furel Ui 811, URTg SRuTT AT fesqur & Tl
AT TRIGT PR HIGEeAT el STl 18] TRIE! JTthel eariie Hifedt

o

foFT Fegedrd ITaHt SHAUId Merfadrd.

L. ﬁm@ (sales promotion):

fashgel g Plad TED g Hegwer i 77 JafuaRAd! fafder Tamem arcid
Tl ST, fafder bl gait Tamed Jiha F9AT arey, %l W, <M
fershY, HeretcT 9 &1 3. |1 FHI Bl

IV. dafeha fasht (personal selling):

T facht ufcferelt 3nfor uree & THRRIHR Ad1d T dufthd fadhl Petl S
I g AT fsht RugTd Jfcrery ST Srefl & U 31Me. ATl ol Ifer
TotleT THTUT 31T .

q) T TTEHIET Qe B,

R) HHTY JTedhia HUICR HIHT JTedhTd v,

3) o) faewdt et sfepr foparm ATfercl) Bt SRAeUT TR Tel TUETHRUT BRI,
Q) UTEDHIAT TANTS Feer TReTfiet e AT

V. ¥U® (public relation):

e fIUaRT o I AT, TRIST U SHUD AIGIT FHIUMER IRI0
STALID ATE . STHIGT PUTEl SRR HfcHT R 8l Qe

o DU LT T RO AT fAIRAY STRRT .
o U SIEHT FFHIUT ARUT

o MNP STETEERY qoT ROy

o Acitfchen TRGOT



VI. IR T 3Tehy qrerof (Fair and Attractive Packaging):

AT T 3T ITGUNHos FHTeY ATEDIehS HIGdT FHIUTER el TRal el
ST, AR qrevfiges Jietrn Soff IRgell Sl f&shd geHed Aretarguiie
qfPrepT AT HETT SRACT. HRUI

o 1Y T Y YNGR IRl HTfeed ! JRaed! S

o TR ATEDIC T BTG DIV SEFT EATAT & THIL.

o I T IHThep JTYUNHS AT SOl FRIATT IRISAT S,

o TP ST fashy IR Had Blet.

o 3PP JTYUHS AT UTED o T T8 Hel aR<IPS JATHN BII.
VII. I8t fqor (Direct Marketing):

el fAUUHTTE TIEdHiHT TTeT Tt fasht avor. aryey fafrer g Jraciq
AT STTAT. ISTERUM el HeT Puul, SEvAC, Soll HIhieT, el UST a7 IioR
HRUT. Feel fAUuiT 9 e YaileT JHT0T ST ciler.

o U UTEHITAT SATSITHIUT qRl fIRUT HRU.
o UCHE VRIS SUITT ATEHITHTI T/ SITERTC A g&eT el ail.

o UTY fAUUMIGR IRl SIS Jfciihelel Hifgde HeI ATeepraRie
R .

o T FAUUFTGR Tredhiell AN Heaer TR RdT AT

o TTEDIT HE-HeET TATIOC o] [eI5ha el ehRell .

VIII. SITYRY STAT 37T UG (Trade Fair and Exhibitions):

AYRY ST g Tee fasha gt 3Tl § Teb J1farer Heware o 3fTed. JRd
WRBR HRA DIRY ! Feed! (Indian Trade Promotion organization)
T TATYAT Pl 3TTed. & FereT FMAfdaRMT Rt Tgwr HRuarer Ry
ST Y& AT TR PRI, 1T AR ST F Yagges SeNT GeHT
YaleT PRI fAesaiTa.

o TRAT AR g ferelt ALY I HTeATeIed SR el
o TNTIN/ IMRATCRY QT AUt R AT
o U UTEHITAT TS LY TG Bl

o TUEfRTAT IhIET STSToT AT,

o STUS FHSICI AT AT RO HeoT g Bl
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IX. PRIHHT RIS (Sponsorship):

e el e ATGAUVIRITST HENeT e RIshHT TR PRI TR,
IeTeRue- hlel ¥, HiRepfad Ui, g HHINSD HRIPHE URIIS
ATIATRID TIDRAT. ATER JEANT FEHT Jeiel BRI e,

o YT I T AT STERTT 8IS (shage] aTGUIRT Had Bidl.
o THISIHEY SENT Al Tfere dra.
o FTcifdhe! 7E 913 X,

o fIohT ISt IV Had 8K,

R.%.] TEI WNYHT 98T (Importance of Promotion):

gl A g v avq g e fah! Fewia gl DT qofed.
gl Jeme g gig ffuue fsmear fafder aearievia beter wfavar arefiy
I BRI, AT qob o HChgg! U dI0Rel S, <afe FeNe gl
eI BIdl. SR SRR, TR, s g, dufches faight arfor eamaRy S
g veeF BRIGH AN STST. mma@fﬁwwﬁrﬁf‘aﬁﬁ’r Il
SHCTETgUlt Beft Bl & dal FNET U UTfgel ST, @etlel Jean
SITER JegT FATG Fewd FRTT cile.

q. ¥ JroTaT oA (Evaluation of competitor’s Scheme):

ST BIBIT AT &I CATET ATIR BT ATEDIT AUITDS AT bel
GG YT FULDE! SRR, AT, Heaw Ao, fhar gar A
3N g RO TURITET ST TR TUHDdT JISHTET TegTRT SR
I fIehd gl T ST ATV SHeeieT AT, ATSHATT gl ALME 8
AT &R ITLD IRTT TUEI e VAT o Tep FTer 3Te.

. Eclﬁf fysror ﬂEﬂv‘iﬁ'qc\FCITI'I'CIT-I' (Evaluation of promotion elements):

g1 GATEBT Faid FewWr o U o Ay uee e Seurere
farghT Bt T el PR 31 & JaT FAEER TURET UTfdel ST AR
I 3G o Fael PRl AT,

3. STt &Ry 3 (policy of business formulation):

g FAETER FobTeiel] sy R IR0 SRIAUATATS! JuRYch AT,
e HeeaTd 3Rl




Y. SERIAER T Nefhi=T SUgh (Useful to advertiser and audience):

ga! FAEET JI S Jar W R{fdy 3 I wEid R g
TGN el fhld T8 |qreg el UIfeS. gl FMGAIT SR d IR
STERTERT d HefehTTa! SRT e HTa SuYch 3.

Y. SITFERTT S9T T ararspid ATfact (Readers and viewers information):

g FATEAT GR ST HTeFHET IeqTe SfexId URe HRal Sudiit deft
ST, T gofehit ATfedt g SIfeRId ared, T Icd—, IUHE 3. Arfed!

SUNIEIT IUcTed] Bl

§. ST PIAETHAT (Business Efficiency):
GIARATDRST el bl el AT e hedies !

PRIEFHT ATeT. ITes SAATITAT T T AT lepepell g JeTT.

9. HTEIHA Hegq1IT (Evaluation of programme):

R fdpar ST aRieT DT BRIHH SR ST YaThlehg UTfee STl
fohar PIUAT AT U 1S 3. AT 3MMelRd TR HRUIR ATe
BT Cfetfegat fST U ( TRP) J&! AeNEHTER e AT, JTaad JATdedT
ST STfERT T HRAT TR HRIGBH T 2=et Fasor Ay 8.

2.Y SITTERTE WeMerT (ADVERTISING RESEARCH)

3TTY[Tep AT e HET HIT F2UTSl SAERT 81, & Uh HgaeTd ATEH
3ffeteps TR SAfERICT AT JTOIRYS He av] fdebed] STt ATél. T STfexiel
IR faIghT 31l STaeIT 37757 U &3TT STelel! 31Te.

3froTed] TUefcHe fauurT wed SfexTd, Uit @ fafder g Area s
HERarl Pl SoTTad e, Sriferd g, FerRia ax< foar Arfaugquf awq 9
AATHRIT T SIERIT PRl AN, o SiTfexTeie sreffershar faar
TR eI 3T FEUTIIRT. STid SRS S NS TRST 3T, J9¥el ST
ST AT & WRET PeledT T YT ST FHTE YTH &Rl Adl. T TRl
YUT YUY HETT epralT Al

feIShea =T STITRRTCTob SATUeT aRcTel! HISAT THTUITER SHTTeRT Rl Adt. T
TICT IR ATRUSHE TRIET BRalT A, JIIRIC ST ATl et arefe
3R fafere e fresfuaraTal SMeR SHTfeRT e Rl TRord 3.
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STTTERTC HET FEUIS, “HHTed A& TUP, T GudTe ARG TGt &
SIFAVIESINGREIIIENC RO

“SfERIATET [, TR, T HeIHIUTARIdl defel HIURIET e 37Tfor

INITST Shotel TRIT FEUIST SITfexTd G 8.

RNl IRRTT “SIERIT GG 8V FHY TTEDHT ATIITDS ATh T
PRUGRATST polel TGk d SETIFRY TR B, 1o SR AT

| 1T ErCahiaT HTIST T A,

q)  STfERICT 8 - Ife® M @,

R) o Mo s

3) SRR S / STt TIR PRI,

Q) SIfERI TS TR ATET e o,

Y)  STfERTCH Tgeielik Jed= 1o U,

&) TR ST, SR, i Heul.

) TR A1 SR Al B IRUTHeBTRT HISTU 8.

2.4.9 SIIfERT FeMeATr @Y (Scope of Advertising Research):

SfERTd FeoneFT QT THS 3R P ST Bl R SRR ATeY
HISAT FHTUITER 3picil &Il 3118, & SAfcrerd T & erdfeies TephedrT SRieaT e
HIT LY STTTRRIT FLMEFT TRl TRAC. 31T 3T TNl STTfexTd FeNeTeT

SfERTa Wene

SITRRTT AT . SATfRTT URUIHE R
e AT weert e
9) &R GCREIEREE gofepTe Hfcfemar
Q) e ar <& HTEIHT e I
3) fore, fomt NES ST
8) BTaTd EEET) [EERECCRE RG]
. ATSel, SR | gdETavl g gafiR graoh
4) TR . s .




R.4.Q SR HemeATET 4T (Role of Advertising): e ﬁﬁjﬁ ;T;ﬁw amen
9) TS HSIY BT AT,

Q) TP ARTGL el .

3) SIERICIEN HRAUD BRI,

¥)  IISTRIT TS BT,

4) STRUGTAT 3T [qHT .

&) HIIT UTEDTET YTSYRTAT el A,

) TYEHEY TS Bt SOIGR Al (HAHeT Blel.

¢) MY ST ISUHTTET &1 el

Q) SIIfeRTeT ATz fdeRT T faedR gla.

90) ARPRAT AT BTG Feu—~T e,

2.4.3 SR WeNeHT™ BRIT (Benefits of Advertising Research):

q) 3fe® RN (Setting of Objectives):

STRRTCT FeNETes JUHRIET JATUeT SHTRIc T Ifer Frerfer ear Adra.
RUYDHTT STERTCER HIT PRUT, Tes Tega FETRe qTeeiuid del digadr
. .

q) R AUl aeTET SSTRUS Saer
Q) UL 98 IO,

3) ITERTT AL R,

8) STl I BRSS! TRT v,

Y) R fspa g, Tracilfhep aTafaur 3. 8,

SR HeMeHTes a¥] 1, AT D, Jaki, DUREE, T DADR
TS @l T Hg<drl JTfadl MesT hedT Ad. Tl BIRIET IR Gl

g,

Q) SIf&<rdT =T (Layout of advertisement):

oI STfeRT qRUHDRS Hl SAT Aeha Ul A - HATDS byl
BIdT. TS SR IaT IR SR ereaverT, fafder s, g, fom,
T 3. T THTEI0T ATOR BT ST, ATETE SITTexid e ol o 3R,

43
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3) HTEgH fereriRor (Media selection):

STIfERTT GeNemTaT AT 9T FeurT A1y efRia axor 817, 31em YR
qrget fb Sfevrciges el aedeer arg aRum gise.  Fememres
SERTAT DIV ATeqT T T YGAI2R 3T ATed Alfec fHwd. Tgu
SIITERTT HeETE fafee STfexTe ATeg=rer G Rl Ad. T A1 JTeg,
Je5, foamToT fFaear A,

) STIf&RT Aol (Testing of Advertising Copy):
SRR TR ST AR el H1odT JHI0TR IRigr Qo arenl et

CTRTCT. 319 G4 ATavies STfeRTciler Tebl, SATehRUI, RFepTedT TehT W,
fRATeIet BT § &9 el YreT YIRETuT el ST, AT 3ifcH, A gy,
ARRET TMRE TR Pell TR AR gdaT=oiamct, Srerl o,
et Heed, fafder yeped Arva, Jrgedd, A=, TRl eI T
3. Jgd T ITuR ShodT SITal.

(TS et WA AR el Rt 31)

2.€ HTEH JHeMeEM (MEDIA RESEARCH)

TR AT e & eI AeeF Uh AedrT 9T 318, PIvriar
STERTC € I Hareit HTfec! SUARIIST fohaT FTedr ATee fHfHci PRI dhetell
3. I ANY oY Ifer ATy egTdl FEUM SMexT Feehg JIRUSHE
SUTsY 3Tl fAfaer HTea9r=T aTuR ShedT STTal. SRy HTRID, Thold, TaHTI,
e, U3, FETe, AlNTSe, B YA (8 foexd) 3.

STRRTASRTET H& & SRIAT &Y, AR IR APIIIT HHId PHT il
ARG HEIGR qiedo, q1ed fas @ fg Aidt M AL SR gie
HTEgHT BIET BIIS. dlc 3MTed. ATl YHHBIeRIER ol Bl I AL,
CAToS JUTEDIH! aRq] / IUTE & FTed JTeehrai! RO A& BT SHTfexieira
HTETH (IS ol

SERI AT ATEgaT Scdaey 3MYell Fool JTehladd Urerafad SR,
ST A% - AaT Haelt Jifeclt, quiider, Seer, ArEDT SRR
fEeserar.

SR " & IR oo Aeiqdd UEdiauar e Jree ofe. AT
JRHTU, HTRID, theld, GRaM, YIS, Se¥ie, HidTge] 3. HEHIGR Fadl
aifedt dredfdel S, a1 9 &AM wael Aifet fesaor g forer faeo,
ger: SR HRUY FEUST HTETH HATE B,




SYTET:

ST, “3TTTelT 29T llpiudd NIRRT A1t SRR 3MUcdlhe SUcad
IFITT ST DIl FTEmT SWINT Ndld IiFT Siexrdi=t ey 3y

“HTEH GG FEUN IICd, gRed, YEIal, $evc g, HTegHmE 3TNy
o HIfRT I T2 MDT PRUT g AR A1 HIEIH e Rl T, TGN T
ATEHII 3MTIAT < el STsal.”

Media research may be defined as “A survey councted to investigate what
segment of consumers read which newspaper, magazine and / or listen to
or what, which radio or television channel or Programmes”

SR A1eg9 & SIfeNd 9efT dipiRid Terfquar ares  31Te.
TIERTCTATS! SUeted SFUITT fAfder ATETHIGT 1 JTegared 1S &l ATy
T AT URUTHREG aiuR FROEIAT MNeST dbell SIOMRY Jifgady a effer
HeIHTI SHRUITEAT Hfshd_T ATEH e 3R FgUIdT.”

TTeo-T 3T FBUIT A Y, HTEIT HeMEHTT o 89 1D aif aradid, YehdTd
fehaT UTEdT ST HTEATATT IRTT SN BT 81,

2.§.9 ATETH WMEFTY 22T (Objectives of media Research):
q) T fhT PROATST 319ezy T R,

Q) SfeRTeT Gt ared R/ [GHl v,

3) YT TERATST A eI fasor

8) YUl STfeRTcier SETToe TR bR,

4) I TEIATST URUITHSHRS T I W e Hur, 3.

2.€.2 ATETH WeNEMTY 7e<d (Importance of media Research):

9) TTED,aTaD,2ih AT Hifedd) SUTsy B, 3T, foffT, 9, Iu~T, HIIRh,
ga- 8.

R) HIETHN HeIHIUA @Ral Ad. Ial cforfesem ST digeq (TRP)
SHYATRIT @, 3.

3) ORI HISTET 3R U AT Hescr SRY aRgdT SaiR TR, YIS UNT
g
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4)

SRR RIS RaT A3, Jos, Ples, TAT, YINT 3.

o (e N\
[dhddl, dldeflp[pRT SUYchd.

2.£.3 uredH fadiax URUIT #RUIR g€ (Factors effecting on Media

Research):

9)

?)

3)

¥)

4)

&)

)

TEIS FI6: SMMeRIT A FaSdT e Ty, TUERIE i faemr
HRIT AT,

SRS o] g JaT TREFE TETEH, TUERR I =R Bl
CTRT.

- Ay s e S
AT TR T UTgehre | ATTehT, Q&ifores UT=ielT, SfeTe e H1egH
[EESICESIUGH

IM: Blel SMfexldl ST Fouredl SRIdId Y dlal BrIH Fgoul
IR, T ST EHTHIOT HTEIH = (<€ ehrTe] AT

dlpaedr af®:  diedwedl ARMYMER,  UEETER - HEH
AT, 3T, I, fofiT, &, Hiweplcra, 3.

TRUTHh AT 3.

qreHTET T SUSHAT: J1egH fasiar T & T THId grsdl. o
HTEFHTET IUCTed] Fecardl 3R, TTos SRS H1egH fHasd T
IRIeT G TP G PRI NI, FU[ HIEH FRGrIT aTHT
IS 3T,

R.§.8 SIIERIT FHRUT I T YRIR0T S<} IR =ATevil 9gelt (Pre and

post testing method of advertising effectiveness):

TR Il gt

3. IRTIRUT G =ATeI0TT (Pre testing methods):

9.

R.

gScTevl T dgcil-Check list method
ITED HSd UG l-consumer-jury test
fIYTTeR fasht Tmerofl-sales area test
i3 fasht Travii-Mechanical test

SAX ITUYT- others test.



9. TRIRUT SR A0l (Post testing methods):
9. RO gravil-recall test

. dTe gRieT rui-Readership test

3. i oo dravil-attitude measure test
g, peft gf¥edT- inquiry technique

4. fIshT URI&Ur Ugdil-sales technique

€. 3MI5Yg URIET ggd-Recognition test
ST Tl WGTetle THTOT ehedT Agal.

3T)§R=I1'\Ttlﬁ reolT (pre- testing):

I g Sfexrd SR pRugrgdt ot "l defl S g ol
aRUMHGAT TURICH ST, THRAT ETeilel YgdT Suered 3TTed.

9. TSI T UgdT (check list method):

SIERIAHE ST Eee Mg efel e o HSh AT HIGUINITST & Ugd
IIORAT ST . AT UGl 1o T Jd B Sfexild aoRedrdr @ HHEfor
BT . ATBINGT T SR AT Tcahidl b Ial TIR bell ST,
FTEIeiel B & STexidldiel aTiRelel Bd AL el deil ST, ATeiiel
STeRTc et aTtRelel SRAI <Al HCeh] FHR SRIaRE! TUT detl ST, A
gIoRele] BTH QYT PGl AT, AR SR FAIGRIT gaal Hell
ST,

2. UTEd HS& UKdT (consumer jury method):

qTeehiaT U I8 e Fasell ST, U aRed] JaR dheledl dieHTed]
ST SRIfAeaT ST, el 4 o § SRR JUR $hedl S, BuTs
TV YR ARIHI SERKNS! 8 Ugd duRe! S, SRIfdeied]
SIfERIca TEH TerT Feerar HikTe g Terdie IedhM! fSelel ST AT
fIoIyor For ST JMAIBAT ICATT SR §&d Ppell Sl AT
SITfRRTCEr S Uah URYeTor dhet STl

37) TUITTPHTINR (order of merit rating):

TRIR PeiedT Y o & SR Y18 T SRl STl SHfeRT T JuTagaR
H ATV QI STTll. Hafereh o1 9TH g Yo shHiehTall STTexrd TR
ERIISIN
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RHIEET

W\



U e - 11

4<e

31T) I SRR JelT ATavi (paired comparison test):

UhTe Jb! ST STTfRRTcT URTEUIRATST ATEHMT e SIdrd. S SifeRTd e
T PRITET HIcTel! ST, AT S SATRRTCA e Uep Fael! SHTfERIe Pivrciiar
YIEDHT AR AT . Hedeh STIRRIT TE=AT SR SRIaR el dor
fereIRTeT Erctett STt et Ueb SRR ASTRI el fet SHreT.

3. frvTTaR fishY Il (sales area lest ):

TETRT 8 IR STfeRTd SRINaa@rar. IR detl ST . e
ORUTT 9T BT O JURTT ST, STERTAER S RIS TeeT 3RTeiedT S
SRR &9 1o fTTTe SRAITRGT xaTa o= favrme STfeRta s=aRa
Pl ST AATEr a1 e PRI farT 3Ry weuraTd. SfeRid fielear &=
feramTTeiier fésht TUTelt ST FRIBI fRTaRIR <arelt et el ST fsht
B STt URUTHGRSGAT & o St STfeRTd YRUMHGRES S o
STITRRIC ST def! ST & U hY« el el Wit 318

9. Jif3 Aol (Mechanical Sales test):

i IUGOMET IR Ho- Sfexdrd] IRUMHGRGAT qu<ell S, aT
YRV Sl BTefalell fCUURT HRRT sIfdelel 3RAT. Sl AT
Tefege HIeR g Uell Hicx SeUTEl SIS FHES Bl Sleodivl glerara]
SIfERTT SISl e JIGHT™T 3TWART el Sl TTgebial STfexieear
PIVIITET TS T it Silel TT T PIURAT TCHHEY FEl. HIPRII A
febcll AT QY aTe QrpelT SIS IRV et ST, TaRe UTEDbIeT DIUT]
SRR 3MTereedT AT TRART el STl Ao TTEhrl Slexldidiel S
.

4) X ATAUT (Others Test):

aéa "I‘-CI\CZ hefed] 'CII'CIUQi Ca%lif‘ﬁ EISKSRS & 2] 'CJI'CIUQI.QN N %Qéa
IRUTHBRGAT 3IRIAT . ATHT PTEl ST ATAVAT Wt TIHTor

31T) THRUNR ATl (Post testing methods):

WTeRTT TETRT PedTHaR SR A Jefdcaar ol gRum sramiet
ST T TR IraviT 3T F8urdTd.



AT UGS SHfRTCieT Yebler TSeietl THTe TTomHTadT Adl. Jeiel SHTfexrd
AifeReT FRISTHRITST & URIET ST Ued. TR draull Ugel! @ietlel JHTUT.

9. THRUT ATVl (Recall test):

g Travll TEHTAT FERURAAR JMTYIRA 3. A’HMT STfexld fhadd
IS T SRl DIV Ted AT AL NMed AT TUTAVIT BT
ST, TaT 37 STERTA T Feer WediedT A1 fhadd Hael el 38 &
YT Ploel . N qURIU TR Weerep Rl & Ugall STIfexid
RO RER ™ HeMTa RO AIAUET T8 TR Aol T aTer]
S TS Jod] THTEMDRD SN (Hesc TeTdl 3R AATal.

2. 9T WRI&UT UEd (Readership test):

&l Ugd UMM BTdiel STfexTc e TRUTHSREDT TURIVITHIS] ARl ST,
MRt SIS TR I & Uget [AeRIa dell 3me. ATRI@e fdhar
IIAFATIET STITRRT T gTaehlaR TSeiell HHIT HuT g foheioe 318 & g
BIGUIRITST B Tgdl TRt ST, Faver fHasd aramil fFas deft S,
T TP fhar oMU fEeft ST, STl SRIfdd HAaFaR. Hu-
gffet a1 Mase areET Yedrd, T SieRmdr dedid fafdd gy foareT
Aifect M7 PRATT. SAT GO fdhdT ATRIDIT MUet! SRR 3R o
fFasd arRIdET AT et ST, fetedr adamu=Ter fdhar IRy e
PIVHIVT SRR T gTfeer fhaT araedr 8 foaRer ST, Jrae e
SITTERTCT HEHTe 5P Blcet ST, AT Ugios driehreal FTaR ST
AT g fbcl THTa SATAT 3178 & 918l I,

3. gRIT JeIHTU TTAvT (Attitude Measurement Test):

STERIC oS Teehiel ISclclell Pall A& B STl TRUMHSREIT
THRIHD TR STl RICIRT JeIIPAIIT ATl Hl <h Bl I9q
STERTCET ATgehieR TDRIHD RO STAN STTeRI e 3D o gacl
el ST, 3TRIT FehTRel HedichT hrugTed fafder Tt e,

Y. Giepeft af3ieT g $UT TET (Inquiry and coupons test);

<iepell Tt U IR SR @ STTTeETUl SR IS! aToRed! .
I VST IRCIGR Tl TfehT UIddett ST, AL ST Idier gcdh
SereRune oY Su-ofives, eNvara STt geet Hfedt ARgett ST, e
et gfAdT o IRT UrsaTd! ATHRAT AT Yo SRgaell ST,
SeTeRuef fFaed Iar TTedT §8fRT SITER del! SITTe

e faeRoT e 9 T
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PUT UGl GOHMI g HIRID AT HTEGHIIT STERIC DN BIdell ST
SRR ATecrer aRTHFIATS febelT HTRTepTeT U feet ST, o Hedr fafde o
fetfeeiel SRACTT & T4 Urgehiell HefeT & SHTfexTeT Aot ST, AT UTeehrd
Jfchen Hrfecdl- A1, fo, fareror, Sco=T gearel Mesdt. faramrr STifexrdt seerd
SIfcrfehaT FHT. ST ST Jefepi=T U Roel UTSdTe ATDRET AT
PUTRT e o F8fi fdel ST, ST SiTfexTciiar Fdiferes o Achier o
STERTCT TRT HESTeAT ST & Tl aRaara] 3Te U des TS 3Te.H T

AR SATTRRT FogH T BT Al
[}

4. forshY oRetoT ug<t (Sales Test Method):

I GRIEURATST QM T8 AT e T il TahT eI SiTfesTal
fereft ST, TR =T Tt STfeRTet fefeft STy Aret Svifeeh dhrefiei=iR ivel
forrTTcler fshielt g O T helt S, SHfRRT dheled T SR
fhT STTell AR SMRRTT TR ST 3T By BT ST, ST deted!
T STIfRRTA = etedT fa T SR fash! STTef! R STTfexTd SrgeRT SiTett
3R FHTeY STl

§) 3% ULV UEd  (Recognition Test)

HeTRIdT GR YRieehiehg STTfexTc] FaHid Hifed! Mool betl ST, JelrRIdbIR
VBT BN ST, AT DIV HTIh driel 318, dikieiedT HATRIpIc ol
DIV SRR T SN ScaTe! T4 foaRel ST, TayH dradhie
RITHROT WrefleT YHTOT det ST

o UIfgeler AT Sdeicl: SAT ArABMT STRRTT UTfgel! o AT TeTd AdTd.

o dTEicicl: AT dFAehiM! SRR a% 3TdScl! FEUM STIeRTd areel! 378 o
IRCRIRINE

o JUTTUT dTerclel: ST dreichivil ARSI 40 % & e SHTfexTcl! areear
3ITS. I TEcI SIERI dTeletel UT8dDh M FEUII.

T UG Hoo STIRRTCITT G&7 arareh & FHSId! d Jeiel STfer! HHATS) Iuh
AR e

2.1 s gE) WeMe (SALES PROMOTION RESEARCH)

ge! Perclier U Hecaqul Bce g geveT FeU fashd gel 1. dTeehitt
RN TUeAT aR-AaT WRET PRI IS IUTGHIER AT SATUIT
T @ AT SUANT faghd gl ber Sl [T geieR Gl
AHT AT TraifeTe YTeehiaed] BUTCR el ST, FEUTS T I TRaT A1ST
T et ST




HIMeHT fIhATST Sracifeiedn FRERTAT dam=T FHTALT BT,

“fAhagEl TG FEUNS PIUHE! il &I, S fhrarct @rdh dbedl W, AT
qRD TEU AT AROMHBRET TGl T8I chelel WG - HichadT Fgurol
[EEREEURKIIEERITE

o o : o o o . o
Ao fAshagel AT ¥, feberet, faaRon, gil, aerae, STfevrd, fagh
Tac, 31T URIGT 8. Tedhia THTeT gId.

2.0.9 fsAa & I (Types of Sales Promotion Tools):

P &1 & Uab 3T T 31TS T O SIERIHGR YTEDHER] GRS TIedTe
AT, 3. yge fashl, fauum, auftra fasht, aredr Jedas offir uee
TRATGR Pl ST, 3D JoT S fohaT 31fes TF b dheo-T fAUUHTRT Ife®
AT AT ST

EEASKIERICIRER MR RLI|

q) Aha I (free gifts):
feISPIgEEr TehT aRISRISR R avee] AIoheT feledl SiTct. 91 &3S e o ot

?) fa e [ (Discounted price):

I YIEpTell aedl fhocied™ Prel JHINT Je foeft Sird. Sarevumef
ferITer fbTe 3IER e ey & faetl SiTeT.

3) ‘ﬁﬁ'ﬂ?ﬁ;(ﬁee sample):
I AT BPIET IR ATC g TUTITATST Jehel feeT ST

8) @YX 9 U (Voucher and Coupons):

I SARRIAIRIIRE IR TRET PRUIRITST BT febell U fel STy T
TR TR T8 T IR TRET pa Ahall,

4) 3MTf3¥f& T (Financial deals):

I qTeep™ AT T AT 8T YTeehi=T Ul fpAcied Je <rd
fehar TCFT ST AT PR fohdT fSpHclT ANaT Prar Saiy ATdelt ST,

§) SITIRT fhIg<T (Trade sales promotion):

I TS IR g PRI STIRT T SeledT Gered e Ie et S
febarr STTfeRTel Alecrer E1-21C, P, B3R e IT A% He FeUL feedT SN,

e faeRoT e 9 T
RHIEET
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Foroe et - 1 ©) < (Rebate):

I 7 fepeter Hiel BHT fpHdHe fehetr STTal. febar ther aTal ave 3fed

foprcie) fodear STaTa.
¢) HTeT URel | GR<IHAET AT ( Refund of packing):

eI R NG hedred] YRTET IR hedRT UTgeh e e e fedt STt
febarm T o] TRET Rt e Tt e,

R) BT AR Th ER@%'U\T (Product combination):

7 STl Yaha IcuTedh ST S aR<], UhHEIA TS HIthd T8ehIHT <alTdl T
IO -Td 1+ Gl faigh Sferehr cgTelt.

90) &t Cj-':l' (Lucky draw):

JY HIGIT YHTUITT JTAT ST febar T I bt fhl a1 e8Tell #uLd eieht
Sf PTEAT ST JATIOT ATEBTT TR ST ] @al prIeTe FBUFT HIeTe
ESISIN

37T 31¥eh Ui feishl arRATSt o T8V Sictlenseal BlerESHEd dTuR el
ST 3AT&T g T[T § DAY T 37U BIerRGSIIIST HIGAT JHIUIT T
SITER et ST & AT el G pRUTTaT YT bl ST ATSesT A,

2.0.2 forshr IET HWeMeATET IfER (Objectives of Sales Promotion):
q) IS g JGTeT ARV TH-ITT S&eT TegyT AU,

) YT UTEHHT Tedrd! fquuM fasres Arfect UaT e

3) fashlarciciier Tqeiciier Qe Ieetl HTE FEULT PR hrur

8) Tl o] -l 3T ATDIT Bo QUT

Y) T TTEehi-T AT DU SUT Fafaur,

§) SISRIT TS PRUIRITST YTEhTel U< U]

©) HEIAT BIAGSIT -8 ETHEIT fAhIT aTe EIORITST TRI v,

2.0.3 ot g& WeMwmT™@ %@ (Importance of Sales Promotion
Research):

q9) st wHadw I uRumeReGar UM (Examining  the

effectiveness of sales promotion techniques):

IcqTE, faeRe, fdshd, T8 ATedT TR fAhIaTSTST U dhet ST, <
SIS URUITHBRET AT HAMEFTEAT §R AT Ad. SAERTIER G, Hhd
I, TAT 3. Y AT SRIART q9d ATEdET ST BvTe fafae

&R



Y SRgfIelt ST, I™T ATERRAT da-TR BT IRUMH TT 3. AT
HeIHTY ATGR RAT Al

Q) FoefdreaT AT Eﬂg?ﬂﬂﬁT ST (Answers to competitors' plans
and strategies):

fasPIaTSIATS! Tqeiepiear IS, STeRI g, FHioR a¥ 3. - GodId i,
e Aroar 9 fuue e egRemar ey gRum™ Siel 3 & AT
TG ST I,

3) QST TSl a Tafd god (Plan implementation and cost

savings):

fEPRIgERT 3 ANSHT EdedT ST, R Jds &9 8idl. v e
YRUITHBReT T AT ATET. FUM AR ISHT DIVAT ? F <ATRR fobel T
HRIGT. ATHTST AT AT Fesaer .

¥) SITfERTT ATegH=ar ufsparTed gyTgT (Effectiveness in advertising

media processes):

AT fohaTfRIet SfvaTATSt AT HeMeTT ATfach Syeted Bl

4) 3T UTHY T ST dTe (Attainment of pleasure and increase in
knowledge):

PG IATST ITEHIHT SHTAIAT HBINE ATH; T, T, TAT, Heaw faer
ST, AT ATEehiT 37ie BICl. T SIeRIcgR aRciie TOra, &S,
I fafee IunT, SRS 3. HifedT el ST S qed Tgdhied] ST
q13 BIel.

ITFERT AT TIRUSTEY TIeT SURATST. A8 U ITaTe v, FaraR
fARaTATe a7 PRUT SCATRIATS fashage! HeMEHTd 37cae He<d T Jsel.

R.0.8 fEPAgET WeMEFT BIIS (Benefits of sales promotion)
forsht gEre wr:
9. T UTEHIT MBI BROT (Attracts New customer):

fepmeiaed e feeares 3iie T ATeeh JTUeAT a¥ DR TN BT,

e faeRoT e 9 T
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Q. Aacitfpe are B (Increasing goodwill reputation):

JMISAT ITTCA BTal qRT HAHINTD BRTHRAT IMORAT STl fdsar SoRf
TOUT el ST, 3fep u~am TR faemmeafar et Hea .
farQee: RIS GefiT fASumrATd} 3Mfefes Hee rare. febar It s Aot
SR T ST, CATes FHISITTEY 31T Y=g 19 Bl ATdciliehed dradl.

3. TerYg-al LGRS | (Repeated purchasing):

fashaggT AT aTIR oo ATeeh i YraT Yrel carel carel SedTehie Hic]
YIRS PRATT fhaT [T O IRIATT. ISTERUMY USRATS hu- e [

IR T,

g, feofar v 7ea (Helps in decision making):

e el f&shar gl SATclieT febreiia e faeares UTee o caive oy ey
STTOT SR TWRET e,

4. IU—Id dic (Increased Revenue):

farshT g cHATes HIGAT THTONR fshiel a1e 81 Iu=THed aTa Bidl. faed:
HeledT Bl fAshd ggies Scu~THed d1e 8Id Hielrar I31d 8idl. fash
g A TIR Hiel R fadbetl ST <Hes Hief AISquare! Ffeham 3eq
PITGSITST RIS, HIeT HIaT fereetd W& ATEld.

€. TSP BIISTR (Incentive to the customers):

PIET JaT b gl TATeb i ATl ATedh TRGT PR A ol HTel ATgeh TRET

9. AT BrRRLR (benefit to Universal):

fahlgel o e T AIGAT U T 1S IR, fawaies @,
AfTT SUMT FAEAT THAT RIS RIS, T9F AT A%T dieT dmaR Ireiun=aT
AT AT G fehd it T BT Blel.

2.< TP N (Consumer Research)

qTEe H2Ae & fAuur FemeTelel Ueb T QTR 3T fAuuMTeiet & &g
& JTEpIelT HafeId SRIGHT ATeehi=T FHTe HSIed REar e aer
¥ey QTehcf ATE.

Tgeh FNeATd e TTediaed TEier ATfadt ModT dhell ST, AT T =T
YR AIIDIAT I GRUT ARIel STl TV YTeD HLGT
fQuu GeneTd HEtw oTR.




‘iR arEdrr gef, AR, JRHROT ST WRET UqRl IreTe e AT e @ e

RHIEET

ffReror, wderor q gz AT HTeTHM Aifed! Mol HRO g e e
Ui fePRITT HRUT FEUIST ATEeh e B

“UTeeh GGG ATeeh ] d TARIT GRal BT HRAT? I cra Afsgepret =T
@G g Y A & ATE0l BRI

“UTEehTedT GRIDI, i, Harl, BT IV, ST - (el TR, JATerede,
31T, Hfcrfeha, STYUT & STer 37Tfor 3R A v oy By FEU ATEd
SHIEER

AT AEbial Alfeed! Habfold U g o fNur o Al AT
SIRIUITATST <ieT IJUANT RO F8UNST ATeeh HME 3R T8 Isel. Ao
T8 GG YalcT T FHIIL Pell S,

37) UTEhidl Ffhid Hifgd! - A1 - Ul

q)  UTEDHTAT TR, YT, SFhHIC el ae] g Ha

%) UTEDHIedT R, ac, gD,

S) UTEDIeAT IR AT TRE T Ier, &, T SYANT.

) ITEdreAT I (aSIaR IRUMH HRUR Seah-STIfeRIe, IRIG!, A edT 3] 3.
™) AT UfcrshaT, ST, .

o) fafere IcuTaepieaT avq Wea PRUTHT RO T,

IS AT AT STHT FHOI.

) UTeP WeNeAT dRT8Y / ¥a6U (Features or Nature of Consumer
Research):

q) TED LA G B FEUIS UTEehTed] TR & STUEH STUT B,

Q) UTEHT aoHTd e ffTdhelet gear g By,

3) UTEHITAT WG IHTaR GRUMH HRUTT Sedhiar 3RIRT .

8) UTED GGHIER UTehia REU o, FIEr B0, THEAR A&l Dot
o, FIeT JeIRIcHaR JATOT <itepell araufia Afec Mot v,

Y) UTED AT PIS, BATIDBIN, BT, JATIOT fbelT THTUTT TRET HRall & TrAfires
AR T STER S0 8107 8

&Y



U e - 11

& &

) ATgh HeMeFTAY 3TaeTedhar (Needs of Consumer Research):
q) Irepert & fAUuF umeflar IR Sged Upur fauu aErdler fafde

])

ITRIHIT TTEh FNET JTTIRh IRAT.

MYfip AU € UEPINTE 3™ UTghiedl Bedl™el

BHITUIBRT ATSTHBRIAT TP IR

ATeehTd! GRS dodl! HIRADT, g, aciu[eh, GEIpI Fal, IegepdT

ATfIuATaT SIS e ATfad! B AuaTITST TR 3T,

SUEHHET fauuE o didT ARuINT Ui Aifeddl Gebferd
PROITATST TTED TG TR 3.

ARG JeUTeT Ugdigos v, Add AT 3fasel el Squarirdt
SIS TTED AT DBRUT JATRTD .

JISTRUS T T it 4T pRURATST & TUEHER [CpuT ISUITARICT AT
HLMETRIT TRST 3T,

STRTIIEIARUT S & YA el IUCTEHT Sed AT IRl DIIH
qEToft R IRATST T MYl 3TR<ica BRIH JIUIATATST U8 eNer=aT
TR TR

I fdshT PRIGATET SITeIRT YTeehiel H Josfdul, FFT ARG
PRUTATS] UTEe AT RS AN

TTED & IIOTRUSTT IS / TIHT IRTI™ It AGior qrfed) fFrosfaor
ISP IRICT. IRITST TTeh A e Pul.

90) FIIRUSHIST U 31 Ted S - %, fberer, T, facRor aramerd

RIS, &RUT, STaUT SRIJUIRITST TTech MR TRST 31T

RIS TCHIAART ATEDHTAT TR ITAT Ugell, dheal, DIS, HAT FhR fdell oM
S HRATT I JEITAT IR AEHIT AR F ROV Icare
YUINATST, UTEHHT AadasTHRAT TR JAMHhAT RIS ddd T6dh
MG TRST HTRACT 3T,

) Igh HeMeTee e (Components of Consumer Research):

Iedh AAEFER APl AEAR g FFRdar JrEr Arfedr e,
@WWMWWWWW@W
Waﬁﬂwm"rmﬁa"rméﬁ



37) APACATAR T2

APAEITAR HIfE! & TR ATEDTeT SIS AT IR S,
yIes ST GRERTS M o fSap1ur, eflel el o=, a3, fofmie, S,
Sreqforep UTcTedl, 3. TR Pgisieh HIfgT, AT TAT. 8.

) AR e

I ATEDIdT AFIDHAT TURIAT I, AT AMEDhTedT TR, JTPHcl 1D ITTS]

- ST SIfIRT, T, $. 19 AT T et S, U= e BT
[ [aY

IR 3retell JTEdl AFRIDT a3 ehd. IaT. PIURITE! gaTdlel

ST eI TeT ATEDHRT Fidhelc BIR 3.

I HFAID ARG UTech a% Bl TNal PRI o FHo. ATl ae
EREIATST DI Tellse T SATe] IR o NedT . T8l Be, 31 3.
EIERRIENIRIEIEZSIISIN

) YTEheac:

AL ATEDrA e EleTelle], SRl ATead HIfecl ool hefl Sfcl. SRy
RIS HoT 18T, IR T el WReraT &, i 1 dReqdl @Ra e
U8, BT T8 JTETEd HIfed e Heher dhet ST,

IRICTHTO JMYUME T FINEART ATfed fFofadr A, ITed Fenesiary
fAqURTCTIeT a8 AT TSI IeT ATEI. TRV UTed HLAEH HedTd 37Te.

2.] IIRMIRTT FeMer (MOTIVATION RESEARCH)

ST bl SATGR AT STRT ol ErgeT A,

TRV AT TR, SUET, YHTST, I 3T Fo8T AT ek Ho- T
STCHTCT HART RO &+ AT et STTct AT STDIRUIT 31 FEUITel.

SITIRUT HeTe 8T JTed NG U 9TT 377, I UFIEAT JTehiedl
STCHICT AR i YUTTeirel HLME ST

“fITRIE o] g QaTETET JT8Dh Jl DI ATe & T fcHid FAIT goira”
ST 3. AT IR FEUTS SR e 8.

“SATUR] GATET TGV, NPT G T TRET PRI, fbarr <t Hfcrhrar e
3Te. & SR & fquuMTcer TRRIIIR ST o 81"

AT JTIRUT HLNGAT bl ave], TRET PRI JRATST Petel T g
3Teh & AT T ATeT UGARIUT dhetell ST .

e faeRoT e 9 T
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2.8.31) IRRT FeNeATHT AR (Features of Promotion):
SRV AT TR, &M, YHTST, g 3JH FeBT AT (GRR Ho- e

ST FATT DRUTT 3] FHTYT et ST, T JTFRYURUT 317 F2urdTd.

oRIeT SREITT R eRaT 3TUIT ARV Hemeret gaier 4w a wqoy
R T .

)

ITee el fAfAe a1 WRal Srar fohdT STTexTedie wmm ufore

BT TS & ST HUBRICT STTYPRUT e Hed .
o] @ TS ATEeTaT GEIeI STV el e,

STfRRTCT Sugdha, TR @ ferrardh AR Fee B ool
3.

AT UG IR ATEheAT ST HTel Ioif ferepiict bl T,

JISTRUST ST T8 aciral DRI SNEUITATS] & UTeepredl dcivfehied
STRITATATST IR 3L

TTghac UMl NIRRT uUl-S TRTT, 3JTUel, 11yury, ufafasar,
3NTETS, T o GEID STEL.

g a1 3T DI? T I oo [JUIRITST DRUT FMerT TRO 31T

AT T, gEEaT araul fhar FEle JeRacia SR HeleE
el ST

2.8.9) UTE® FRMROT HeNemT Agca

T&ehII GNal Peledl aRq d AT Hrfes.

YTEHIT TRaT FURITER URUITH SRUM=aT B! ATfed.
GReT HURITeR RO RUMTAT STSTRTC S Teehil ATfel.
I g9 ATt g fquu g =it qifed.

ITechred fAfIE o] g HaaTed Ufifehar, STfysmy

T8 gei=rer IRUMH & BRI,

ITEdhHT ARIPR SRIciell g SaSUIRT Icurer, fshl gErl e,
STTRRTC SieRia SRURY ART / S, SIS TR A1fed) Suered i,




R.%.%) TRORUT WeNeET 7aw (Importance of Motivation Research):

qrfiet PR PGSl STNTYAT ST Ugdd PRUGAHE] d&et
FTeTelT g ). TR UTBDAT AT TASH0 daeT FTetell 3G
I, FTRUSHT g T8 SYART GRAT HIGAT FHIUIER HFURIT fARR Siletetl
fegT A, I ARV GG RS FES el Ao, Yaler fafder
PRUTRAT JTTHVROT G TR AR ISl

9. YTEHAGNT Tch:
o FEATYRUYUY IGUNHHTT STeicl! a1

o SilgmIletl g APl FHTelell g&c]

o TTEDAT HfcrTe g gfcrfhar

o M SracT AT aciHIcleT AT gact

o MIRNTD AR THETT e RfchiTcl BRI Sleial YR

Q. X G T

o TEI HUR ufshdET 3T hROT

o fquUrET FrsuTTRr Ser Rur

o UTEHIeAT SUGTHIUT febeieT SRaUT fear fifd awor
o e IS 3T HRUT

o ICUEHTHe UTehied Ul FletedT TR & 3 Afeeied IRET 3T
BRI

3. 9TOTRUS ferse ges:

o TN g TR GRDRAT T eI FTRUS 20y

o JEfId IRTRUSH Srfofd aeeiall SHTed IOl eTeor

o TN IIRUST ICUTGATATST SHTIERTCIT SR I HHTET TTEe TIebT Hrur

Y. TR TCH:
o IMYTH TASIS T ST aR<Hob BT BIVIRT A< SI1a DIATITET
R IRICASIIREICa|

e faeRoT e 9 T
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o T TSI VBT IUTSATN SR FaIRITaR SIUTRT GRUTT =7
ITYRT HNOT

o UTEHIR AT FRGIcid TeehidT BIVIRT RO TR0

ATSHIT SRR HeMed 7 aiier fAafdy sewifdwiie sreaad oo Ied
AT AT B, CATTAIR ST HRT AU GRumee Ifewimed g fguft
fofaimed, SEusTHed el PRUAT I FEell eol AT &I, F8U
STTIDRUT AT Haw 31T ATLRUT 3Tad 3 FEUrdT Jsod.

R.R.9) JIRORUT FeNeAT=AT Uget (Methods of Motivation Research):
aﬁqﬁ?f LRI

I Ugd b Tl fafReror &=

31) SeT UEd (Objective Method):

AT UG e Teiel AfciRaTeeprel JeTedl Biciel! STl ST HeRATaT g e
3Tfefep, ARG, AR, M fORUT Feft ST, ATEY HATRIRUT e
ISR UfICIGT T IRIAT, 6 S0l JTEhid aad & ITed &
AT, ST UT8d ol Uol! e dT aTaRar? fdhaT WaTe ScaTe—a @
o NG| DT PRAT? AT BRI

HHAT STV EicTef! ST, ST el YgdigR ATedhrar avg TRal BRUIHN
SIEIRSEEIR IR RISKIS IR

31T) UheU GE] (Projective Techniques Method ):

& Udhed T ATIRUT AU SaRITATAEY fdhaT BIRYCe e aruRuare a3
T TEET AT PIoredT aRReIAeY e Iid 3ol HRUIRITS! IT
YT IUANT BT T hl DIUT I a1 HIURAT & VRIS B
BRI 3T & STV SUITAIST AT THATaT aTIR bell STl DT JTaehrdl
AFRIeT, fraRaRull, Sedcll, AT Siftierdh! a1 Mer R a1 daer
T ST,

T Febed AT Yalel FebIR FHTCT AciTel




9) AsRTAT TraoTt (Word Association Test):

MY TaTedT fdhaT SIRhletT drel 96 fiel SITdTd, fdhar TETeT 9 <
e fafay e fETor aRvaIST Fiftder ST, ST SRS ST 9768
Ide AR AR Aol el S, T Aeebrat HIHRTbdl FesT
YT .

Q) ATFIRGT ATAVT (Sentence Completion Test):

ATEDICHT Tel aTery feredl ST, off arery 3ol SR, ot quf euar Hifiieel

3) My Er\Uf PHIUGTT A0 (Story completion Test):

I ATEPICAT ITEfaC ME AifIcTet! ST, fhar Meicer drel e et SIrara. o
M Ul FRUITAIST T TG hel I, TR AT TeT HIHRTebe, I,
IR RO eTch! F&T &I .

8) aﬂgfl' AT (Cartoon Test):

T Iravl §R ATEHIET AHRIGAT Heol qurIdr Id. TTEDHIAT IR & A&HIT
IS TFHTU BTel IS feef ST, STIfOr i T Breidee Hifed! et
ST, TR0 ITIT FATTEd DITT TaAT 3TTR foaR &y 3TTRd il ATadpra
AHRIGAT faremReRuft deft 3118 & ST quRTaT 3T,

4) feraer o ATEvT (Theamatice Apperception Test):

A UTEHTAT Brar fAAY fosy et ST, <7 fawaiar ey forfevary wifider
. fFEearder areRRaET 3t IR ITET INITT o ATeHIAT SRR
PRUGRATST fAIferer SURT AISTT HEST FerferaT AT,

3) fR1eor T (Observation Techniques):

IRERUIR & Jg@m dF M. TN ATEHIAT WREIAT JbT, Uga! T
RIS ST, FRYerT & AFdigR fdhar Tifie ATemTgR det ST, ueel
RS PR AR RIS Bl ST NI ATRDI add ATedera
HFRAPAT I RGN 0T 3T el AciT. TTED PIUIAT GRAT Te=
ST 3TTEd AT 3TART & BT I,

19T g+ fafaer arauft gR TTedieit STRTRUT Femes BedT I,

e faeRoT e 9 T
RHIEET
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2.90 ITE® [N T FRIVRUT FeMeTier BRdb (CONSUMER
RESEARCH & MOTIVATION RESEARCH)

ATED JTRyvRoT

qied 9, TR, SO | TEedr I @ede d
- G, URU & UTEY . 916 | 9% bl TRl hetl. ATeTed

UEARR  TIRT  UTEd | HIfeT TieeT bRy BT e SR,

SHIBEINETCIRVISIA

R, ERET UshaT, TRaT {10 | ATeeh e BT TRl BRAT §

ufehdT, 9 UEDHAT TR | TTEDIA I IaeT
s STV BT 8T I 3R QEIPFRT 3MIRT R0 &

22T 3R,

& U U HeheurTT N | B b Hifed Hepodl 3G
T MY IR AT | 8T WEdh AT Th RT

QYT BIT. 3TTE.

TER  Aedfhy difed! d | IR urEr gde g faeft
qey AT fowge wifed et | S, Ser. dEdiE RS
Hped | . Ia1. ¥, 9, U . | Uldfhar  3ifium,  aras

s s
aifeedt | foxiiy Jedier SrdeidT SRET | UTeifie ded Ml Rl
Mot fafdre qed mrafiis EaeR | ARemr, aRewr @wod T
SO | MeBT HeAt ST, ST et ST
Jgd

R.90.9 I WeleM g UTed WeYARIAT Beb (Product Research &
Consumer Research):

v Hee

qTeh W

g hou T ARl
SRECSICIENICESE MG
SR WEBiHl 9]
&T & 3ATed.

T Fhedd ATed T P,
gl T fopelt T Suctse
QST 9 Dl AR
AR Mot PRUT 8T & SR,

Rt

DIECIRZI ATl g
EIRIE DI IR ISR o
hXU[, AId &cef phY{U[, HIdId

ST PHRUT BT I IR,

qr eNeET UTEdrT
qFEfRIear eNexgl,  ade
YulTetlar aRRumT FRUR Tedh
Mo, T aRfRerd
STert T HROT BT I Al




I AT & AN
IO,  TRANUEAIGR el
ST, e QAT feha 3Te.,

TED GG FI&I0
qeT, FReET § — gEdigr
HeMed Pl SR UD
TG Ufeha 3TTe.

& AT FRTRUS HE a

g MO UEHET HAIR,

gaer UfhAdt, AR A

BIERIEEIG] Arfauar
JUUITATST et STl

RS,  3UE, 3FYd, d
o O
PICUIATST ot ST,

JHTAT

T FeMed O STl
qeferg g Sfexrd, fHaa s.
HMGATT FHAY Bl UD

Iy ek QISR
HMEHTT AT 8lal. T

CTEH FeheUrT e,

.99 ARIeT

I g QA IR R BT AU HeAEFET Ui AT 37e. IcEd g
SUHIRT THT SISUIT BT TEIRLS eIl SIRAAT. UIE] SeuTeT SUiaedmia
qIEafiuaTe BRI IR ARIDT AT el S, e [daR0T FeMe w8l
I T [T fIht HeIar RTetedn fafder eoar sree mifgcdt de, sndsany
MeST RN T I fIRUT T TR AT s awor Fgurl foraRor 9rf Faness
g

PIU e axd IATGATPRIAT DHedT HTeATa! ALl . N Hodl HIeT

fafder foeml fRgReie o/ dl. P ar A1 ST $o9 PRETITRIT
UIEaAUaTer BRT ST I ATt FTeid T JREaT IR0 ARIRT 3R FgUdT.

YRACT. TTed el dTecteh eI, BICIos0l g JRIEquu feepfaur amaedesn
ST AT G e U . fEhlareircl SfeRrie Areds
e R oTRTCY. <ITATST felsht g HLMeTely TRST HIRCT.

R.9R AT

q. fIORuT Gy FEUN B ? fIGRUT HeeAR qE g IGeThdld TUE
N

2. YRIST GRIe! FET FEURT pRI? RG] HRID! FeHre ey ToE
.

3. YRIOT AR HLMET TRST ATeR < BT,
8. AT HRATE FEUS PRI? FIET HLATET TR T .

e faeRoT e 9 T
RHIEET
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¥

qo0.
99,

.

93.
9%.
4.
9%.
q0.
9c¢.

aRR.

STTSTET SRR ATl IR] AT SATRYehelT ITeR Tt b,
STTTERTT SRATeT T8Nl HRI? STMeRTd T SaTe STHT T P,
STTERIT AT AT ATR feuT forar.

SITERIT AT BRI AT,

HTEH NG T8V BT ? HIeTH HNEHT Iedl T HEcd T .

fashggT HeNe TUEDho ! Ifer g Had T .

TTEh AL FUIT BT ? TTah AT TR TIT T,

“UTI8h Q:I'Qﬁa:l' SN HISCDi'CI CJCT"I P, chegl, Eb_\ﬁf d PIc gadd? JTdTed
TR HNUT BRI TN AT .

YTEeh FLAEE AR / TG00 T .
BIEEARNIERIRICRRCA

qTED AIVRUT HMGT BT bl ST < TIE PRI
& AFUROT FeNEHTET gl TUT T,
TEh AN T aRee] HATE ITciIel PRep AN
T8 FLATEH g TR HLATETH e Teeh .
ofieerTd feur forar.

31) AEHh TGS BRI

) TP LML TeY

&) STTTROT HeMe

T) IFTRT e Il

3) TTEdH e

W) STfERT TTeroiie a3

3k %k %k %k %k
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MARKETING RESEARCH OF SALES,
RURAL AND GLOBLE
YehRUT HRTAT
3.0 IMW
3.9 YUXAMEgAT
3.} bt Herem
3.3 fIh Fener TR, HE<d, BRI
3.8 ITHOT fqUur fAsTom e FemeraT SuART
3.4 TR AFET [Iuu AeeTaRar aedie G
3.€  TTET fOuuETRe HenemTde “ PRI g 7 ARG Tcdh
3.9 SIFTR fquur Semer
3.¢ ST fAqur e saegenar
3.8 Hfdaey dared
3.90 IR
3.99 Tareay

3.0 3fX® (OBJECTIVES)

o R SeNemTaT oref RrereafeT S R,

o fashY foeiwur o faIghT SfaTST ATaTereT ATfRT <01,

o e e mrfter ol (S9TRYS) FelemTeTad ST oy
o SIFTRIG fAUURT HLEAT e AfecT T,

3.9 U¥AEAr INTRODUCTION)

3TTSTEAT STNTICIhIepRUT & ¥UEcHD JUHEY Rl bl R0 8 b 3raeS
AT PRI 377e. 3ToTedT Aehid o= @ HFRIDT Jad dactd Sl
I 0T AT Tt o] f+Tor SATerr fasht oy Ueh Hgwdra B
318, AP IUTCHIT el fIUue FNETER JoIRYS Gene  fasht
ferereur, STTOT fshl STETST Uafeh TRIR RN ST eh 3R, T PRI ] fersht

oY
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A

HId Tt MooT PRTeT ATTC. IRT frchy Femer 3Ry Turad.

farshT TeMEAToR fIshigg! TeTe o ATEabIHT AR HRI AN, RIS
SAHDIROT FEMEFT TROT HIRC.

fequrT HeMeTeT ATgeie FYUT HifeeT el bt PRIET AT, DRV ATaehedl
TR, ST - ﬁaél, I FAd SSeld IR, IRITST ATed AL
SITEILhIT HIRACT. IT IR T fIshT e FaUrT S o NIRRT, T,

3.3 faehY HeMe T (SALES RESEARCH)

farsht emerT 2 fauur HememTe U T SIRAT 3772, AT HLAEH IMARATT
faamur g, Sifevrd, uRiel, fashir vmmon, faspiar IS, g, gcarar aHEeT
BT,

“fersht Siene weurel e Reerciiciier aw fashtel feberet, farsht geirer sror, feight
3TN, UTfre faehiar JegmToe, fdshd g HegRerr=al HrIfe JegaTd= 3for
farsht @ 3. Tcaia TEAfR AT 3T HRUT B

“Systematic study of issues like current value and volume of sales
potentials sales forecasting, sales territory evaluation measurement of
salesman’s work performance and sales expenditure”

It FeMeATa TTRUSH ST TehraT Jeeiid TERT g Jidcayr TR 3RATT
Pl SITa.

“fesht g TEURNT AR F AT {4 BRI HRUGT JUITAT | Hifsparar
TR R BT

AT fghT HeMeTos HUUl ITSIRYS DTSt bR el STSTRIHeT HfcRUeer
THIERUT RAT AT, ATBDIeT feUdosred e faavur _am I, i
ANTUITATY SOTRUS Hed aReal YRAoT el Jal a1 RE RS 7
ATgcilehlap, oS HTH™T, feeheT SalT A, fashiensiaT faferer Sreder SR AT,

3.3 faehY WeMeMTR TRYT, H8<d, BRI (NEED / IMPORTANCE
| MERITS OF SALES RESEARCH)

9) FERerddia fIheT Ha T afiIHel| o T/ET SN 8o g fJivor
T,

Q) fadht are / T IR uRuT FRUITIT TchHiTT e oY,
3) fspar giear SraueTl Saul HRIdT T QM.




8) ATl T AT av] PRI Frafel ffarer AT efeor,

Y) TRRIP AR, 9¥q TR, [Har TEhigar fGhramc! JieHT TR
YT

&) A R frehT I Arfu e,

) fashel, HeAEe ATr DRY AR c8ld UL AT I FedHTa v,
¢) fosht faemriear erfaR ferisor 3aur,

Q) fashearedT BraTe BRI PO [G%ITUT R,

9.0) fIshel TEIRRT T HIEIFERTETET SR BN T IR JISTT TR,

3.3.9 foshY WenermT=i @TH (Scope of Sales Research):
frshY Heme

| |
3 ' N
frooft \enes fafep ferswor farshT sigToT
v v v

3ref. sgrRET frawomeaT agdr  9) oref- T - ARw

v ' '

BRI 9) Aef¥rE Q) HEW - TReIT
v ) T '

afdre 3) UTEP 3) 3ISETT T BRIGATSAT
! U

LEic) %) STTSeT HAT 9. U Ugd
! 3. fersh sierer

TRIT 3. UTEHa TRl

Y. IISTRICIST f&v T Ugal

farshT Tietrer & AT TfhaT ST ey aITRUS HeeH, fsht frermor
fshiaT ARSIDIEt SIS AT FGIeT TR BHo IR el ATET
T feepTeHe eMTa et ST, faishl HeMerrea eaTdaT 3T Yalet JHTor

EZGIRES)
farghT M f& Ueb JemjciTelt SATIOT faReeel TepedT JHTeet. AT
(9) ITOTRYS F2Mer

fashr, mferor g SmTfores fomorT
RHIEET

(CA\)
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T4

() INTRYS fseryor

(3) TRTRYS ST AT HebeUTaT FAER 3T JSIeToHT0T
3.3.2 99U (ferqofY) WeMe s (Market Research):

fauofy FeoneTa Afo IOTRYS e, FTRI S feamr fasyor oy, fagofy
TIRTERRUT faasor affor Tuefcres qRRer qoraRur &o- AFU-gRasT
SIS e IR B0y B,

I fIuur Femer g fauof Femerd € SIFel Ied R 31ed. § T &I,
fquor  Geedrd  dqui e gumelrer  ep gl @) fagoft
HeMeTd. SRfdeiean/Hfad FhotedT TNRUSH I FATd Teamar 3NATT Bl
ST, fIaURT Herer faRe HeheuHT JIRI TgTaT Ues | =80T fquft HemerT
g

feoft FememTT ggaRRue FREd FeledT aRRYSHI I8, T&E a1
fererirelt |qut w7l e et e fA%ITUT el SHIcl. TR Faf SIRYS]
ST AT, AT TROITAR fIHTHBROT o fIghial STauST TR eTel.
TTEHT TS - FHISIYHTOT, IUTSHIT ot PRUT I B, 3. BIRIS HobdTd.

3.3.3 fgoft WeMemr WA (Advantages of market research):

9. YIOTRUSHT ATfEY (Information About Market): faooft FemerTeR
TEHT WRAT Gadt onfor Feft IeEe AR Suetew &l
JITRYUS et TaT, AR JTeTe T Alfed! Sucted ald.

2. fifY 3iQTST (Sales Forecasting): fauufl SoemgR Jfosu@rei
I ATdEeT TBoT SISl ch BT Jal. TR T YFTIc T UTedh, fohedies
IR Tegeral Faol JTfac Sucted ald.

3. SUCY YAl dm9X (Resource Allocation): fauuft HemeMgR
TGS ISy ATIHTET BT UG IR FRIET, DIVAT IR ar
IR FHRIAT JTTEeT AeoT HTfed | SucTeds . T DUiell AT TGl
fershT gt e A,

g, goRUSTT fRaR T #R0(Decide Size of Market):-  faguft
GG dTSTRUS e JFOT SAIOr fIRIe arsRuSHleT gRasT sl
HIfEcl Iueted Bl AFeA WESl Ugd - JIRUSHT PR IR
BIEREASIDRIRCIURIGNINSCECEGIER IR




y. fashr @rer fif¥a @O (Fix Sales Quotas): faUult FaMeTER Ud®H
faspeare faht aedar dler Ffdd wod <dr I d9d fasheard
HIRIETT AR ITedT Al

g fool fewm(Market Share): fauolt enemTes des ggel TqeD
HTfEci SATIOT ATSIRIC el fevT ATdEerdl HTfedT WeSl SueTed! Eld. TR
AT 37T ST SRIAT I,

3.3.8 forshr frwor (Sales Analysis):

faehY Femee T fadht fIavor ® oee Tu™ Q1Y aTdRer SITATd. A Heeld
qreeprat JRTU g faghT PIEE R S et STl faghl feyume
OIRYSTIS 3MMUell dldhe d HHGIRguT, e, Sy / 3foEr (SWOT) emerar
Jdra.

faghT feeIwor SPIATT Tel SRhN ot faghT Rl ellgd T
SITRUSH IS BRIFTITET 3T Rl AT, T SRfdeler fasht Ife™ a FeefaT
SATEY SATeledl Ife® ATcilet fI=ITur Geiel HehIR et ST,

q) uTef3re frshY fr3wuT (Territory Sales Analysis):

AT UgTTEd FaATEh Uep fATRIE T f21eh qTSIRUST ol dcHTebTei g “ciepTeii
farghTa et e YA & pHpa IISRUS MG T feeblcred Hea T
A,

ST AT ITSTRUSHER fhiet fReercll ST FHTETehIRe 3778, Tl SRS ofel
g DT Ife® AL PRI U JRIT et ST, TR S SRFATEDRD
farsht 31T, T geter et ST febaT 31fRreh THTOMER SHTfRTeT domT fashl areierat
ST et ST, JTHTOT falshT fa eI e STaur 3R AT,

R) TRRITAR fsht fr3wor (Sales Analysis by Product):

ST U7 fAfeer TepredT ave] a Harel! fsht i ST 3FeIT U=
IEIIR fIehl fluur RO SuGeh SR, AT GG ST ¥, At faeht
3T YAV &1, fobaT Bira AT T Qg drear I, ATes ST e
Tl HRTU ST 3778 & ST He AT JAfereh 3178 T v & AT A Te”
T8I Shfore] e A,

BRIGIR & diedrdie aqd el o PRUl PRal Id. afiedRul Pedrges
PRIHR IR AITRUSER A&l ST ATl el ITTRUSDHS Gerel bRl .
AR AT AT SHRIAT AT g ARG A {107 BT 8T 21 Bl

fashr, mferor g SmTfores fomorT
RHIEET

R
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3) ITEHITAR frsht f#IwoT (Sales Analysis by customers):

fersht HemerTe dTeepTel HTfed Mel defl ST g AR ShITe faight fssor
RO Y ST, JEY ATl Vel GasRIAR Arge! - fael, Ao,
AT, foliT, ST, enf seare) Sad foshl fIINur SRor Ay STy, F U8 Fdd
HISYT YHTUITER TRET RN, TGTeTdR 18] Sl Adt. TR & HT YT&DTT G0N

¥) STTLTeAT THTUHR st fr44wur (Sales Analysis by Order size):

AT Ugaila A& Ubrd dd Aiafdeiedl ST SHIER el fassor
el ST, ITeb 37T elrdT T g refraet e erar Il ahd =GR
31T AT (AT R . F UTeeh HNST / JATETH 37T AT Sl AR
JTeT Bfad AT AT T §AR S UTEHIMT RISV Ad. AT fIRNumas Ul
ISTRIC T e fars SRfar A, fasha g Hegeer™ e & Mfderd
R AT, FAfTE R9RTI el feisht g et A, et arafera .

3.3.Y fashY 3ieToT (Sales Forecasting):

3T ANUIYE JUTe Ugci s d AIGAT HHIUMERIST I<UTE TGl
Afgepletl bl AT PIeU ATaTh 3. ATPRIT oblell
AT faghtem Bet faraRIe eidetl S, ffere dosell e SRfdeted
febefiereRy fonett fsht st & sRfaur &,

Scue g fIsht fFRIS X 31 fashT SieeiRt TR 3Ry, AT TahT
YRV 8ISt AT JISToT hedT ST, T FHTUIT IUTSTd IS el SIdTd. fohar
SOTRYSIR & ST AT, AT 3D TehHiaT AT HRIAT AN, S
HRIT, acie T IRIDHIT ENROT ST,

fadht T o HRUITEIST fafder T=m=m 9o delT ST, ST U9 Ugdl,
eI ITEehTal STUET Yl ST SITRUS et 2T Scare Ul 31Ted.

IRIeT T TeepTaT By TGAIAR faR o el fawisur g faht Hemer
el ST,

fIehY 3T & fIhl Henemara U 9nT o178, fasht 3ieTST & YT Brosrire
RAT I, TP IS 9T ThR fIehT T Seia exia AT, PRIT
TS fFRISHRATS foehiaT SfeTeT SRI0T 3Tedeh 3R, ITRIARY ScdTe BT
I TS faghT SfaTST e Jelet aufl uepur fasclt faghr glger ara 3iaTS
el fIeh! FeEFTER BT A, THRAT TTRUSH ISl UL TRy, aRell
3T, HATUAT IUTEAT IS FERUIT & TGrdT YTEeDIaR BIUTRT YRUITH, TTgebiear




Y, ther T, ENaredT giepHIdIer gaer 3fen fafdy geaier Hiosigde fear
o] fAshl SIETST &ch el STl fasht sfarel GengmHes U fsheara
EEICIEASINRIERIGNERISICIE

3.3.¢ ffY Sigror WeMeMd #W&w  (Needs/importance of Sales
forecasting Research):

9. YfrsaTehier fsht 3ieToT @b #ROY (forecasting for future’s sales):
fasht HeNeER FeRerdiia g Jadreniiel fah! B AfsImiie
fashiam 3feTST @Rh dell Tl fIhl 3G & SfcudpaNIe! fdar
STePTeTad! HRAT h el ST

R. av< frrATHTSRaT fasht 3iToT ST (Sales forecasting for product
planning): fIhl 3ETST R TRl 3MATH IRIA. fdghrar el IR
TS UM ATl Ife® SRGT IR ISHT IRAU T
3. fghicieT TSR SEATEER 3etel e AT oo STV oy
e 3R

3. frshY g& S/aUT (strategies for sales promotion): sl g&t Tl
URUTHBRBAT SV SUIRAST g TRy S/que STFVATT faghl HLMET
EECICIKIEEACNICRE

g. ffg IoRUS oneor (Explore export market): IEEARSELRIERGI
T T TTRUGT RSN It SSTRUST SITEIUT  fAfelieT dieT areaur §
e fIehY HemeTer 3few 3.

. fashr frwre FeTHTGT @RI (evaluation of salesman): fdghT
FATEATT  SUART  3UcHT  IcUIeATd! Bl 3Rfelell  [MWTaRfdshT,
PIATLITIR fashl, TT8h YHRIAR fdshl, 8. TcHET IRUMHRT AR
PRUIIAIST el ST, AR el fmTer Heommoe fasht Fenesr
el ST,

ofreerTe fehl HemerT &T fauufiear fafder gRumET & STEUSTET AR 3R,
AR fdehrell Ife® SRGT Qrey e Ui, IT SIS fhl Hae, fhr
g&l T, SR, BT g fheeles TR g, HRUr ffepeafa fFigeht
PRUGRATST ScaTal ATl o BT Aeire. oo fehl Hememrer Hewe fququmT
HMEATT IR 3TTed 3T T8I Jsel.

3.3.0 foehY ieTor WeMeMT=AT Y / 9 (Methods or techniques of
sales forecasting):

9. PRIBRI HS® Hd Jead Jury method/ executive opinion method.

Q. fashrerhl 1@t yeed sales force estimates method

fashr, mferor g SmTfores fomorT
RHIEET

R
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¢R

3. W e HeTor gead Survey of buying intention method.

. fooufY fg=r yegd Market share method.

AT R TS g WA 3 Gedd! 3MTed. el AR Iy
qreet 31T Uep febaT 3ieh qeciaT dToR & fehilcl TROT TR a1,

3. UIfyur fauue fysomaed WememTT SUANT (USE  of
RESEARCH IN RURAL MARKETING MIX)

AR BT TTTRUCIRISRT fARgRetedT TaouT AR HiMifeies aRemmTer
ITHOT ITRUST AR TS, “WIRT 39T WSITTEY I8al” 3 FgUIdTel.
I 3 HRAT RTEUTAT UPUl ADHAEIUDT §¢ % clleh WS &I,
(SFRTOFT 2099) €, 80,¢§09 WS JRAWT 3MMed. FEUNTd 3/8 AhaedT
WAL &, Tdeh ST AN L, DUST T e TRl guf
BRUT HRIAT A HIS G, FEN, fBRI0M AIefe G 3Ted. W PR
et & 9 fAUuT e geiféid ekl @ s Sfoaydes ofel fetel
ST AT ATEY. AT AT AR AISAT FHIVTER fAuvFr=aT Felt Suciey
SR ALY HAE B0 IRoTe JATed. <dTes ATHUT fuur Jeme f& uep
T TTAT 0T et A

IR T ST ST &g 2. TIH0r HTciel Seuiaeyr g HagrdeH
33N, Felfdeed av, IR PUS, WY, TPHed, PR, JUD, AT, U,
ST Stefl, 3. gl JRTUM aigetel! feg .

IIoT 3R TEUIT AseT i, “3ITST S WRATT ATRHUT MRS &l ST arer
JET JIRAT BISer”

3.8.9 ITfoT ToTRUSTT Afde (Features Role Of Indian Rural Markets):

AR IIRUS & I AFTHEY et 3T I, 9) aed JNRUS R)
TIHOT OTRYS. & frmoft eflesivear, Jimferd & AR SIMeRId 31Te. ITfHoT
AR fARTOft #80RT ellepid IeuwT ey 3G Alpaedn Faffad 318, 3ok
SHUARY AT fAhRT HeTel ATar AIdT YHIUMeR 3TN RIhianvur Sietel
RN, cliebre Jied ey QAT SRET crefiel 37ef egaver 9l Jeuar
TR 3ATE. b T STTRUSTHT i UTE0r Hewarer e

37) UTRYT A8 ATfEaT (The Information of Rural Consumers):

9) AT (Rural & Urban Population):

2099 T FTUUAR IRAR! UPHUT ATBEEIT 99 PICT 3G AT
63.3 PICI el TN T IBATT TR AR 30.9 PICT ADEEAT 37T,



T §¢.C8 % T T 39.95 % &R APEEIT 3T, ARl 001 ALY ﬁ?ﬁmﬁﬂgww
BT FANDBATIT 20.¢9 % BIAT T AT 20117 1T 39.9€% Felelt
fegT A

Q) &% (Rural & urban Area):

2099 TT TFUUTHR R 9 34 & Bl R §,80, &9 WST 377ed.
Ao ARG YU &5 HISAT THIUMER AT R g o faRgReted]
T 3TE.

3) IITIER ( Age wise Distribution):
AT TIT T eAepeieeaT & et ST ferelt R 3.
94 JGTeAleT - 3%

94 T go R - §0%

g0 IS - 0.¢%

I TN AT AT §0% il & U g UG 3 el pAuIT
qThe IR Tl HIST UTEher] JATe. BTl YU STSTRUSAT ST H& STER
3TTe. 3 g Ia.

¥) HATERCT (literacy level):

TAUT ARTICTel QTeReT &R AT fag Al T 2099 =T TUOER Jguf
HRCITcieT FIERTAT & 98 % 3G JIHOT FRIFET &R $C.0 % T §¢.% %
qIGeTell fagT AT, I AT YTEDHE ST 8l g fafder e
T g AT aTeelell g A, JTHIUT HRTIC ST ATgeidl HFRIeaT
T gactetel fadg AT, ST AU ARTHeY TeNERT dTe fa=a.

4) ST AT (Rural Income pattern):

Rl el SGEEY AAlebid IA—TTal HTE FEUISl QAci SR B & Pt areft
G IUNMGA Ia—~T fHosdl. AHIUT AT 0% Alep PHIEATHE Jefetel
3G I ST~ & P IUIEAR Icie] 3. MHos qa d Hisdel!
U B TR JATERIT 3R, AT YU U0 TR SiTeial o I,
IHOT QAlepiar ISV, ARPHID BRIHH, TP, MM TYaT o & T
SR ATERI SR

&) TTFHYT §=1<T ( Rural Saving):

HfADSIeT PIeBMAEY AT debT T ASDRI e, YTUGIT Fivil ATHUT AN
STIT fARTR el 378, IR ATFAUT ST Searic Bk PHHI THIUITER R,
ST JHIUIS Qerielle, TpRaR, SR, LTI elid gad el T JHT0M

¢
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¥

THUT AT i bl ST 18T Ao TTHUT JISTRUS I e Gauivell 3G
YTEPURANT ST FTRUS PRI e HelT 377,

9) Sa=T 9¥ef: ( Lifestyles)

RATC T ITE0T Aleprait Siiaeietl & AEUH daefd 3Te. o AL clbra
PR B0 CTNTeT 318, e TN HRTIS YTEDUITIT T RV aTcetet!
ST . THOT Areprer eV gl 378, RO A dleeiel Sed—,
QTR TR, ST H8RhIC - Sfotcaior, Hldlsdl, See-c 3. J1Tfor I7feor
ATTI ATGeiel] SETSThT. 3. Job ITTRUS fARIRIRT aTe fageT T,

7 ety ITfET YreehTer e, TRERAT FRITHT0N DR, Siie Tgal, Tl
LY Feet BT 3TTe. Ufeh T & therridel AT AT aTcetel! g AT,

) JTfHOT YRTTer ARTOfER Afg (The Information of Rural Demand):

9) HRTOTRr ST (Composition of Rural Demand):

THIOT ARTIT SfeThs 3T €T AIGT IR dRel ARTUHEY TS FTetel! .
9%%0 %9 HEJ ¥ 0,000 PISHT AN &I T ATgT FF 2000-09 HEY ¥
80,000 PIIGAT I Fietel! G Ad. AT SHeTaedeh %, e ae
fRETR 9 frepTy B1eT 3TTE . 3191 31+Teb el Suetee] ATed.

?) AFTfi<Hie I8¢ (Change in Demand):

AT T TEehieaT aRqear ARTUIed d&a B 3Te. Tl SaAIaedd
TR AL e TG Gfel] EXaNT 9R TSd 378 IaT. TYAUET, 917,
T, fE. @&, MeRarIdme, AeT$er SIE I3 3.

3) TG-RISRTREAT et (New Employment Opportunities):

FHI AT MY f[IehT IT A1 i TRT IRpR T YR 31d
G IS, PRIST o PoT 3R, ST, SAER ASFIR AT, GITET
ISR ST, FTH0T U= TRRISATR J1SMT, $IORT 31aT JIorT 3.

AT IS 3Tep TN SAhi=T JISRTIRTEAT HeT SUT Bl A8, AT T
fOIRETR BT fgeT A,

¥) &R il (Green Revolution):

T ALY 4R g0 AR HAISAT FHIUMER B8R shich! Fell. Pl & e,
YT Tl JUTTe T aTcel. TTHUT HRIIG STeTRie AT G0 STedT




AR Ul I ITTell. oS Adeh=dToTdes U-T SATell AT Tl ATeehroirt
IR TNET PRUTTET SHAh! Tl STTRUSHT fdhT G STell 3 g A

4) SFSIR[AT (Growing Awareness):

3ffeters AT ATeehTell TRET Y dactel! (g Adl. WRaredT ¥ d Af-redT
IR T TRET 7L 1@ BN g A, BROT AISAT F ST ATiHor
AR SR 81T 318, T fC. <8l $exIe A Sfes IR oo
THOT ATTCHeT YTEDHTHEY aRc] TNaT STee SIS BITHT TG0 Adl. T
TN SISTRUS HE WREFAT aRq & Af+edT v i1 FelT fogT A,

&) WIERASTET SR (Growing literacy rate):

TRATA ATeRTaT &R Aqd dled 3ed. JTH0T g &St Rl ATeRcedT
IV dTe Bid 3MMe. HRUT INGRA 3Geter $erfire eRor, ureifies a
qTEAHD RIGUIRATST et SO ARy G, ATes ITIH0T HRTIC ST HIaRTd
ST TS ORI A, e A ST STSTRUSHERS HFTUR dract. JHor
SRS fIdR 81 37T

9) STSTRUSH HA2T (Marketing Efforts):

PIEl AISAT HU=ITT ST TTHIUT FOTRUSHED TI9T HoT AfaT SToTRUS e for
PRI 318, ST, fergeer fotee fof. auiret o1cl. Tiex, didivet, 3. a1 uwamt
TTROT TRTTH ST TTEHTHT ST BRI ATST Had M I3 BRI 3778,

¢) 34~ (Income of Rural People):

3FTep YU QERT WRTICH ST CIlehr SeUw ATl JATed. 3 WST A& AN
ARTI QTexT AT BUicR Bld 3RET Jeflel SFch Ieu~T drea T8, e
ITFEOT ATEDTT TRET Qe AT TS

]) <18t RO (Urban influence):

AT AT SAlepedT IEUHFTR g Sgmdiefiar st JRTcilel eleprar
qiRuIe B 3Te. R ST, . <& g Hiarser dxepciigo THI0T AT gl
9T IO STSTRUST AT AN aree 31Te. 0T 00T TeRIT ST
AP g AT PRI RIS Tl BV, STe2lel! Jaetd AT8. AT
YTHIOT AT ATEHUINTT AT AT g1 31T,

90) SMTHHRT WA (Government Effort):

TTFROT TRTTT fohRT BI0T eI QMY TARTaR fI9 T hel ST 3778,

fashr, mferor g SmTfores fomorT
RHIEET
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q) Pl &ETciiet fafde sFTer=ar=aT SMERYd i are .

Q) IHUT TIRRISTIR ATaTdT FEU[T SIIERTN STe= <o,

3) ISR IO ISR ST - fob ST R AT Zaebi=T a1 900
faT ASiTRT IUTeH Blgal. 31t AT IS0,

) PU POl A PO TBUNT ATbATEl WRET &HAT dleet. AT TP

IR STRIC.

Y) AR T BRIGHIT FTHUT AT SHUERUITIT AlS AT, T
TTfAT SrfeIaoraT fAdT 8IS, .

319N TR g I I ARBN ST YAUNR JTHUT fuumE=ar 3me deft
JYclsg hod é?‘f@ﬂl&d. IIIES! é Wﬂﬁﬁw hXU TRV JHlad.

3.%.2 TIfYor fuETehter sreavfY 7 smee™ (Problems of Rural Markets):

SUNGET T AR FIRT ATE0T FRRUSHEY RS Foe TRE) BI0TRITST
P ST MR S AR, TIHr fAgusra Jum=am fafaer srewofir
T AR T famroft eheer Ager. < fafde sresrrel ==t gelter s
AT Al

31) ¥iifere fraRor wumefiier srsavit (Difficulties in the physical delivery

system)

Gleflel Teeme T f[quuFeeaeerd sregull fag T Adr.

9) grEch ET U (Problem of Transport):

affeteps S=ITa AT FebR USRIl SuTedrdT AU AT Silelel!
3Raell TR AT Sl | arecebrear ddT FHTEMDRD A8, SR i
R YeGET A WIS QMebetcd] ATeld. JTHI0T HFI ITarATod e
RETET SR AT ST feieh e Veroi! IRURFTA Serrst, SToft i SudiT
SRIAT SARTCT. TS o, UAT e BIil,  ATHUT SISTRYSET fdeb_T BIet Te.

Q) HSITUAIIIeT 3rSAUTT (Problem of Communication):

rIvr TeeherT &1 HISAT JHIUNER AT SMTed. e R JTH0T SRTI
faferey Termfiep Traiferd HTST 3MTed. AT BRUTHw JTHI0T Yreehiefl fBFor B,
TE [T, SRR RUT, fAgpoR HaT <Ur R T SMeMRHS 3772, UuT
3ffelers TR JHIV dIecd™ d HeuredT &=Td Jfaer g fafde e
eI 3rSaull HH HTieT IMM_d. AERe I UG (ST9He) JaT STTe




BT STCITART TS ST & Tep AIST STSTvlY 3YToTar AT 9T fuur &
fIRIR BRI SUEd A=

IO AT ST, UIE g ATl HaT AR FHON SUed T8N, T
RTIRY T SR &R T SATEHTN FUdh AT AT ATer.

3) MEME SUAET (Availability of Godowns)

SISl TTHUT AN aedT MaMEl JUcTeddl ATeNd. ST JhRed]
R AISIUHIeAT Ul AU ST, AT TR SeUTENT aRefel STela
T ifciep faaRumardt Mem, Ricie Iucted 31Ul JATaRge 3fTed. 1o
AU feheT ATSaUTeh TEUET dTedehrdl HHT AISIau TR TS,

) IGRATIT ARGl T9IRIT (Problems of Management):

q) faferer faeRoT Hueli<iiar srs=oll (Difficulties in various delivery

systems):

T ARTIT Qe feRoT YoTTed! Suger ATEld. fafder gomel Suctey srfed™
IR fPRAUT Saur IeSTHAT, QTART 1 e Bld Arard. faega fad=or
TUTTetaR 0T ST 0T 0T 97T Bt A&, T faeRor @ 21feres
YT INICAT AT Rl U ATel. el [IaRur ARIDIGR faaRer a=or
ITFHOT STSHHT T B AT,

R) YT =Y §P BTGV & ATEIT (Unble to move own stores):

rEOT ARTIT SeUTEehIAT e T2l bl SR T 13U e BHISUT b
BId ATl I G D JdT. TR R FRUT IR BIUR AR, WiSdctt
G g IU—T IiedT Hed I T8l

3) HEITATAT AHWT (problems of intermediary):

THOT SITRUGT &N ASAT THIVIER IUTEHIdT FaTeR Jfaeigd SR, T
fIepITR T <07 HERIHT 9T BIT ATEId. TG JTMH0T RTTciler Feaweer et
HERRATER AT ST, AT ATDHIT doveR AT Iueted Bl ATal.

%) fershar yToT Y (Low sales volume):

ITHOT AATTCiTeT AU &1 3fcd JHIUI g EHT TrodTel SAd. JRTUM I
TTEhTeAT JeU~TTaR JTERIT 3R, Mo fhReples Gebi-aRIT fishl a HRTOft
IFEY TG AU SFSYUl AT, 3FIeh AT el agHR AU T,
TS IR, SRS 10T FHT0T TGk, JATGIeT BIet Tar.

fashr, mferor g SmTfores fomorT
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4) 31T HTUITS ST [ar (A small amount of banking services):

YRATA T JTHUT TR 3ToTa! ST 31T THTUNT SfdhT JdT IUctel 8ldTd.
TS IUTGHIT bR ITYRIST Bl ATEN. TS Rl SR, T Tddd

STARY T ST HaT JUTee 81 ATel. ATHOT AEdHids Credit Card AN
%) fersht caavuTcIeT 3rsavlY (Difficulties of sales management):

IO 9T aR] & Al faehl RONTET faehd TR AN, RUT il
IO ARTIT HI RO 3fTaee ATel febar Tertfviep qfaRumell o Sosgs el
ATEId. febar T T AT AT TG, I AU JRI b b
PR RGN SR, T I<UTeehi~T ATFHOT AT fefh! eReeiTaTe 3ep

TSI AT
S) feshlar g&t @ WATUeT 3rS=vT (Difficulties in sales growth and

communication):

ITFHOT ATED T HISAT YHIUMER STFATET 31T, AT&Rce FHI0T SHHT 3MTe. IfEyor
ARG i Traford Tenfee T 3ffe. aRia efiie AmING [AaRT SiTetal
AT o figagel @ GenuHra sreal I, 3ifdins Mgt - gevrie
GIET IJucTed Bl 3R -1 SYSIT HIST &l Uep HIST STV e, qHd Dble
IR, T IRURTI Rl g aT9R Bl 3o AT J1eep A qreof)
IR ITOR BRI T8, IaT. Ryt WIugredy ¥, HAT AU del, FTeor
g.

PGS STIfRRICT ATeadid BHORAT TR, a9 U g HAfsH, ARip
mﬁwwqﬁﬁﬁﬂ@ﬁ Ao AT A g Qi faght Bl Areia.

RISt STV AR AP 9RICT Bal, d URURT, &, I, "-Rid 3T,
e Ica~, JEVIHM, SR, seert Siiaddiel, WRad 3fed YHT §.
3fTep PRUMHT YT HATI fIqur faeaqRM™ed srequft AdTd. Ao IR
IHOT AT AIGAT FHIUIER ATeeher] foRgReTalT SRIeT a‘?fﬁﬂvﬁw&‘im‘csa
fOdR BroaTd sl A ormed.

3.%.3 TIf¥HoT FIOIRUST U HemeATa A< (Importance of Marketing

Research in Rural Marketing):

R fIUUA FA0IC el Wb HEware 3T F8URT UTHUT JISIRYST 81, HRA
arefegaeey €1 AU Pt &ATeR JATeTRa T8, URe AT ISRy fder
fRETR STeTetT ATEld. JRTeT i < UTel S2TeTeiiet TSI [ ITHoT faqurrar
frepTe I fRgT A, BIRVT AR ATHUT SFTRUST HIST 3G AT 3ieh
el g JATeE™ 3ATed. O Yaiel JedTao ST PR Asal.




9) 0% WS ANBEEIT 000 Y& FHHT 3R,
Q) TTEUT AR ¢ 3 % oAl &, T HFTUR 2rey ARt <fiF ue 31re.

3) IO SFCe I SRR 3R, AT YT BT, RIhRT Hed,
3FE, fohaT Faerclt AT Hoo fadur &=TaR gk 8.

8)  ITIHOT AAITCier ATeui acelt Al ¥ 84000 PIcT JATed.

4) TIRUT U ARG WS! At Hd- SiiSetai! TTad.

&) HIE0T AT AR ¢ 0 PDICT HlaTgel P JATed.

TR ISRV HRRT FTHOT U Fieam F=mvmeR wre samT g
FTeo JTHOT FAUUATT fAUURT e et Jelel FHTU T Rl gel.

q) HTfEel T FHATAT ¥hIS (Explore problems & Prospects):

fUUrT HeMEFTEIR ITFT ATTeT FHRAT T HTfge Heber Bl Jsel. aeal
<if, JurerT, |, febeet, Sguft 3. STad YU SRNeHTER FEET SIUE Hel
IclieT I T AT IRl IS, T YU FeMersR faewor, g,
IS 3. 9i9d Hifed! Mool xal Jsel. TV YAl Al $eu—,
REVHMI 916 Sedrde fUUMTeaR B YR Blsel? I 3IRT fuur
GNGATER PRAT I, NSFATT fAUUF FMEER AT oIS g @R
STREANT 3TRITH BRI T,

) ER?[\@H’ (Product area):

Uehel ST ] R g FTHUT STSIRUCHER <TeTc] rI? el ST el Aail.
e IR “BI” SRTT AT TPRIR ST, vt , fbAe 3. TR faciq
3YTEd. TTHRIAT fAUUF MG Hed PR, TR Pblal afd! Rl Beh JTH0T
TR 3. Jal. IR T, d1. {9, g, av J1Hur aredhi ands,
e, I, Y § B BT o, e oo dareEeR &
qrgferg 3. T G aTg AT,

3) Yife faaRoT &= (Physical Distribution area):

faqUeT FemEATER AIHOT AR aq faeRur ARadiciel Faear st
fIRUTIST T deqe Al I FRU, RN $UHIGR v
YRISATRRICT e&1 WSTTET UTSIAW, S Bl BTG ATIRY T8, AT Hae e
R PRI qREST R, ATBRIT MM & aTede ATere ] Sueteed
PR, 3. QALY HAMGT HRAT Isol. T AT HU=aT Ueps A I AT

fashr, mferor g SmTfores fomorT
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UepTel SE A TTMH0T HHTIC Aige e Asel. e T Jad algel AT A1
Jo5aR YRIIT THTUTER HTATAT JREST 8ISl JTaTel HET ehRall 2.

8) fraRoT SR & (Channel management Area):

fAUurT SeMEATER AT IR RIS ATeT Jgel. WA AT aveqat
Aol qRgeT, fbAe &9, 3. @ R ded A fAoRuT qrger fHas
PRUNATS! fATUI T He e, g HERLAT AT, T DAL, ae
YRAVIRITST ATFTURT I8 3. TcHal fdaR JMEAER Pbell Sigel. 3ffofds
IO AR T IATEeh & ARG 3ieh aefel YRaal / faght oy |rdt
fehReples ATARY T UICHTE &l ST, el oT8 T8 M go
FRUINATS! FAfAIORt Ted PRI, AT Ufreqor <o, dol SUTed Ho QU
ST g SR GEAlS IucTed B i, 3. AT ALY [{Uur ey g
31Te.

4) fershigar &1 (Sales Promotion area):

JfcrerT ggaetR T el fAuue HeneFeR veger fdhar erveaergur faght
ATIBRIAT T QNEIT AT, ST QT fIsht, ST doier Toifed o,
I TST fsheieT Rrepadr Act. Terf+rep ATiRITAR bl erugrreT T
Tf3eToT SOT, ATFOT forehari=T STFTIRT R0y, reheiaT 3MMfies, JTffdaR M=
<O, 3. HARTHT IO TR fochier & faRaRia d_aT A, rasiaT fagurT
HME Hed I IR

§) ATETH & (Media Mix):

ITFHOT Tt ABIRT SfRRIER MedauarRIS fafder Area T SuinT 8
). f& e Fasuare SR fquur Fones dRid 3RTd. 3T, SToTRUSHE
STTRRTE HROY, fAUurT FMemTER 1T ATeqH =T fae dvdT <. JTFHT SIoTRTT
PIUHIVIT TTEIHER ST Al T ATEHMT BT HeaT I & U
HMEHTGR SRIIdT A,

9) ITSTIRUS &5 (Marketing Area):

R AT JITRYST &I fAgRetedT & eI 3Ted. e a1 SITRId e
AT g FECIAyu oer ey BT 3R, fAYUN HeNEHIER SITIuIRT
qifor fauuET fafder geredr smeR foesT / qHrieRy HRar Ad. a9
RIS, STauer SRIAUNATST faqur FeMer Aed did 1. ITR0T FRfie=or
UM B, Al @leflel &4, AGHICTR IdTEedT,  AdD=gra
PRIGHTT, 3. M IR BT TRThRUTATST FLe Aed held 3R,




GG STaUe SRICT T, FeU Ao Hame T SroiRuSHed
A& HRY PRI 3.

3.8.% TIUT qORUSHEY fyuue WeMeMd W8 (Importance of

Marketing Research in Rural Market):

q)  ATHOT ATEDT TR SAToRg0T

Q) TRICeT et 2reror

3) SISIRIiCT 3ETST Uleh TR bR,

¥) TR feepT BURATST STau™ 7RI,

Q) IR FURNHROT Ho-T ATEHII qIgar.

&) - TSGR ¥ & e YRaaT .

) fuUETcieT SueTesr ATerT AT GAITH dToR 0T

¢) fafder sedes JISHT STRIU g AT T <0f

Q) T T  ATSITeIT ciafeTT=T YRISIT g 7l UTeiTféfeh o SR,

90) TTEHMT P, g oI BHT AT IUeqel Ho- QU 3. fafder MRS
AU Gomer TIfuT AT BRT Hewie B did 3.

3.8.4 YR TIfYor fque RPRIST SURRISFT (Remedies for

Development of Rural Markets):

35T AR AT fuur Fishar & GEecia g Tepde i, dl fagRetedn
TIBUTT A ST TSI IUEH T fhveplos ATITIRTAR 3RAITT
Tfor fAUUATT arseres FHTUr BTG, URq JaiT U g U HeneTgR
T 3rSIUTiaR STATRIISHT MEITAR YR AT fuqur & faerT, foReaR
B> TTR0T TRTFT HRITITAS 813> ATl

lefler Yeprear fafdy SurmisH iy fauurrear faprarardt gafaar
cler.

q) TRITYT AR SUCTeRT (Availability of infrastructure):

AR JIHUT fauurrear gfshddiel U9 SreuieT 81 U aRie 31e.
I YHRY! IRME] dEgd Favell, W[, od, SIoHF, HSduD

fashr, mferor g SmTfores fomorT
RHIEET

R%



U e - 11

’R

YR ARIges U gors Sfete, oot Sdid g dosar Blgel AT Ao
IR ATHOT STTRUST [T T fAeR 815 erapa.

) ScUTed WM SSeT (Change in product Research):

faqurT Tfehde TreehiedT TSt - FaSt, TROTAR 30T SAFRNTIR aRgaed
gael PRI FEUNS SedTed GG 1. ATHIU JTeepied] ARTEIAR aeqHe,
feberer, I8+, Tefl, ao, |1, SIeRTd, 3. HEAGET daef HRu JATaeh 3N
SEISTDIHT I ST ISl JTEDTeAT TR, SYATHIV & 37! FaSIaNR,
febereT q8uT, STgult, JeTe, ATEfRe T I geel PRI

ST, ST ST YT aRqUETT T8 aoired] afa! STguil erul, e
TEM ¥l HIfF RO, YTee T ITARCT Udiiel 3 s (i)
SqU1.3. e UTFHUT AT TN FicRiTe fHooer.

3) ITFYOT fqure FeNe (Rural Marketing Research):

faqurT FemerTaR fauumTdier ffde dawm, FE1, el areepuul e Bredn
T, JTHOT STSTRYSHEY Tl IcUTE SATUITT JH Gl faqur Hreoft eoy
LT 3ATed. oS AT YRl HHSIel. STl ATGye df Hrfed
JYcTey Bl TSI UTHT AT (e ehRUT IS Afel fAgur e oy
3ALYD . ATes ATHUT AUV GIRT, AISHT, ST 0T JedTeTeiied
ST PRUT T BIST.

) frqurT &3 T fYsraT STANT (Use of Marketing Techniques and Mix):

IO AT ] fRrebcl =T Seqreepiit faqur 381 g fafdey amgfes fauue
AT dT9R hRIGT. 3aT. fouur fauritenur, STTfexTd o, Uedel faaxur Hurett, $-
qIGET Yoret!, fafder areas sar SUART Ho MU JRMTeied ITedhrRia
SUHIRITIT HRTUNIHTON GREST HRUN T Blgel. TTEDTe FHTEM BRI U ST
BISaT.

4) fererur T Ufdrervm=aT WRA (Education & Training Facilities):

IFIOT TR ASAT YHIUMER 3RATERAT 3RIeI fIUuM 8=TaR. Srar giRonms
TR T ITIHOT AT fTequrrar IR g,

R fdhReples STUIRY, TTeeh, SUHIh AT el TR &Te s A AT
IR 9 ATl AR JTHUT HAITT aleed G TR I faqurrer ferT &
fRTR BIUIRT BITIR AART.




RIS SURT - Ao RIEGRT ( Other Remedies): R, o 9 SrTRrey oy

RHIEET
9)  ITEHMT fAfder 3nepses I SO,

Q) I Sl e g |aT <,

3) UEHMT SURITT Fadeid <UT, BHT GG - [dshl el

8) DU MSATTYT e eI WSANTAIT el fefshl o,
4) AT FASTETET W SRAA. .

AT SIRTcHehIepRum=AT YRR YR J1feor fauummr gfdder sifaerr
Sovael 3. fafder Fefl Suefey e, AU ArgebredT shaeredrel gyl
PRI TR TTE0T fAqur i THTUMaR fIhRid 81$et AT 9fehT AT

3.4 YRIG IMUT RUue  WeNyATeRdr a2 @i
(SOURCES OF DATA AND INFORMATION FOR RURAL
MARKETING RESEARCH)

ITOT fAYUIT FLETAT STRTUIAT d2Te AN Wletlel THT0T AT A,

9. Tfie AT (Primary Data Collection Tools):
9) QT@FTW— Interview

R) bfed Teai-Focused group discussion

3) AMINTG FAME- Social research

¢) WTdell- Questionnaire

Y) AT G- Sample material

. gmwﬂﬂaﬂ( Secondary Data Collection tools):

9) R SIYUMT 3T&dTel-Census of Report
) TMYTRIT dHelel 3T&dlal- Report from Gram Panchayat
3) UMD TR HRIcileT 3T8dTel- Report from Local self government

T GeheTT SIGBH & Y[R YTHUT U FemeTe it feg I,
(09) urerfde AT (o) X ATl

R’
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(31) Trerfye AR | (Primary tools):

orIfHes AT e FHRRTAT AR HATEhRT 8l 3ifetell Hifee! Ta:
fArosaor. emeres & ATfadt dverTedT SdeR  fAesdid I, AHT=I9or JTHoT
faqurT SRaT Fememrel Te fdhar Hifect & arfivr wETTciier elepierg Moot
el ST, IR Tehid! Uy 8IS o, JelRkgc!, Tamaet, e
SCATET HTEFHTT T el ST, et HEwredT UgaiaR & qe Heford

AT ST

q) TGS AT (Interview):

T GG Id THTael! S TR dhefl ST, JATIOT AFIT IR ATedhiedT
IR RegT AR e ST, el JoT &1 JelRgd T8 &l ehidiel
eS| GHNU[ 3R, AT ARECIGR  HLATEDBHT Y] ATeehie T,
TSI ae!, Rl PRUATAT B, Il 1M g TR AT T,
TR graredt arefY AfeReaR ATfaet MeeT HRaT A, TIAART ATedhiT s
AT B>+ HTfclT MBT et STl

) Hfed Teaf (Focused group discussion):

I T Heber Ugeila JeTrga HUIRT hl 3h YDRY T4 Thra doodd
TEehTed] AHENRFHR ST, |el FHATaR Uehrer Job! ATl Mol bedl STl 372
TS UepTel Jo5_T el JelRIc 81T BRI ool srercl Blcl.

3) AT M (Social Research):

qERiicarer T HeHad & Ud IRl ATH1NTh FeNeHre oF SRET 2T
TATGR AT ATEDHIA G ATT HIET, TS +ars!, daTR® UTced!, JTIUTRT,
ST, ATfet, reft fafder et Hifgdl Uera dedt Mot HRaT Ad. STt idsan
PGS SAaCI - ATEITET IR PHRo-T FeRAfthl GRS e dHooeT
EITel ST, ST AT TiTATe fHesll. JATTOT SFferese HTfSeit TiesT el e,

¥) TSI (Questionnaire):

THael & el TFIU HeNEAhNGT b TTET AT SfTed. Jielidsiel
PICTESTTT ATHIUT HTTIT fAEUITRT TR ST F&Taet] W SudThs JTHI0T
T T el ATed TS, TS TTHIOT AU FeTerre qe2e ATfect At Mo
R .

4) THAT AT (Sample material):

YT THIOT HRTIC T ATe aRTieT 3MART 7 el FHaTcel fafere A1 Heag
TfcifRce TauTTeRr rerfies ATt et v A



37) gTéII"TﬂTHEﬁ (Secondary Data Collection tools):

T AT GERT bR FEUINT STRIHT ST hetedT Hifediae- JTdedrel gdt
3Retel! HTfET MeeT PRV B ATelr G AT fdbam Teptfarey ATt Srig
FEUICTS. TMHI0T fAqurT SeeTa s et vadter g dmifierr qe
3R, gz ARl & fafder g fafder deert sme dos UReg dheted!
qifgc! I, M AMINIGD M, UMD TR Il FRERTeT
BHROTATST AT IRYST AT, MBSaR! Tdd TRIg PRid IRIAT. &

9) AR SIFRIUMAT 3T&dTel (Census of Report)
R) TS BRI T 3T8aTe] (Report from Gram Panchayat)

3) AN FHIRTDIT brifcrRIhe URIE Hietell Hifed! (Report from

Local self government)
@) fafcrer Gl Sifexre w2
y) fdiS g e G driferRIThST UiE Hietel fAfie aradret

9T UgaH fafdyr e, og WMPR, INT IRPR, TeFFRUTIPT, T,
HETfIerTer, ST eI T T faqure Femera SuTRft Sxumsy arfed
Jad URTE PRId AT, & AT ST 3ley doHed MU Wafd Ml
AT At IR AT Hiec el fora=fiaraT TG Bor g Jferey ATfor e et
HMEATHRAT SUITT STeTEERY FMeBIT T,

3.4.9 grIoT fgur HeMeMTET a3 (Techniques of Rural Marketing
Research):

ITroT fAUURT FeneTeR AT fafaer Femes TRt a STfeRTd ST fARfFRTES!
a3 fAepad helell JTed AT dAaT SN o] ATHIT FITRUST MG el
ST, T T AT T MooT heledT SThSaR I FevT fo I ehvaT .

qalet T AT fAgur GeMeHTER qToRet! ST
9. AH3NEIP ferAAwor G (Semiotics Analysis):

7 AT feprRT CAT. AT AT ST FRTERIeT STeRTd AL dhetell 3G
faferer oI g TP STTBRITAT AT TTgeh dcirar AT el ST, AT
ITORUITATST I & QI AT {07 bt S,

fashr, mferor g SmTfores fomorT
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2. TTE® UTaHIP G3( Customers EQ):

grIvr NG & o odiier QT T a1 G faeRa dhetedl SRET AT
HIER Ui FHYM, eSS, TERT eyl & AJd, 3ie,
HTETTE HISTHTY el ST, AT fdfeer ey MesT et ST,

3. 3recET WW (Advance Tracking Programme):

T AT fIhT TR T 3TR &fT (AR ITSIRYS Hee §RT) IT HS el
3118, IT UGAIER SIRUN 000 aedl qMeii §ie giadc! g i e
HIoTel 1. & BRI AT del ST,

g, TP M (Consumer ID):

T Igd e UTEdh WA IUGARAT FiS dgc] HaT UTe SdTd & dlfeel
S, a9 TTehieT fafdy sie<ar aredia Ry Ufdfehar 3ad I=mar 3rard
T STal.

Y. HIUTHT HIFSAIR (Computer Software’s):

iFedaR I o Fenger HRAr gy Aivedarar e SUART Har
ST, I foreT a soud, RO AT JFTT 9iuR helT SITa.

TSN YTHIUT fAUURT el | T & el & YATeiral e uvq &
SEECIECEPIG IS NIPEIGNCESING]

T2TT AT g WeNEFERT AT
Sources of data and Research Tools
T2 WHSATT
T2 NBT UG ferswor 7 frrafaam Ares
|TeH Data _
WTeM Data L Analysis &
. Organisation . .
collection Tools interpretation Tools
Tools
o 3TN B — o TJYTEPNUT | e UF.UN.UH.UH.
e Order Form Editing e SPSS
o UHTIAI- o FIpRT o 3N Holux
Questionnaire Coding ¢ R foundation
o UL ITST - o THITPNUT o HRIBIITYE Udd]
Check list Classification | ¢ Microsoft excel
o THN BlE- o TNUMNHRIT o fecc™
e Score Card Tabulation e Histogram
= STaRaE
o JOBTUFD —
ATE
e Schedule )
e Mathematical &




Statistical tools.

o HMIDHT UM -
Rating Scale

. g SpeT -

o Attitude scale

o T AJEIT —

e Opinion polls

o HFHATEHRT
YrauYT-

e Psychological

tests

3.¢ ITHIUT RUuE WeNeFTNe “PRIGATT d 7 PRI Tch”
(“DO’S AND DON’TS” IN RURAL MARKETING RESEARCH)

qrior fIUURT e & U " OF JRI T IWINT Sl SR
[RITSTTep RET ehTobS e R ST SR, YTHIVT AU ML B

PRSI & B DRIGAT TATEI ST T &Il HOT GATEBTeTT AT TS,
T T JITHHTOT T Acfled.

(37) PRITIAT TSH (Do’s in Rural Marketing Research):
9) T foUu HeneTr &3 fhar SfeE fAfEd v

) UM HeMeMT SETSIYEE TUR HRIAT DIVIT UBRT FIMET PHRIGITS
ISR PRESSCIC

3) M ATe RyveT YE,

g) e fearefih o wod =adl wIfte AN 9 MG
PRIGT Hed T,

) WS AT AEHRAE NIBTT Js FIMEHTHRAT T,
§)  ITHIT I ST SMaee o 31T aToft 3iser e =,

©)  HIEHTCHSD TS T AfhTTe U4 Bblcboideh BIcTeord.

¢) TAIfD, Uiy, TRUTRSG el TooT SR ATRIT fehal earepT TR
TTEIT 372 Ui el IR
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(&) 7 FRIGAT T (Do not’s in Rural marketing Research):

9) ¥ I frary faquHET Hene Udhed BTt 8 .

Q) fAUUT e R aUhIaRIeT URATATDhS Getel o 1.

3) fAUURT FeEATRRGT QU e AT A ebrd G GG o T,

8) AR AT SIeTITaR q—\’:féa'f‘ldl‘-l%lo"l TIGR ATHIefT Frefrd.

Y) HATEATBNAT AfgeAT T FaTg FAMT TheA SIS - Alee forer get,

UTetdh JITdd.

ofiSerdI ATV YU HeNeRHe el kg qeg uTerd! dresrdt
NI, PRUT WSATT IISUTAT YTEDHEYT HNGDRT AT T2 I
SUIRT DIUET TR TR Bl T8N bR WL I8 d BRI T
XYY o] AN AT, MR AT AEDPR e, FLMET PR JTHI0r
TRTIC T AT rRichcl crefiel TiTfHep WINT SITUUIRT edehie! fHee Rl
MG AT STaDI AT 31erh Few@qul Al T qed .
AT IUINT HLNGTBRAT BT AT, FEU FHI0T HRATE PRAFT BIR Hloso]
2CIRCIIRS

3.0 Orifae fquur  weleM- (GLOBAL MARKETING
RESEARCH)

SFfae faqus w=onr fouosl o SIFIfde SISt amuRor 81
AMeFITT fAUUHRY T3 - FRF JUERNd eI SERIeIT SicaT
SUIRTIT 31U SIRT STFTfAe o 3Ry T80T 3. eNeardTd SeTEmeNiel
QNPT - BHUTT IR, - YTl STRAT-{+ATTT SATIR R0 T80 STRTIcreh faqur
g

ST fa9ueT & g9 fodhar 3ifties Sl ATUIRT QUR 3R a7l
IR - ersgult fFEiUr B, UAd U BRI - R dToRTes AT,
A6 IHY ST AT SATIR SFGERIT AT <UT T e eh ST, Fedieh
STl 3Mfefes Reercl} SThI FaWvITell R fIsie drie, PRI, IS, e,
R, T P TS - AT ST ST T M0 BT, @
AISfITIATST fhar U QA aRieT TcHaT 3NART PHRUARITS! ST
fIUUT LM FHROY 3T H 3R,

HfeTehs TR T < THHBIR i IRII. IAATT, THTH, eI,
AT, S A TN - [FRITT BRIt df ST, ST FTeT <L 31Tffen




I, 3 Ry, e AuiH SUEUITITS! ST [uur oy
YD 3. IITST STFTfTeh fAUUI FLeTt TR 9.

ST o ene & AU eesTe U AIRaT 818, SIRTfd faqus
LT & U G d R I T8, <Alda S TaRyeT foer
TIOUTHT 3G I[STDIT AR AT AT FAUR & HLATEH TS, ST
faguE FemeATa fafder SomdiaT IOTRUST, TT6dh, WREIER HeIwe 3. 9T
CIRTATS. Ideh STl 31117, STARY, JISTh R, HiRepieieh fasre gRuy, faeR g
IGhT s I R @od Sfde fauoe GenesTel eRor oxard
AT, ITATST fquure Fenes=l 9ed 8ld 3. fafder <omdier argdean
3MES - ey, TUel, RS 3. ITIRT PRUNITST 3 NG UGl S¥el.
ASHITT SFfId AU HeMed & Soraid deNemveT 1ftes @,
Weicd, Jaoofia g fral® siea™ 3R HMeAR SR Adhra Torour)
3R, TP 2T eT ANBRREIET IR, IR YOI, DI, 71, e,
AT TRITeRUT, T S STed Add ST / ALE BRI ART.

<ITET (Definition):

SR fAUUR FEUST STaTTeT eI A d JaTdT FdTE TehTIer
NP ST TEDichS TBTAT BRI B - SR,

(The performance of business activities that direct the flow of goods and
services to consumers or user in more than one nation)

“IRITITAT BT ITRIUTT 37eft He0T &, Ao, fhvd, IMURUT T eger
UdTE, SR ¥ g a1 &1 JTePp1aic Sifciler fdhaT eptier 3iferes Qe T
AT sl mar SUINT #xaT sl TN SIFIAd ([JUuH 3RY FeUrdTe”
fRAeTIY. 3TR. BICINRT T 3R

“fquHrFEel fAofr eurRrSt fquoe e tahrr I fohar TETAR ged =
3FIeh SRTTI RUT FEUIST ST AU HeMTerT 81", Uel Q. aTes]

T IR I TEUIAT AT DI, FAYUHTETET ST STy SRR T fafaer
T JRAAT T AISAuITATSt fafder Qe Geprer bt fobam |HicR qon
hotel TRIT F8UIST STATfeh foqur e 81,

fashr, mferor g SmTfores fomorT
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Ao Feter - 11 3.0.9 SIFIfRY® fIUure WeMeTa ©e® (feature of global marketing

research):
anfefer mfoTes ST et = =T
951 9 R
\ 4

SRR fager | fafaer MR ggei
GHICE r T d T HoI

RMAE g AT

Rt =1 =1 fago

ot

9) TAD AT IMRIP T ARG fABRT ITesT A<,

) UE e T AT fqUur yorret 3.

3) TP AT - TRATA Tt A1ST T O 3rRAa.

8) SIFfCThTepRUMTes STIR AT cildl T 3R,

4) AP ST IR ARG SRAURT AR gl ITAe] 318, T Tt

q ISR Hed 9idiTod 3.

3.0.2 SR fqurTeit 3 (Feature of Global Marketing):
9) UfshaT (Process):

STRTeTep fATur & Teh TgietfeR TfehaT 3T fob SATGN o] T Aarer faferey <
IR el ST, SIFTfeiep fquur egeeaes Ry fagurrear fafde fepar srear
NI &1, % Heed, 9¥q a1, digfaes, e, fhud, e
fareragaiaTat 3y T, a1 wRar < AR Tl Zv AFTiER M g
STRTC, T oI TIRY UG RIR STRTferep fuurT farsres foyofe e A el

Q) HSAT YHTUITER TIER (Large Scale Operations):

eTfep febeT <2 e & T8T JHIUTER BIIeT. HIA SITTfcieh I8 - TIR
AIGAT TATUIER BIT 3RAAT. HISAT JHIUTAR S8R 81 SAedTos ATad Pl
g ATV JeT™ BIT. TN BRIST WRGIER — fashedi= il

3) SERTSEIT HU=ATel T (Domination of MNC) :

STRTICTep fAUUITE HIGAT THTUNTER FERISET HU=ITe JEvd TSR, SAMfID
IR FIBR PRUATET GEIDI, &N, PRIEHAT 37T TERIGIT DU

Qoo



RIS INRTCAT STNTcieh FIER PRU PRIAN 3. &N HU=AT SIFTfeieh
HABRITEY T TEATII PRI,

¥) TTIRRIE (Trade Blocks) :

TNTCTeh SATIR RIS BIET <2 Yo A IR T FH{0T pvefre.
TeTcileT ST SR - A FagRMed 3 FacTd! SR PR, 1oy
ITIRGG! BIVIRT AT He3UI. Ao IRERTGed ] GRUT ARG ST, T

HRIST Sival ST 81 3RAql.

4) URfpT T fIAAT ( foreign Exchange regulation Act):

STRTfCies fAUUMT SFqERIeR T <QTclel YRRy Fofd iy Hewre! sxra
[FRIOT SR, AT Yl <eTcile] ARpIRe! (A0, hre UTeslell eIl
IS STTfTeh SGER BRAT I TaT 3TRAT PRIAT ST,

§) ST ITS[AT ¥ (three way Competitions) :

SIRRRCANIRSCIIGNEIRSIUR

37 Fafd HRUR gaR <
) 3T PRUR TATHD IUTSDH
®) TOED MM FafaeR

g1 g0 SIATferep FagR fagur T famel srorT Toel sra. ard i
V&I STRTd. SITHNAT STFTfcre g Hemer eTd ofFTe.

9) STRTfeI® HeIeT (Global Organizations):

SIIfres fIUu SRa™T STRTfcIep e 99 I RIS T UTe hRIe ofFIe.
3. WTO, UNCTAD, MFN.

¢) STFTfe frqurT |eMer (Global Marketing Research):

res, faehd, I Tuefere Torfte Jifedt SRET et ATl TR SN UT8eD,
T AT AP, IS 3. AR bl HRUN LD 3R, T B
STRTICTep fAaURT FemerT fTT qut i SR, ST o e ReT
IR PRI TTeileT ffder, AR, ISThTa T, Hikpeileh 5. TS5 <l
T 2Tl GRS IGRTSIT ARV STV FRATIER Hawier el
STAUT JTRIT AT, ENROT SRAAAT AT

fashr, mferor g SmTfores fomorT
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Q) CHUCEE] (Need of various Documents):

STFTfces fqUUr eRUGATST ST Uil Jeicl] x1dl oI, 3idh e
fedrd! SIRTAId. & PFGUA dIR PRUATT B R Nakd 3. 34,
U, e 9RO, Fafa faoie, ArRr fH 9, Ael Il THIod, &
DRSS ToST RV & AT GERUI VAT B STRTIcrep fTUFT FATERT RIet
IR

q0) 3TYfHe TATTET STANT (Use of modern technology):

HARTCY YU Tuer Teicasd Taaurd T8, e YD dHeT=ren
IR BT fApa-efer <91 Rpfya Someft Tuuf o 9rhdrd. fauue Gene
PN AT UUTTAT o fIfaer AIFedaRaT aToN ot Aee-TSTad JTiad Mool
el ST,

99) fIUUr FeNYFTT H& (Importance of Marketing Research):

STRTICie SeeTedl TRRIAIIR SIFfce fquue &R0l 37Tq9aed 3. SATfced
TEHIT AL, Jeercdl IISias!, Jeeid INDhT Fae, Tdd STl
3N, AR fawged GRU, T IoiehT e T R avoT fgomfare
SRAAT . JATHRAT fIUuF FeNeARr SRR {9 3Rielel Hewd
I ATYRUT 3778,

9)  fIUURT FeMeAT U 9RET 3TTR.

R) T AL TGRS DU=AT BRI SRATIT.

3) IR RAMUR IERTAT Fa-fa Feft 2Nerar Aara.

Q)  THRITIT ST fIFdR HROM=IT AT 3R 2 HrIGefiR 3T,

Y) AT+ HUITHT STNTfcTeh / STRTICTeh SATIR HRUITAIST AT HLMET Iugerel
o,

§) offcibs $e¥ic Al PIUE! feuEdid T il 3R FAET o
STeheTTeT.

9) 3TN STIHCTT JegR HEST HaS YHIUNER ATfed! - T MedT ol qHT

g,

¢) SIFIf® SR U Adcthld aieaurard! 312 FeNeHTIT SUANT Bell
ST,

R) SINTcieh TRl Rt THSTedes TUTD FaeTIehIy ! DRIEH




q0) SIfie UM HeMerTes av Hared] SSif, Jureil A1 a1 PR A,
TUTTT GERT . 3.

3R 3T dRY STATfrep fA9Ur G heai-T 37 3Te<uft AdTd. IaT. Uddh
SeTTcitet 3TTefes foepr, TTRoTes ReretT, Teepell, WTNT, Fer g 1 fiies qRfeerct
=1 R AT e FHRT 70T BidTe.

3..3.SIFTfI% YU WIS (Benefits of Global Marketing):
9) ASERT ITTT 16 Bl

Q) faerdienvumes e fhHdT HI BIT.

3) THASTHAEY 16 & faReR el Al

¢) <o eted i Semad.

4) FhGRI ¥ HRaT U,

§) Qe ITE U YATH aTaR T I,

9) SN QTHeT AP ET SaTuT BT T Al

¢) I Serdliel ST, TeT STfAesld QeI <l .

Q) STRTICep fYUIHTHes STRTfCTe Qe Ser 2cl.

90) SIS 3R RTehIHRUT RV FeT™ Bk

q9) ST SApId IeuT T,

9?) ASRIRTEIT Faeli Feft Suateys 21T, 3.

3.0.8.9MIR® fOour WenuATET 4fPT (Role of Global Marketing

Research):

JITTT FEAT g Al BI0m=aT SIFTfres STTRIT faqu Hened Jewar
JfFepT TR TS T8, SN SR YT PROMST Al SeATepiT 3
HME BRYT BRIGRR S, aRd O FaITRid STRIfdd SRS HRf dsie
3NTE. AT AT Josak HTfRl SUASY BT AT T AU FMe o o
3. STfep fuuE & Sua GaaeiieT weunT fdebe BRi 3R, T
fauumTa e ST, SIFTfaes fa9uMTT dReeTde STSTRUST INeTeT ST,
FIATAT AT FTHRTAT ISP UMelaR MR IR el 3R,
T Y% <t anfdfes T R fasyes eRor g iy (e
R PR YU 9RO SRA AR, BT Yo HeneAr! HJed 8l

fashr, mferor g SmTfores fomorT

RHIEET

R0o3



U e - 11

0%

STRTfCIep UTcToblaiel ITeehred] Fadl, JATaeli-ias! SV HUAMSH fquue
SHIEEECICIRIECIESIERE

e IR o Hele & a9 ravTaedTEr SR A el .
fATur HeMe=To STfieh ITRUSHT e, JISTehid TRRErH, TTgepiedT 37U,
qfeRui gaet, SeATaraT ST AT AT, AT fAUUMHT e ehi= 37T
AT BT 9rery &l

ANSTITT SINferh fAUue & <oraiid fAquTven aamaRyen offties faets,
YD, FIeefiel ST SN {JuuM JeAT SR Aahid Qudh
TIEUTT 3RAA.  AIPEId T, 3T UUMeliar 3P, SNTRUS
aRfRercl, HiRepfd, AMINID, ISThI, s URURRI SN, Feefd
TfeRuT, ST gRRRIT e TR fAUu FAeFTgR Sod SN d
fUUr @Y 91T BT,

3.0.4 SIRTfee U WeMeMT 98 (Importance of Global Marketing
Research):

9) ITSIRYS S (Selection of markets):

HMEFTERR Fad A AT SORYS fqszres A1t Mest deft ST 3RAd. A1
ST faque demeFeR fafdy Sorrdier aToTRuSeT e uar ar. fageh
INIRYS e A1feclt MeeT el Acl. A Al el ITRUSHE yaer

R) 2T YIAaT (Supply of data):

3{ISRAT Sectedl SiFTfie qISRYSfIsge Alfed! g dedmar YRaasr 37
HANEATGR BT ST, 37T TLATER fAUUI fawres STaur, eNRoT STRIET AT

3) ArfEdi RS (Need of Information):

S AUR PdeR dRUNEIST 3Emead . Alfedl TRl 3T9d.  WYicied
gRReeY av SR Taour Arfedi= =or 9rAer 31eft Arfed 3mpsary
3IQT FpR=IT HLETCIT Te8T bRl A

) frquTT STIUST &NRT (policy of Marketing strategies):

YU 9IRUT T ST IRIUATATST fAYU N TR YRId, a9 fogur
fyge RIS IR RONTS!, aRUTHE b RuITRRIaT FeTR
JMIIHAT 3.

4) SITTfer dgera gRRRIT (Changing the global environment):

TSI ST SATIR FdeR! GRRR Tad sedd IRTd. SIFIfdd 3Hd
TSTS! BI SR, T UM STIRTER BT, AT SO Bor A1eT S
AU GeMe 31Taedd 3.




§) SR SFaeATIHTATST Sugh Afec fesd.

©) e INIRIG Hoer fdhar fOarT et faritaxor aRuret 3=y
HeMerd BrRIGR 3.

¢) Taoeiia g faamamefier <erdier fafde fagum fawae e wrier oot arct
SNIRNIEEESEUEREC RS

3.0.§ SIFTfae fqur WenedT= <aTdY / &5 (Scope / areas of Global

Marketing Research):
31) ML AfETTTaT AT THI:
q) IJeMHEHT HIfF: A MfoTd T, &% T TIRT FNTRUS.

) URrSIPRlT AT RO AT TED, ARG R, e @,
e foprmaT e 3.

3) ffre Rmor R dremr: aoRUSIe 9w, fshageren <, fbaa @
IEGRURCIISIE

) AfeRlt / AT TR TR TH:
9) ANPEET f9T®: AGAET 3T, T, S~ 3.

) ¥ e fierniex, foxfim @ fouom gwur, oifEifie R,
TTTaTG T SX, T T, TRITT - PRI &Rur 8.

3) SORYS aRRRRT: RacRRE G&T, aecqan &5, IR i
g

¥) WPl T AT TATEROT: &, ST, U, AT, 8.
Y4) TSTHIT GITaROT: ISTH T YUTTed!, Ue, 3.
%) STSIRICS 8 Ps JHTOT STHY:

q9) TIOIRYS: INTRYSH! AR, et Tehrd, fafrer Teedier a3, ST -
frafdidier G, Tuet g IoRus favritesor .

Q) UTEd: JTedhac, drgfmardl U=, SIFT, aTafaraTamed gelpH, TRar
<M, 3RS - fHere, 3rar. S

3) TR I [P FeheuT, A TR, TqDTedT qee fNuT, ave]
qreroft, fagur e, s.

g) faaRor yomet: T - Fafa ufhar | &, SEnT ufafeR, it
HIET. 3.

fashr, mferor g SmTfores fomorT
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Y) FEI: SRR, SR GRUTERT, Feeg, T dregHE Fas.
AT foshielt Ifed 3.

¢) fhaa: fdma sad sav fafdy soRUSHIe fafder Somdier fdmdeTed
&ROT, Tt A S=TaT aRRone, Fef aTdiaT &% 9 ogaT IiRonH S.

1T ST fAUUETTE o Heer & faqur caeITamraT STeR 3Rl
STRTICep fqU HeMeTes STTfie STSRUSHT el FHSIA, JTSTepid TR,
fafére Serciier TTEHIeT Ve, AT - (aSt. 3. AT NI BRaT T, T
fIaURT SFaeRIeIT IR AT AT e Ui BT ST BT SR, AR
FRIGARIT ST fIUT $H_oT 9/ 8l

3.0.0 SIFIfae fuome WeMeqmaR gRUM #RUIR @ed (FACTORS
AFFECTING ON GLOBAL MARKETING RESEARCH)

STRTIcTep fAUURT SeTE & TIueh, FIURHIT JUllel! SR STc J 99 |idad o5
QU Y el 317, 3 3l -1 SAFT(cred [u HLATEDR Jeiel T
AT SRTAT AT,

9) fir=7 fi=7 WEPc (Cultural difference):

P FEUNST AT STCile] Aol ST goid <JiaT SRIURT e,
BT &R IR fhAHICRET AEha e T 3TTgesd. IT TRl rar TRom
NPT TRETER TR BIT SR,

Q) yafaRuiT fi=1aT (Difference Environment):

ST RMURTER, SIaRIITGR. RO RUIRT 8T Jafd J8drT s 38,

3) 3@ Ar=TaT (Economic Difference):

3P =TT & Ide emmeiiel N gacterel! foRfT AT &N Smilet
Il AU, a1 MBS 8 QU AT 3R, IR IHNDT g
oS IT ST SAlpraT @Y 3Tt 3Ty, aR fararefier Sermdier depiem
FADS AP oTaT 3. ITob IR GERTER TRUTH BIeil.

) LTIl MTTR=TAT (Difference in language):

Y AR 99T BT T 317, TR S8R ST TAT(D 98T TR



8 Teh fT ST HAI0T T 3T, TR TRATf~h Wil HTfecll MesT heor g

4) g1f¥e R=1aT (Difference Religion):

YD ST &, o, enfiferdr, oRuRT f— R 3RId. =T Aldhre
WREIER gATeR YRV B 3R], A0 TRRISGIY TR &R crefled
T feraR el ST,

€) e IGUIHT ( Physical difference):

AP Qe Al TRV Ioi BHIRTT ATERAT HUs TR HRUITT
ugd QoI Ygd T R arfedre fqu Feie eRa T a1 merEr
IR R1aT ST, it IRRTE T 3raca™ fafder T Icures ERaY
SIRTfcren faoorT FeneTaR IR e,

3.¢ SRIfde fuur WeNeTr=T STaegedr

faqurT & a¥q g Yard STl g ATehichs BEICRUl BRUITT FichdT 31T
STTCRRTSEY fAqUHTE UehT 2TTcitel SeUTfee ave] ST Q2T feeper STTeiTet.
SR IR, 31T, Fafd oM 3. aRwar s STTaRIISe R fauumrRITeT
ATOREIT ST FeTT M. ARSI [uuEier 3mare Fafa fauor &
Ueh HEcaTd! QT 3778, Ydeh STehs TROIUET e SRTciedl aea f+ife
AT QAT et ST, T AT AT fIuur 31y #8urTaT.

STRRTSERT fJUU & QI 3TeraT 31fee <erieft ITuIRT SR SRIed™ §=Ta
FTRAT 1Sl 0T BT, ST ST SATARTAT AIT SURIaedd 3R
gAd St e aRRerd, Iehry JAdquTel!, URERIE §eH, a0
3fcfiepelel BIeTES HE qEe ST UbHDIR AT, AT, PHoamMIel 3.
JTST SRS TIRTR A 8T NI

ST, AFRGT EUIHN SAEUITHRAT d /T IRy HRugrITdT
JNTARRTSE T fAUURT 31Taredids 3.

SIRTfres fIqor WeeFT=IT STaegdhdT:

TqTfiel STRTIcre SRS AU FeemT s{fHieT Tu Few@rd! 3118, gd
T JobaX Petel fAUUM FME & T SURTACRAT STARRTSERT FISTRUST Ta9T
PRUYT 3T SRl Wleilel JeTedT LR AT TRl g Hecd T

AT AT

fashr, mferor g SmTfores fomorT
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9) ST STSTRUSTET 2T (To Identify New Market):

ON O\

FINE NTRUSTIIRTG MUl IUTGART TR STOTRUST He Ut
BIdiel & RAT SR faque Heed Arde™ ax1d oy, Jde =i
IOl el @ SIife ITSiRUSTET Jifed fque denemigR g T
SISTRYUGTAT Qe ST .

) ‘IT%?ﬁilTEBEFdT (To Supply Data):

ARSI fAUUFTBRT Feefedl FATIRUITIHR STaue! 3RIufl eRugRATST
AT SATaeTehdl 3. T <Rl IRRYAIER T 3 Saud
3TRUT &7 HfEciedT JMER ey Eldl. ATbRAT Haifere Afee! fHesfaor & ferar
I RI0T o 10T BIURATST YRETST Rl & AU HeMEHTER 2T Bl

3) 3TSTUIER AT (to overcome adversity):

STTRRISERT FTSTRYCT AT JUTAT I SFviial d TS e B
T ASATIRITS AGTHR SURRISHT fIUU HLNEHTER e AT,

¥) MfsgBIeN IS (Future Forecasting):

ARSI fAqU HMEHTER TR HidsIdTet Jfddern, fahrar a
IEEARSRPENICIR SIS R REIRSISIE

4) frqurT FISHTET AU (To Plan Marketing Activities):

U Qe fshl aTe Ry Siedre T fael ST, b, ave, faIaRur & SATfevia
T fIUUr frsTieaT SRITATgR STTRRISE T fJuur Aot STRUTY et ST,

&) JTAITSCIT 9T (Global Competition):

SITRRISE T UTcTablaR TobehTq FULAT AN SURATST AU eleTel Hae 8l
I fAYURT e ST SToTRUST JTRSIedTd SrieicdT TUEfear Samurr
T STHAT ST B g STTARRISCRT SToIRUS el STEdId! drdhe g Sraud Jret
ORTEOT T,

3. ufgaer Hene (prospect research)

ST TUTCHD HIBSHEY T SIRTIDRUTIT GITERUTTE i SIhIsTm™IdT
ST JRIUT T Ife® SRIAU 3T h IRAT. IOIRUSH A YATIRIT T SSeAd
I gfIsIdresrd drr gRRed 8iser I R aroarrdt vfdder
HeME 3eTh 3. fIuur FenemTcter fafder emaiTeler v Hew@T omar
TRU fdder e B, AT FMEHGR TfISIBT JSHraT 9N Sde]
ST, AT AMED FME & STRITROT H2ME HE@Te 3778,




T ST HTET WA 1Tt GRTeTsHTor JITe J5e.
37) ATED WML (Consumer Research):

T8 NG & fAUU GeeTciieT Ueb T 2TRAT SRET fIqUMTeIel e eIagR
& UTEhIel T SRICIT JT8eh =T FHTEN FesiedT ey eraRTfyesHT et
f¥ey 9Tepcf TE.

T FeMeTd iR Trghidread Txalet ATfadt Mool el S, IT ATfgc=a]
YR AfISTeplefl IS GRT Ael S, F6UH Y18 FeEHT
YU GeNeATd H8 TR,

ffReror, wderor g gz AT HTeHM Hifed! MesT RO g cfter AT
gl faEIour ShR0T FEUIS ATgeh e B

JIao ATEHTT TS Fdhferd deor g fod o o ardl T
SRIUYTATST e IJUANT RO F8UNST ATeeh HNE 3R T8 Usel. T
YTE HLATEHTT Jelel Hedhiar FHIeT el ST,

37) ITEH! AThId Alfad! - A9 - .

q)  UTEDHTAT TR, YT, SFAhHIC Il aee e

%) UTEpredl T, g, e,

S) eIl IR AT TRETT IR, B, d SYANT.

) ITEHreAT I (aSIeR GRUMTH HRUR SCah-SITTexTe, TRIG!, A edT 3] 3.
™) AT UfcrshaT, SO, .

o) fafE ScuTeehTedT ¥ TRET HRUGRIT HRUT SedTal.

AT T HRAEATAT THT FHT.

§) 3rfIRT WeMe s (Motivation Research):

ITT T SATGR HIT STaT & Tg Al

SIIRUAEY AT TR, &M, YHTST, g I Fe8T IraT feR o el
STCRTCT HT SRUTT &5+ GHTET feeT STy g STFYDIRUIT 3_Y F8UTTTel.

AT JTTHTRUT HLEAT AIpiT ] TRET PRI ATATS] etel 3D g
AT TICeh ATaT TG RYUT hetell 31T 81,

fashr, mferor g SmTfores fomorT
RHIEET

R0o%
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3.90 AR

SIS ¥qLicHeD PIBHE T SFTIIHIRUTEAT TITARUTHE HfqSIehTeTenIal
AISTT STRI0  Ife® SRIAU T2 SR, faeht FemerT & fauur wememrei
Ueh TR QTRET 3718, AT T TR IR @, SHfewret, v, fashrar
uaTT, faehiear A, 3. OcdhrT FHEY Bidl. SEasdFaNY. IRAT 1o
JITRUSHT fADPMN BT fHesletl. MY PR AT Wl STedrd
g . T ARTICANST SRV § Has ATl JTciges URURRT
AFTUNe JeeT STTetell g .

U eI avq HAMEART Siqe JEw T8, AU SR He<d J1ed d
JIFMURTT [T e, TEHHT A RO el e acH,
AHRIGBAT SeeTd ATel. ARG fIht FMer aRTa AT, fIeht e Hieca
ferault (STIRUG) T PRI RN ITTAR AT AT SHATarci T Tarat Ail.

ST fauue & <ernierfa fouuHTveT SaMRmer et foete, Tgice,
Haereflel 3T SrIfde fauue FeeAr Rl Jadhia aud TaeaT
AT, AIPERTT NI, 3Nfd YUleil=m 3TN, SoTRUS Rt
uRRercdt sTeiar snIRT fqUue TGN Ho-d SIFIfdd U a_oy
9T BN,

3.99 Tareay

q. (AT 37f AT fcht FRMETRIT TRST T .
STTSTT Te e T fehl FeMETd et T PRI,

fEht T Teurer B 2 fadhT HemerTe ST T .
ferchT ararotier feuquft &,

ST fUorT Femres F8ureT i ? < e sed TuE o,
STTfcres foqomTer Ao 9w e

STRTICrep fqure Temereit Jf¥renT / <TeT .

SIRTRIp fUur HelesT ¥8UT II? o AR S fAuur et
ST TIE .

© N e, L X WL

0. &P AL BN PRI? < HRT AT TRST TUE .
99, DRV FLATE FEUIST BII? o TR el TR TIE .
9. JFAT U HLATEFTHET PRIGAT 7 HRIGIT T TIE BT

%k %k %k %k %k
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fITUTT WeTre T SgawTI=T
MANAGING MARKETING RESEARCH
THROT AT
¥.0 Ife¥
8.9 YEdIa-dr

¢.? fIuur G FeeHaR uRumT aRUIR ged

®.3 fIUur G faRT SR Hee gt

g.¢  fquur Fore R SFereHT T

8.4 FTRATRID Sfeile fAgurT e Gl e

®.€ WRAIC AU HeNe JwelT

g9 SIfERTT AT T fquur Fones

8.¢ fUu SengTier A e / era™Tiie HH1vTdh

.Q IR U FeMes T T STeT STasATRids [eie [T arciel e
8.90 R

.9 9 T

8.0 3f&® (OBJECTIVES)

1) fAuuF See oear qRuM SRR gcd 37 femeafar wHeigT
oY

) U Femer fo T caRRITae HeeH UG ATeTed qifedt o7

) fauurT Sene fqrTrelt e TemT e dHeieT |

) AR IS fAUUR e ST fenT ITeTed A <or
)

)

a A~ WO DN

AR fATTUT T HERAT, SRR Fe T e aHoTeT |y
fequrT FemermTeiier Hfcrep Her / TRy TR0 AT Hifel o7

(2]

8.9 G¥ATIAT INTRODUCTION)

ST TYicHed  AHIRID S FaeAIhy  fquus  fawre  foia
TSP SATeredeh SUIT=AT fAfTE HTfeeiar SUANT g YREsT PRUAAIS! fagur
GG el ST, QETe Mg fasier Aiel ST UTH cgTd ¥8U[ et SITUMN
Hfecier GUEUT g fsetyur =urT Heme &1

%R
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AT PIVICTET B YRUTHDRE i & Ui BRIEHTT YR TSRS
T T BRI TR T ARIRDBR Gl a1 BRI AT, fAI9ueT Femer
g fquumrell FEfed SRAUI=IT |G SRh T T AXATAT HRUT AP IRA. PR
AT e GhIATST 8T HTfed e G FHTe STl IT Jifed e 312 Fefer
ST T T HId HRHEL bel ST, ATATST Fgcieh IcuTeeh & IeaTer
Y, UTED GG T I v, fIht Feed, SRR HTedH e,
I H2MET g qTevf FRNe AT 3fieh FepReT FEER ATTeT &l bl
TG AT, AT FqF T A7 GRS Auarardt 55 Q=T e
W{ﬂ"ll DU 3Ych . HIRAI] fél'qvl:f{'lgll‘t"al"lld Cblefl CINUHN-IICS(\I 3
T YA M. IT. IUGD, AIGAT YHUNT STIR BRUIR BT ATIRY
T foxples IRy, fafder SfERra A, Rt Jew, fdemiis, SReRT I,
TRATRIG T BRUM=AT TEAT ST, IT Th R B RUIAT A TS
IR g IRUMTHBRS FINET HRUIRITS! IMUTT HINET FeeT A IRRIS]
TRIR RIET AT & 12T ARRISATTAR ARG AT HHeT=ITd ] THUD BRI
AN, ThaT [ axaar (HRad ATedmaR HIofl e HRa? & U

fmfor 81ar. < SO B

q) Gl AT gt fmTIcler Alepiche febaT el Hemer famTTiler
PR FTehST PRI

fehar
R) TR TEATRIG Feller FEATHST BRI 8T 4o FHir 2.

IV g PIUMgT FATET PRI ? & FHAT Vel QAT T TRe AN, T BRI
fETUTT THEAT FHOIO, TTeiler FeTer TqoU ITATAU], SUcled ATE - ATt
ST, TITAT W, Josdae, FeNeHr afer, TR, Tt i Femesriier
sife ey 3. a1 Heefiear fafay TRam=r g U9Am=T TRl 3T xTdT
FIRTAL. IT HHRUTHEY 39U AT Herell R axuR STeld. HIvft T PIumadg
LET SPRIS? T TR STHAT PRUIR STTEN.

.3 fqur FeneM Weenar uRurme @Rk ged (FACTORS

EFFECTING ON ORGANISING MARKETING
RESEARCH DEPARTMENT)

faqur FememTT BRIYUT HROMTST 9T FereT RUT 3fTaede . BRUT
GHCT TR GG R Sere 3. SR UM w21
PHATIMIGT JUeTed FATETGR GG BRIGAT febal TaT eTeeTired
GG Gl A9 o fAUUE GeEd BRI § SR <
SN T alFel AT @, fPad, 9% I Jegw T RId anK.
b fATUI HRTERT Fere Ia-aR Jelol e YR ST,



9) Hees PRI ¥awg g AmHY (Nature and scope of Research
Activities):

HAMGATT ATH T Plerds ITaT R oo I fhaT SIar Fme et
forers HRIAT AR, ATHRAT

o IS IUNT TTAT IR M7 FAd FNET PRIGITT T ATT T
HeMe fIITHEThe fuur Femes HRur BRISIR SR,

o BN SN RIS T U febeal S afall M hefl ST 3RieT TR Tl
RLTERT HERHTUh HTER Ul HIIefR SR,

o UTEPIYANT IS AT ST FeeT fa=mT A1y SR,

o 3N g IR IR AT AT o 3RFeIT STal ST
GT AT fITur HeMe o BrISeiN a¥d.

Q) AIf&dEl TR (Requirements of Data and Information):

fIUUT FLMEATHRIAT DIV YhRT AT &4 31, T ATt ooy, TR,
30T JUANT 3. @R UM HeNe Heear Fae sfaeiqT 3R, IaT. fcrid
AGATRG GXAT Y 3. IRFelc o b [quufichier aregult, qa==m
Arefquararet Aifed) &t sRTea™T icRla farmaTha Feer axor prRieeik
ORI Fad HIfedt I SMMBSINITT IR AT R SUNEAT il
AT Femer R0 BrRISR 3.

ST fAUUF HeMGehs UTEvdTT eI, U8 AT HLAMET Here

XTIT AT A
3) SHARATIHT T [aT GEIDI (Management Attitude):

o9 g ARG ISR i Geed B Jg@ A, AE9is
IR T AT T UGARR T AT AR HEw SR ST, o o
ITEl ARG FANGT AEAThST GG o Ul G PR, I Iele
T SRRATID T & e e el fa9rTeiier = fagqur
HAET FROI T AN, SR GBI FIE] FHRIAD T TR0
SHID SRR o HMEART ST Hed <l ATEI.

8) & gcdh (Cost Factor):

GG & TTEH! @Rt T oW . M JAE Jae JeaR Tarar
iR e, fauur Gemer feeeres aTeromsT TfshdT 3G R SR & ll.
TR NG BRIETET fAaR o [INUT BedT™ o Bk Tl 3R

CENERNIPERCrS eE
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o JUN TBS JMfARad Jicde IRIST aR DU FAMET PRI T
A TRRIT SRITORT &Rt AT T ST Shiil HUD el T,

o YiSdcT P IRICIRT SRl TR HRefehg fobr fsht favrmmHTdher
RHLETS DRI o Eictel ST, FEEARITGT JUIRT W g T BIIE AT

HedHHA o e AT ST ST,

4) HeMEFTHIAT ST HTWTfl}ﬁ (Available of Research Facilities):

el e Aememraiar ey aeT dldrd! TR AR, a9d AR afer e
AT STALEDT 3. IRATIRT el ATEATIyeh FeMe G e
Ho U0 BrRISeR SR, SR ST AETed Fqaa e formT r7elr av,
PRUT JTe] HReAehs Af2re ST STAUIR il cgeri! & fAfre wmer A Suctse
3T AT YA Ho Tl A,

§) T fr 9T (Independent Analysis):

SR JUNERS T d Y o [P ediel &4 eI STed
GG e B BATd, BRUT T f[rFEThd GoNes RdT Sod
AT I G S0 IS AR & JIIE Yo 37gdTel TR BT STeil.
TS SiceT et fAfdre Femer Yy fdhar fewicnes forswur &9 aryd, oreat
TR HLMET AT T BHow o hrIeefR axa.

) THST (Confidentiality):

SENT HRT PTel YeheUTHeY THAT IRIU e IR, 2T IR STl
fePTTHTSR e BRUT BrIelR oRdl. JaT. A A, Al Tt ey,
g fuue vge Tor 6 SEud J6d JeET BRIGA JFed Tea
YT 3fcHic FeNE=/faehl M deme R0 AR SR, 3fel
LG FeuRT Jifec e & JpSary & 6 a Wor 3G drar
SUIIT rch TITa AT BIUTR SRACAT I [T ek ol

¢) SITGT WLME WXATT BIIST (Benefits of outside Agencies):

ST G TP TaqT I sl Jad] SUTeY I, Jad fafdrer gy
I Y, D UTTel! ety eI IraT BRI Ul .37 el
o, TrepTer, ffder GeNe e 3. aRITR FeIREAT A AT T BIRIST

R) S} °c® (Miscellaneous Factors):

NI GSHINGRT HEI AR Gehial SWie f[uue Faed Joed =T
PRITT TR TR B IRl



o TG FANYT PRIGAT ITIT 1T FNE fIT IR Sva.
o PRI IR T AMET & SRAIRT I1&T HLME fI9T A7 IR,

o HIRITA YHIUT, T, TR, S 3R T FHUIC T Secia Sl

NIeT GG "eHET THHId AN o Hhe T SRfde! S, AT H
GEAMEY epTel JehRl U HeNE IS ST 31, A T8l oRid T
YHRY FINe Feed T I FIIT IS uIard! araRar A Arel <
TRET 3MBR, UPR, HACART I, R, THI, HIATIDT GEIDH,
FEHIT, AT YRIST, dob . THR T g&eid S,

.3 faur Hene T frvmT Savemus Weed ugdt (METHODS
OF MANAGEMENT OF ORGANIZING MARKETING
RESEARCH DEPARTMENT)
MARKEﬁNG RESEARCH DEPARTMENT |
'IN-HOUSE FACILITY |- OUTSIDE FAClLlTYj
v R v
v v _' v 3
Sub Section of Separate . My Professional
Sales Marketing Aﬁ;z;t‘:is;:g Rese’ax:c_h. .
.Department Research : _ Agencices
. " Department’ :
FIARTT PIUIEl PRI GRUMHGRSG I 07 HRIGHTT IR UISUIITS!

(oY

SGARATT AT BT AT T ARG TG+ T HRIAT AN, g e
& SIORYSAT e SRIVTAT W AT RO JTRID 3R, DRUT AT TG
T BT Hifed T SURNT T BRAT Befl STl. AT Aifediqrd e
TR HEIT Hicyar AMEe el S, ARAIS! Fgad Iced & IcdTad
YN, WTED GG T AT iU, fshT Feed, SRR HTed™ e,
AU HLME 37T 3eh ThRed] HMEAER AMUel & Pald BRId
SRACITCT. AT TG FLATETET AR YR [HesfAuararet 71 1T i I a1
R TG eD 3.

TRATT YU FMEA BRI HRUIMTST 3Mdp FeeT IuTed 3fTed. 3T,
ScUTES HESHT, AIGAT FHIUNT IR FRUR HTShd AR, fdR®e ey,
fafaer SfeRTa dwer, AR Few, e, bRy ST, areaTiie e
IO TRYT S, I7 TR B aR=T 99 G T IR g
TRUTHGRS HNE FROIRIST MYAT G FeeATaT AT IRRIST TAR
HRIAT AN T AT ARNISAAR ATAID AT HHATITE HID BRI
SR, ITT HTehe fAUuT FLMer det ST,

CENERNIPERCrS eE
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fUueT WeMem WoedT=aT Ug! (Methods of Organising Marketing
Research Department):

AU Goner R AT PRuIRATST PIvCaTE! e 3 U SRAI.
9. fchY e fagur Genere fasyrm e,

. IuTeH fdhar fa fayrreaT edffar g9-81ed a7 fAuue SGene fommh
Sy,

3. fAUURT HengARITCT aTeRiet SaTaTiies UStRitdhs SO fehd fF1geh ahvul.
o U FemreT fam

o ERIIST Jfdwr

o TSI GfAHr

S CEANCRINICIRCRIER I

o TIIA [AUURT HATET fIHT

o SHRRIC Gorit

o RIS

o STEI YT GEAT

NI AT a0 IRT FBUIT sl df, A IMHFIUY fAu Hene fomr

3 fasht T Uep Taci= Hemer U e,
) IR U AT T A fRT G R,
%) 1T IR e GeefTd Aad oo,

fauu Hened FEeHd gawRud Fad 9 GRUMHSRE  fuuE  GeneT
PRUINATS] SUTEDIT, ARG, fehal eGa_TRiepi=T Hee caagRi!
RS BRI SATT. JIIRUS g vl I97 & fauun Fenege drie Ia-r
HECT g FErT Sl AR SfeeigT 3. e fYure Jemee eaagRi
AT YeBIR ITT et AT AT, fheT T TepR T A T G T

8IS RN, AT FLEeHIAT AT Sfet gul T A ATEN.

ERUEESKIPERSERNEIRCECICECI B I IR ICE I SR G RG]
T FEC F8URST FHETaT TP fdhar Termdr a7ef Tqe Uy 8. T foeproft




HTRIBR, STHTETAT T T TG AT AT SATDIR/TT 8T 218 qTARetel 3T
FEAHTIIY fAUuI e SagR Hee JaHT HRAMT Jeie di qafarar
EIRNESIISINI|

(9) frshr RrurTa U waa WeMes SUfMMTFT (Marketing Research as

part of sales department):

SENRT AT TG A fI9FT T TIR Fxar bt fammera t Taas
fAUURT Hemem IUFIHIT G PR, T FeAeT IURHERMER uurHRiseiear
TN/ ASAVITATST YT e STTATd. TH T fasht fammeiierar a1feramy
18T ShidT qad Odel! ST, 31T TR e HRITATST J1Taedds 0y
Jar. I JoHEy HIfSAl MdT Poil ST, AHFIUN A8H g HEIH
TR BT UG SR ARIERR B

() FEAHEY U T ¥ fIUTT % (Separate / In-house Marketing
Research Department)

SN GRAT AT [THTIHES Tel T fAUUR GeITe [oRTreit ey
PRAT. AT FLAETAS! ATALID IRAVRT G THRAT Tefial d Hramiral
U SATeT hell ST, e BRATHRAT ATRTd JFUIRT A1 3ierid
AT febarr STeT AT Mol hetl ST, o8 Taci fGRT STqedTos WY aredl.
I g1eal. URY] TR GRU g HEw (FU HUARATST STl Tl Jeey
EIel.

(3) fuume HeMeMTcier arer AT WY Hed Help from

Professional / outside Agencies in Marketing Research):

I AU FMed SROTATST 1T R e BRO=IT ReriE Aed
Ul . AT Gl Sehis do THedr fobar 3ffciery wTroqeh
AT FHRAT 10T SiTetedT SRTCIT 37eTT STeT ™l Femll Had
Tl S, AT TIPS el AANR HSo! ST AT, ATT ST
AR TaT BRIST fHadT AT, SeTexumef STfexid S, fafire fauum dere
HECHT, TATATIDRT AR HEIT, AT HLMe FHet T

CENERNIPERCrS eE
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IATRABIAT fIUU FIMET HRAT AT 3Rl TR AHDT DI Ugd FABRIET
<t T SR AR GRUTHORS SXel At T A€ HRIdT AT, HIeT
AT TP Jdt &I fhaT ofiF ggcliam ST aRdld. AGR Aasl Fae
P Edel ST, FEUToTd faque HeMeFrTST fhclt T dIoear Ygdiar Jrded
PRIAT ATAR IGATIDTT ST =T

¥.8 fIqur Hened fryrm=R fereT =T (STRUCTURE OF
MARKETING RESEARCH DEPARTMENT)

IR STl Fee SUFRICAHT AU Fe PRI NI, & T fafdeg
Je el ST, Ial. fEhiel fepsdRy Mesl BRUl, BRI eI U,
TepTeAI ST e PRUNITST, ATEehTa! HTfed! M HRU 3. & HATEHTS
PR Yebe} fciict fAuRTHATSheT febarr Ter / feia fawmT H1ehel el ST, Sickfer
AT e Hemes fWmT <Te] o Hememre B quf el ST, febar
Gl fshl f9RTIT Uep I faT eTRam it g Fee Ry ol et
ST, AT Y [HTIT B8 BRI AIC ATE. GTaT AT Jelel JHT0T el
.

ﬁw#&ﬁairﬁmw
v v
siwiiﬁﬂw CISACE I
v v

IEEARCE ISR RER TG NIENSE IaATRIS
T Y 9T Feme fomr HEAThT Heme

Heme [CEIUIEINTI

¥.%.9 3T fqur HeMe s =T (DESIGN OF INTERNAL MARKETING
RESEARCH DEPARTMENT)

37) fershT forsTeiter U SUfrYTT / oTRAT (Marketing Research as a part of
Sale Department):

A JUNRCIHEY T fAuue Fame f9RIR Tmoer F @Rar faght
fPTTTCTer GepT JufaTIil M deft ST & <aT SRS fauurT Femesrer
PRI BT, A IUTRIEAAT AT qaed Haifad HMET PR .
U HeeT BrRITATST STMIOTRT | ATfecl SeNTler R AT fdbear arer
NI MR Bl ST, ABH g HeIH ST & g 3Ter ARIRGR I,
STeg] AT YHIUITER & Hifad HeAe PRIGATe 3R cegl 81 fauur wemes
SEreT T Braeef .




(31 fersht framTeiet U SUfMYTT / oTRaT:- BRI (Advantages):
q) 31Tff& (Economical):

fAUurT FeMe & FRSHIGT del S, AT PHARITAT der BIU=aT
T FOd 8. A9 9 T IARATIDRT N AHuITE RS AR JE
Gl PHARY & g HTE FFHET aTIR bl ST, e Wi g9d .

Q) STTLIBATHIU! WML (Research According to Needs):

faghT frTITeiiel UepT SURIHTh Hee 8ld SRIeM JAfie Hewdieal
JIIDATHIY, ROJAR U fwiep G Arsfduaris! & ger
IHABRU U BRI [T FAET Febed BTl Bicfel ST, A SHGRT &
TR AU HLAET CTbet STl

3) AT AT (co-ordination):

AT HEST IS AT faImT & e fHTIIeiiel S ar=ITed Wi U I
I AT AghprRITl a1 Uiy foefor 8. o Rt fadr g
HMeF I SRII™ BHME TG ATl Idl. GRUTIHRSG AT
31TGe A, HLATET feudased) quf e A,

¥) WRIRAR (Suitable):

TEM T HEIT JNMHRIAT STTRICAHT AT THR HIMET BHR0T BrIeefiR 3.
SR ST, 08, @ RIAT ANTT ATal, FeNEHrRT RS JIifed IRIea™ T8
SUNTHT & Igd ARIGR oxd. 3iftis / ifaRed @ roarlt smaegedr
T, MR TifAd a A3AT TET0TERT fafder arfgdie) IReT -9, 3remdesr
BT FMT fImT AR ol

4) BRIEH qat (Efficiency):

leaT GRS TsT I PRISH hiT TRST A, gl 3197 faIqrmerha
FIMGT ot ST, AR ds7 T PRIPRT AR TERT T JNe
e STl ATos faey et gehiei! RSl AIAC Tel.

€) TaRId f49RT (Quick decision):

faqur Tener & faght fasmTTha Siaie f[mTicRfa dhet ST SFedT™ erId
HTfecl MesT BT Ak, FLMe edTeTTciier Ja, FRIpRef s cadia Pl
Il T IIRYSIET SFSIUIAR AT 3D Jeel ca’id el S,
I AU e @RI Ry ST saRea eI e ST 81T,

CENERNIPERCrS eE
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9) ST (Objective):

31T TSR Ao SRATTAR T IR G el ST FerdT
RO, IEATTAR GG oIl el .

¢) URUIHGRST (effectiveness):

fouue demed praf e & O frTET e v sRIeam T
FRTRYS I aRfadmaely T JUd A I, IR Ao fase 1=,
g9, AT, fasht foTTeler e a1ftres aRfa enTea™ Jeed orf
SR IRUTHEGRERIC I e A,

(@) fershr frumTIeiier vep SufrymT / omam:- e (Limitations):

9) HISIT HEATT ARNEHR ATET (Not suitable for big institutions):

ST IS FLRAMT 79T UHRT T R0y MOT fAfehfermmemba Fomes
o YUY T BT ATEIT. DROT [IehT IRy STRT ST dToT 3RAal. Teie
IaTeTd T fafder Scare 3RTea™ faht oIl pHam=aTds des, 579 Suctsy
A, HISTT I FEAT eld FNGT BRI AN RIIT G GG
THY ST SRTIT fIsh! frqFIHThe PetedT e HafeT gSdTd.

Q) YRURTTA ULd (Traditional process):

€l URURFTA g AT Uegal SAeT Yedel fauur HeneRy Suger reld. fasht
TR B ATfedl / STTheaRT Mol doil ST, ATAR FINE hel IId
ATEN. 37T WG 2 7w feel SN

YT THS d ATRERT TGl HLAET el ST ATel. el e SueTeds
T A5 1T qRYLl, IR, HeMe e ATe.

3) T eTR<Ica 9d (Not independent existence):

qegET B fEht fAWETeT eHEIMIhd Bol S arged fsht
faramTTcter S1et FRMTTAR, STSauiyMIT HeNe Jeheur el daet BI. s
DN T T, JaH8 S HeATeT fearel TR Hefl S,

%) freYfieRUTTET T 77T (No benefit to specialization):

LG & T g ARENT Tgei et ST, T < PeTeT eehidl DI 3AT8. T,
3T e f9RIHETh HeMee pedry Weddiel @hids a4 AT,
qRlTe ST T, e YU G Sl AT Qe ot
e BT, dob g & arT S,




4) FIffET FeNE (Limited Research):

3TTSTEAT TqicHe T AT SOiaR HLATE PRUT TALTD AR, TR AT
faght fRvTIHIdRT TROTETOT g JIRYRAT FeTRATGT GRle el Sl o
FEATR HITET TSI, R, 21U, TEIeT HeNE T A T8,

) Tads frrTThe WeMer (Separate Marketing Research):

PTEI FTNRITAT AT BRI YT Teci YU HeNe faIsmTrlT T
RN, AT faqrTEThd Squl Je Gedier fifde e ae=ar, uee
S AUARATST LG el STTT. AT AR JHRT e aweeiTues &l fauurT e
YIEAYD AT, AT BIARgTel! fafdey fawardier ds7 a et Hoamy
RIS, AFT T ARAT g JAR<Icd . SAT FAN FRIHEY fagur
GG B fAea JHIUI RIS 3R, 37T HISAT HISAT HUATHET
T YU HLATERT fRTTT TR dhefl ST, o FeTeHT BRI ShE T
PRIEH Tel egere el FRIGYRITeAT Tefd.

STTSFET T (cHe, SITRIIDARUT T Fac FLATE 9Tl 0T $RuT &
BB TR TR, TTes FTNRICAH Yool BRI - IS BI.

(31) Fa frvmTHThe WeneA:- WIS (Benefits or advantages):

q) eTRAIT WM (Scientific Research):

T [T T 9 USARR J oTEld g SeNed H_am A,
NGTRT 3TD SFUIRT UAT, b, ATE-TTHT el o] LMET U, ot
IPE SadT Il AR PHART heT FAE Bl I

afiemgEaT @ o+t ar.
Q) IRUIHSHRST (effectiveness):

Tcd FAe fmRT e aRomed M Polell SRIGAE BEERT g
STCHIIT & TR T FEHFT BIIT. TRIer AT HEAAT BTl TR
317e T SATTOT BRI HLME PRI o AT o qaeT PRTd. TS TP
e QTRAT g TRUIHDRD Elel.

3) Ta¥a ot (Quick decision):

SENIREHE T G IR e Hefd a¥9R Faffaquor seresrer
B TTe] 3. TS T MNT detedT Hifed T LR fauvr fvge, T
CRIT fofg ear Aara. st fdmT @ Sees T I Jea 3fed™
feIghT eI SUTRT IS aiferelT AcTer. faehie aTe BIST ATaeilichep dTal.

CENERNIPERCrS eE

RR



U e - 11

R

¥) URYuf g W 3rgaTet (Full and True Reporting):

SERERNIEERCEIICES ISNIPEICEA U RRRCIG N RCK B RS KICE R ECIC RS
URUMHSRS, TR q GIUET g arcd 30T Jedal FHATSTIUT hralr AoT
IR 3T, | Hifeell 22 Tieh: Medl helei! FFeAT Hedlel G g aRIaY
IR BT,

4) Gafd T Jod g9 (Cost and Time saving):

TR e Tl S Bedr™T HIeT FHIUMeR T 8IaT. a9d ifch srgdre
JURATST HRE Jo NI o 3Tl BRT 3T TS g o IRIR BRI 3R
ORI FIRIT ASfAAr A AR ATSeAe Taad [ITFTHEIGd GIe Bedr
JorIcHD @d AT AT, I PHT STRTAT. calia 3fgalel UTH BIdTd AT I
JosHEY FHET QST AT, Teb TP &2 Blel.

RIel BRI R,
o TTIRATRISD THAT IR AT,

o IYCHR HHATATEIT SHATT BIIST BIcil.

o HATEHIT HicTed IRFT A,

o URRUAIIIR e e AT

o TR foyul v I

o T T JaT SR fAaTAT <t 2.

o UG e UTeT R Adl.

() Faa frrIHETGT Weer:- A1 (limitation):

q9) @fA® (very costly):

LT T GNed fIYTTRT L0 hed™g TS HIAT THUMER. TiRTER
T HRIET AT, d7Ted DI, AT, defeh™il “HU[d RId] IRId.
ATT 3T TR BHUIER TS, TS ST TeiT AATE T Wfefap 3Rl

Q) JUTTUT 9TOR ATEIT (Not fully utilization):

TG foFTl AT FeamaR FIEART O, IERT AT BHAR)
e, Aee AT GuiE iR @R A AR e HISAT SN AT
feramTTer 31fciReh PHARY, T eachldl <THUD FTetel! 3R, T T qRguf
AR B ATaT. ST BHT BT BT SR TTRTAR W9 BRI AR,




3) T8 BT 37eM T AU &% odd ATE (Not useful to small
Institution):

TN g HeUT Hudihs Hiedald! HHaRAT RT3 UBRTAT Faas
fquum e forRl A % gra FEL a9 JdT SR U,
STCUTHTUTER IUTE HRUMIT hu=T, TN FAERAT T STIhgEaT IRaSd
ATEY. FEULT AT T HLAE [9RTTT SATIT T &0 2Teh] ATEI.

) ATIATRIP FBIBI ( Professional approach):

AT TEicHd A fquue Gegihs Wb Rl Hewr
HETIDIT PR AT GEIDIFIT UTfdel ST, ATes Tl Fee frmier
ST TR HLATE T & BRI SR A1 YRUTHBIRED i1+ o Seberel.
b AT TR TRST AT TE.

4) W (prior Experience):

fafére AeAT HURIHT e FNE fIHETRT T B & T AT
YA JT ficTelel ATEN. 31T YIebTei ST 3772, ATSTIC dral HATEH

ATRATRISh HRERAT. U BRI <ol T gHd 318, oS Taa [A9RTr=
TR YIRAC T8l
&) q@?g@ﬂﬁ?(mas Approach):

T AT [T HHaRT & TIRT ST Iod vy aiid gar
SUATRT TR hRATIeT. <o YUY STE Yeiwig et 3.

NIt SETRERT
o TIAT HIAMY IR HRITHE SATeThdquT,

o SRR,
o OIS GEID 40,
o  JBERHUT,

o HAEHTT JrArYUT 3. ST HITET g AT,
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8.4 crEaaTRe afEfa oo deeT deamEt 9T (ROLE

OF MARKETING RESEARCH BY PROFESSIONAL
AGENCIES)

37) ATATRIP 9TRT fqur W2 AT (Professional Agencies):

AR fAfaer T Arsfaurae siforws fafay careaaiie Gene Twer
fHTOT STTeledT aTTed. T e IfeT YT UTedhied] adi [uu Hene
FROT. 3MTST WRATT N SATAATID HLAMEH PBROMIT 3 FAT AT SHTedm
e, IT. TIfeRTd e, fafder fgom Seeqr, yrdT fauoe demes &g,
ICATDHI 5T Ao TR HSos 3. 31 AT fafdyr yoRa fouue fawas
GG A DRI S, IT GEAT TSR febarr erRyehiar wfcrferely =8 sl
IRATT. T G TR Feos A, &I 91T HIME FXRAT Had
ARG ATfct MdT PRATT T SRR PRI IRIAT. fAGUeT Fememrer
HRf aRUTERE IR 7 Tgai 2 Ardt a7 wwer fafae fovardter dstrh
HUh PRI, ITE[+Teh HTERATHT, VY, $.aT dIoR PRI, car
RIS T AR o ST,

B HU=IT g ANSAT HU=IT 3NMISAT FEdTT d caxic e HIRATATST 312
Tt Fed odrd. fqerfieRumer Sfor el FeneTT BRI SuRITST
AISYT HUAT 7T FEAT THU[D PRI IR, 2T TR FTal FeNeT
GBS T AT, TeU ATHSANT IJUeTed IRFAM THUT FRAEHTaT &Y
3T AT, IS HHT AN, el Shia ARG, Aedr] e, a1 dgdre Jeret

31) ATATRIE STRT fIquT 9N ;- BRIS: (Advantages)

9) fRrenfieRuTET T (Specialization):

feeey e {uue Jeme S & JRd GIURT Jerda”. ST
HTerelT 3 aTa. fafder fasardier dst dees o, uRIféa et o srmad
AT, fafere Tvres SMreTdedt (Software) 3. 31T HEATHS IJyelsdl .
T BIRIST UTed Hu-aHT fHedr.fafdy fyor geail Sod a SurRy JiemT
IREATh U TRIR 3T UTEdh HUIHT caxid GG o Hesd. T
MUY ISR AT FHROY T BT N2 ATRATRID TS AT JdT SUIR st
Rch! SUTEY IRIT. T BIRIST BT A,

Q) 31f¥f@ T (Cost saving):

SICRTCT e e fART TG RO & TR T PRUATIET TaT FeeT
TG 31T T g B Hed. edTee [Afdg JhRe ANGe
ey, TS IENRETATT HeNGT Gl qad Bld. dosHed Jod Bl ey
febrrelt Hedr SofaR e Tar |l S, Teb T & Blcl.



3) dsT WeNYHTAT BRIGT (Expert Staff):
STRT RITE PRUMAT HEATDS fAUURT Hene aarciier fafie Teprer srgelt aet

T IRITT SHHeRT SUCTeY SR, STRIT HNEhIeAT SFTHATaT d ST BRIl
TEd HU=IET Ol Jal. MUSAT ABH HUTHT TR I Jeiear
fTRIUITATST, TUSIHRUMATST aRTHRUTRATST e PRa SRAT. T [qauTci el
fafaer sreaufl ArsfIuRTSt AFEd AedRy BRI SRIAT.

) 3TEITad [T (Auxiliary Services):

STel T YT YTeeh HhU=IIHT ITfeh & ferac Hal Juefed Do T
3TEALD AT FHTVIIT T BRI AT, TS Jobell T TATeAT 3Tea
TIBAT ST, &7 GRT ATERIBNT AT IUAsd o SdTd. S&T. SIfexic e
HSUTT SR, SRR Ul Rl SFSTRICT ROl 8.

Y) I8 ST HraeeiiR (Beneficial to small firms):

B 8T SENHT Uil el [9RTETh Fele o7 3nfiegean
OREST AATaT. IR &7 STel T 3T T e HLATE o <dTd. g &I JTal
HeNe T A0 fquue &eTcieT SEREET Aad GeneE deid
AT, T HRIGT A T8 ST fsal. HIvTel YdhRe s
BRI 7 AT Tel G JIHT FAgeD FThs HFIET I FePprarar BRIl
ERIRIE

&) Wawﬁsﬁw (Prefect and True Research):

TET TR FLATE HRT Teciaul 987 Teiiuur Femer i Srqedr
T rEdre, ey, RIBReT aRda 9 37 SR, ST rHThd

e e HHART T JITEG YU THTd HLETER TS SR, U]

Il MY AT FIEY g IRICI PIUITE HDRAT THIE, JoHs
ST G BRI AL WG AT SRISR 3Fep T gRq Al S2eh
AT,

9) ST THeUTHIT AT (Useful to large firms):

3Rl ene fITIeR MHTaT divT e o AISAT UdheuTer fobhar faay
GG &AL BRI ATEId TS ITaT AT FEATHST HAIS Ty,
AT T FHRT ArSfau BRIefR SR, iedrdhs Has ded, HT%FI‘TW%T
ST AT ST 2T ST Al

¢) ST | (Continuous Research):

qfever rquTies fauur Geer ST &1 dad FrRfaue fauue vy
UeIeR WM PRI ST, o FRIFAUO orear SBEeR, HIed
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AARY qITedT GGV Fld DIEMT eblel Hifeci Mol PR ST, T

]) HTEIH WY (Media Research):

STET F2Ne TR 3TEfAep HTe™ Hee HRUT Ay 3TTed. Y GRa
ST G0N HROT BRISIR 3. AT SefhiaT Headhrul asl AT B, o
BT TR fIYRTHTHRT 8107 QTR T8,

90) ¥ MY (Separate Research):

qIET LT AT AT € T d Jaueh T, 1o Y16 Gl
3Tt STaU & AU Ry U, ARSI HRUT A1 Bl STel TR
e FRUG ¥ duaeE B aNd e J9rEd  JTEdTerd
IO ATl QTR =T, HeNe AT fdeid & xS, geter elvarei ereret
T,

NIl V0T STeT AT fAur FeMe ReT J1%hd FINe 6o Hded™T
ST, AT 37fIeh o183 20T 91T BIdT. 3T 3ol axl &l YR
STET T A1 G bedRT Yalel dic / HafaT feg .

) SATIATRID STT fRITUT WITerT |eIT :- e / 7AfeT (Limitation):

9) {':I'HﬁﬂT 31T (Lack of secrecy):

STET SITIATRIG TIME T MUedT foqur Heer Faeaeli) ofcia
AR T Tl NI SRICHT ATRATRIeh T[T UTebet! STl ATel. Tal FeNe
GEIT &7 HIfRd AT SUANT e W@Eﬁﬁmﬁm Ho ABAd. HTfdd=r
RN 8135 2Tehal.

N TEfRw T AW Ugd (Costly and Time consuming):

&I IR TATR BRIPRIT SRICAT T8 ABT AR T ST i
HTDBREAT ST, 3ieh JeaT ATEDACAT! TR UG Pl =T TeRUiT HHT / ST
Bl ST, T IPE FeAE FLLT s Uy, i1 Hifed <01, R Feme
RO, M7 Sifcr 37EdTel UTH R0l &1 e EU Job STl T80 & g
JBETS BNl

3) TS YT f5dY (Unrelated Findings):

I ITET TR T Ife®, Fued T I IIeAUGT SEud JTed
AT 3FIh JobT AU FeerTer sy gebreit reeiie, SFaRaid ST,
A FATEATRIST T T b T ST, FeldetedT RIbRef sHeesault
PR A ATENT.




¥) ST 3r€9viY (Lack of Communication):

IH JBT IIET HIAMET FLRAT g T fAdhr fmr amed oo 9.
HdET AT YPR B ATeId. ATl T PRYR ITeid G AT
I ARTAT I G dTeal. IR fISITaR BT GG Pl STl

4) BIAAAIST (Limitation of time):

IR MG AT AT IR, S AR, ARITAR Heng i
I, b 3fefep pTeTaell AT, STTRIC T YR Reeret sected™y
<ot Heier fsthes 81q 2Ta. T BT FeTe 20T 3T IR,

RIAYHTT 1T FeE I dic - Fafer ARaT A, 3R 3Rl aNr
e SfddhiaxRer g @raxumey wef aeed™ add Gee
FRUITA TRST RIS 312N ATAATRIG HLNE AR FME Ho- ooy
HRISER 3.

¥.§ YRARNA fIgue  w@emem  Wvem (MARKETING
RESEARCH AGENCIES IN INDIA)

STTSFET TYTHD T AP BB HRATT U0 FNEART HRE T8
TH el 3TE. fquHreT eaR & Tyel 9y aeedr YRAKie 9 J
SN A&7 AU HeMerTens desel T8, SToredT T ices SRTciep fgur
AT fAUURT HLATERT HEw STl aTedrd 3MTe. fAuurT FemmemrT T,
R, fART aMfT fRdR fReifeas gl 8T 318, SeileT 3Fd u=arT
T TN AT fAIUr Ferme famTrei TATIAT et 3118, TR =T
TR |/ HISTT JLA fAUvF Fene BrRINTST aTekiel el fquue Hemee
TR AT B0 YT bl 38, AT [IUur Hee &5 3T
ARG GEAT AR BRRG 378, & e deel Urgehi fafdeg
DR FAGeHD el YRIdaw. fegeen foer dIRedr Sl eear
ST YUTUT ST U FeMe fr9RTTeR T R0 BrIeRR Svl. Svar
SR HISAT /A8 HY=IT G PRl RS ATar.

GG HEw AT AT Hfed et RT3 T AT g
fosrer eIt Srefaur |G NSl fhAe <g Jar fepd BT, WRATT
SATGATRID TedTeR ATAUTT fAYuI Qe Herit erf G2 el 3TS.

UYRAT  fIuqoe  deled |l (Indian Marketing Research

Institutions):

9) JToRe R 9 (Operation Research Group) (ORG):

T ITRATRIG GG T TATYAT fIehT ARTHTS T 79 § 0 HEY Peft I
T OGAR [T ARATT fIUve e fawae Jar <o go Pol. T
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AT fdhReplcs aFTciier TEIUT et AT HRAHEY e UTeepIoRit e
faIshier IO g HRMET AR I B Paildl. 37T HRATN A FAR 900
UeIT TR U= fAQIoeT: Siwer, SR, o TSI 3. HTeaw T qene
el ST, 3 TR g feh_eplos feiehel TEUITIT el BIefTe, SR 9
HEY YReTTcl el Ufeet aTeres Heraror quf e

(i) 3T T 9°f (ORG & MRG) &7 T fauvH fawyes fafder germear dar
QRIS &7 e JeaT BRI SSlar A 3 §u3, Hefehl, facetl, =18 g
AR &7 fSeprolt fa9riia eriferd afed. f& dwer areemr Jrofl, 3,
faiRor PRI, Tebed aeTod, foh_eplos Aravfl 37ehefur 3. aTae AaTgRide
a4 3T & ey e, siiwellear fepio g Sihelr, TR g
SAElTeIT ST, STTERTCT T, 3TfOT ATeepIoRT qRee] fershieit epTT ATer SFeheful
PO .

Q) T Pl 3w 3ftcerge sPpTHG AT (National Council of
Applied Economic Research) (NCAER):

& YRATAI SRR SATRATRIG FEAT 3MTe. SHIR ¢ T &T LI HRAT
DT AIEIUT Ho-T IR ITEdTeT UBIRAT dhet. & FTRAT ST 3refearafir
HMEATIR BRI HRd. TR TE8D T FIORUST AT fIsiaR & Feerm FRafaa
TTOUTT AAMET PRI A, TRAT T TR drezsiely dtdrar aRed areR
G HRAFT AT FET AN 9000 WSART AqBoa® 4RI PeaichsH
qTfect MeT Peft. YRATT Tl Needrar T e Bell 8 TR Jisaa
ISR BRI T GeIHTI ITeR <xie] HAET BRI . “TeTeT HIhe Hivex
4R ¢ 9" T AT & HI&IUT TRIg 3TTe.

3) s%a:rm%fv—dﬁm?wﬁ (Indian Marketing Research Bureau) (IMRB):

eI AT a1 T 9R99 7e T sgRI! TG etl. STfeieh TH.3TR.
ﬁwmﬁmwﬂmwﬂww STTCRRISET e ST
AT T SR, 9207 IR & AR 99 AEdd oF, 3 argt
3RTcTel! gyl ST IS FeRTeRTel UM Jeme HeelT #8U ATdel i
OTH el 3MTE. & AT IUSAT AED AT [IfTe THRTAT AR T
R, IFE MR qd <rell, Tedhid qoevr, HIcHeM Geed, av
Trof, fAuur Treelt, 3. o1 THRY Bar. ISR arRIfIaT Hes, e
JRIFRIAT Feg, fAYuE g UTed TR Teg JAMOT IRARTT IUTe TR Teg g,
ISR TS GG Petel M.

¥) ATH{ET 3f+s R 0 (Marketing & Research Group) (MARG):

gl U HagcileT fauur Heme FeT 3772, T ATeeh el ARAHR GReted]
ST, JFT &Y TRAT JeFcieh TROTHTY g AT TR fAqur Hemer ar
RIS, AT AL S FTATod QT fT 3T,




q. fifear = 81 fa fafay Jreadmr 3ramg aedr.

2. TufSar ceifeiT: & fawrT Hrezmm quieses HenerTaR HrRf .

) qrhfeT Rad ofFs sfecel AftddAw (Marketing Research and
Advisory Service (MRAS):

&l YRATci et YU FeNeT A=Tcie SRERTUY JReIT 38, & AT 3TedT ATed
YT U HeEAT SRISRE FeolMR F8U[T JaT Y& oo, a9 fafder
YHRTIT JAT FeATR FEUH ARG PRId 3R, ARl gl A1l
SERTHT AU fasres 3Fier TR JaT R 3R,

€) UT BISSH SfSAT (Path Finders India) (PFI):

e - Lintas &IT ST SESHThT U1 Bhised SiedT &1 F¥erdl ST
PRUTT ATl TT FEA HISAT FHIUTR TR fRvliel ferr el ATe. Tl
¢3 UTEDIRITT GReT TG Tl JAedTeT FepTIIT el A8, AT TET
ARATI A ATEDTAT GEID T AHRIDHAT AT [ITATAR e et 3778, & FwAqT
frafiquor rafaeg, Sfora, SIfERIa, @ Sfexwdiar gRom, ATesHgR SRy
SHfERTT I TTaT AT A8 GITaR BIOTRT RO ITET STRIRT el 3R,

oiR¥rarr fafder ArTdigR AqeudeHrar aRomM, SEieM, oTfiT ATeTHeR
STRRTCH oS BIUTRT AT TeR HLMET BRIl SR ST, T8 a-iet SHfexrcdr
e ATIUTT o] ket STl 3. T JUeTsd] orT ol

) fergReT TR SRIRIGSE f. (Hindustan Thomson Associates.)
(HTA):

TRATA U TRIg T IRFUY fIqur FeMer Tt & U U=t 318, 9% €0
UG QERT & AT IR HISAT THI0ERIeT HTfecl 8l TRl HepTird i
. AT AT S YT M. 9) AT 3/ AThe g9 ?) AT
¥R Ahe ST, IT SST T HEcdrT IUINT / Sfe® T YRdTdler fafdre
IeR fohar IO AR STOTRTC ST AN ¥ores / TeHT gied Arfad
I o ST B,

ATHA e AThe SSFAFR eI T ATt Arfgelt i) ST, ST, |reRa,
o el 3. YRl GHR 00 &R TR 3,9, STOTRUSHER faamoft
Pell 3R, M TG f[Auue fawe denes d=aFr T Fas
PRAMT AT AfS<ar WM Bl & Fedie gEerr Aifedr g
GNGATHRAT R FASUIAST IWRh oRcl. AR asd Tarwiiel T
B> FA&HTGR faIghT STeuer SR JeiTel.
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AT Rl HIDE SSFIFN HRAT el AT HRTTC IeTsiaesars 3¢ 3 Rieg ar
BN el 3R TeaR JTeehidl Alfed] Sueled o faefl ST, e,
HTERAT R, AqHATAT AT, I T FSRIEICT TH10T, SR, ST _ie
g, YIE S, F19< Hifed! Mol Pheteil 3. UGN ITHUT FITRUS el
STAUT, TR GIRT, RIS dRUATATST Tl ST &I,

¢) T3, e BusT (A.C.Nielsen Company):

gl U ST TRTaR fAUur HemerT Ut g e Jar <oy |werm
3Te. i GedT SIFTfeieh TARMER THUT oo V&I 3 <eilel Jooo Fefd
AT BRAT PRI I feredgR fafee Tar g Hifecdia TR et .
T Tep HEw@rE! HaT FBUNT iR e fveie frdene gdr
(Nielsen Retail Index System) URIg Hell Al & HUAIGR IOIRUS
e, e GG, g fAfdy JdT ed GNET Pbel S AEDEEd q
fauiiaeeT sre @ faamTe qe Rfdefl SN, e Su-igR Siaeury
ST Q0% AIPHEIT FAGIUNT I 3R f& Uil AFfieT Joo gufaRET
PR 37Te, oS &N DUl Gep STTfTeh [AUUIT e RUITAT FEAT HYA

I DU G 7, e Al Helds arar Adee ar eu-rd A1
T 31 Selel TR, & HUHEY SRR IT UGTeR B HRdTd. T HU=
TATTAT 9R3 HEA SAleleil SRIT & PUHT AHFIYOT ol Aruit SATfor
qTEehiT @RS Jad ARG . AT T Siqard “SIRTid FaxTasier
UTEHET T SATART FHET AIGAT TATONT NG Hw dlfgedl qur 7
PUTHEY GAR 32 EVR ellb Q00 SATHY DT PRATd. AT DUIGI fpeples
Ted A T 8 TR gR P I INIRT Ho gax fafder &amht

(37) UTEP WML (Consumer Research):

9. ITEHIAT GRS Ia- I fhad, IR g fagur ey arered drfady
<drd.

. U DU A AR ST g BHART aif 25 SYHETIRGT Tl &R
qTEeh i fFIRTETuT e SiTeT.

3. TN ATEHUIIRT ] PRAT SETST AT HeATeT et ST,
¥, TTgD T MG Pel .

Y, ITEHIET FEPIH,ERGT o, AED Y, qrefaes g o) e
HETE el ST




(3TT) HTETH Henes (Media Research):

9. T gy GMYT BUAT gR TN ST Adiged GeNeT B
qrfet et S, ST, Sedl T Paet ITAT SeihiaR =T g 8T s

. URIRYT a1 Ao w1 e UhRd HRIGT TR Pel AN, THa
STTfeRTcieT aRuIT g SfeRTc JegaTd =T Aifed! & T2 T o T
et ST

3. &3, Al =T YR AT ATEH i &¥fep el ARTEIT shjeT e et
et ST

g. feafeatr im, fafder Weriier WasTg 3Mfor AT Feeer e fAR1err e
Hifedl! Mol dell ST, TG I FEHG ST Hd HET FHUIDIER
I FRUR, eI IIRUMR, feafSen I WeuR, Il Arfecht T qer
Mo et ST,

(®) REEEEICIRCIECIER R (Nielsen’s Online services):

9. IEEY & PHUHT SATTeTTs S2iep, fhReples e, ATHIND 0 T Hay, €
BIoR, CIRCTST JTdT AT AT Mol BT ST ST,

2. A, Soie, TS (SRS, AT Jifiid AL aTuR BRUMATE! HTfedT
MosT e it ATfRdT Fod UhTRTd hoil ST

3. el TUEgul JdT g IRTRUSIe [T, UTgdid  GHIEM,
SeIaCi ™D [SCETSHNT g T TR JTFEadt HIgd! Ml dod ATelred
YHIIT el ST, T Tgaie af DU fAum= FINeT e HrRf dxa T
o= aa.

ITRIERT TRATT 31 fAYU fagzds GeMer Hru=aT ATaATRId, TR HeelT
HRRT e IaT. TTel, fhateas, Reia=q 3. du=Ii-l T Td:d AeATTR
AT G BT AT, AT o FHNTE g ATedT UTgdh FEAHT HeAeT
PO T,

g9 ORI @¥em g fquue Hemed (ADVERTISING
AGENCIES & MARKETING RESEARCH)

SR, AT TR, AIGAT HU=AT GG, AT HU=T SATh{RT BT T
QT QU FTET T80 SHTERIC 81, SeUpblelde] Fed SIS PO Fael
QUIRT AU FEURT SAMRRTT BRI SRR Al fAuue dengarear R
3Tl IfeIferT ARt o SRAC. T ST IAATIHT HIVDRT HurTedT
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SUASY SNfI™  fayue Heed R ' e oifeRy  drRiertas,
U Tad U Fered oM FETT aRard. aTEdiaTer denera fafde
Yhed g AU B RIPRAT. ST ARIMT JeIRUSH e Uddied
UGTeRUTRIT  JTehdci-rd ST STl T8U & SR Jem fauue
YT Jefrel JfHepT YR RS,

YRATNST SBTET HISTerT FRIE SIRRTT FReT QTS 0T AT AdTa:

9) DA FSEIRFT ToiwaT,

) T JTSEBIT &,

3) BT SfSeersii afr

¥) fogeer e srfiferer I
4) forerT ST 91

&) G PP SN

©) 3R . . TaHET 3f-s NI Ao 8.

Rl el SRR HRAT qUMcHe d AT d1e. fIedR BT fogT A,
9R3% ALY DT AN 9% Slfe’id Gl AlGult STefell Sidl. 37l
IRAT FAR Boo UM TRG PRI 3Med. SfReR T 3feres
HTIATRID T FACATTDRI B ATIRAT. 3 AR STERITGR T TR
four e aATred faiia Serciie STTfERIAER IRl S1fed aRTeaITIhR
B PRI 378, AT 3D ITARTGIY HUIT TR FEATIRIGR FTHRY
PR RO IGeh 3Tedl.

SIfERIT T SToIRUSH I GAfaRUMeT 3Ny d IfenT 3raar fafae
STRYSTES fghet, SetTet, 3Tf¥Yen<l IO ATEd grrearell car A 9
T Al SR &7 chidT qied™T @ SHEddEl SYIRT oo
HMETT ARl IAT. IR qoRUeT Raifiad e favearia, faadia
3TIOr Tqefcer BT 3TTR. TR e TUEIT Pl d SIFTHIDIBRUTET T
STIeRTE FReerTel! fauurT FemeTa 3retel! et U= Hew@r! e,

) ATRRIT FERAT FI: SR TIR BHRATT 30T PIVIAT HATETHTGER b1
IR I RIS T T

Q) 3Hfefps T NG STIERTT 3Afeh Sugde g IRUTHSGRS 80T FIST
IR efl S,




3) & T YU Welee, AT A, dREl Silad Pl Rerd,
FTOTRUSH ST &4, JATfor STIfRxTe SFener 3Ry SughH e fddTd.

Q) AT IR IS 3T ST oo HAMGDIAT IUEDMT, TIRT I
R BRIET &Il

Y) . TH. AR. ST AT GRS HAGT (1.19.7) AT hel W, AT oY
e feeledT SfRRTCT ot ATU el .

§) YRS 3Md Sfexd HRMT, JIfid<], SURHT Ied I,
g, A9, Gd8-, HROGIS! 7ed d ARG avdrd.

©) 3FE SR IAXRAT Tqa: T Faaa fqqu Fenes e it oo
BRI PRI SIS, ITIT BRIST T 18D TEATT o fT STy

¢) SHTERI FeAT el ST Schldg, AGHIeT Ha [AUURT FeNeT
PR BIRIEH d STAA, UMD iR PRI, ATos e e T
AT BT B,

i SR G & fuu Fengaredr Hrifd Al qfer arR
EICKIG

g.¢ fmom dememriter afte 9ed /| awRie TETTh
(ETHICAL ISSUES IN MARKETING RESEARCH)

STTSTEAT TqGTCHED T ST RO AT fIUU e Jew foaifaasd
qIGd 318, 3TToTd! JIIRYS & YTEDAd ! SR ATehiedl e - et
SHUTAUIRATST Ta G BRI AT, AT R affefers e el
I BN, T8 PR, TSN fobal S IS GgT fAUurT e H_re
AN, T & ST STaTiie Jelle Aol a1e 8id 37Te. IT a1l
TR e FEAHT ST ATEdh G ART T SoiaR AT IR
T qRaTear 12 YA T, TUSAT AT FLAHT FeMe W YR
i TR JHTUIp & HfcieperedT JMERTeRIeT faemReil gTesrd! 37eft 3ruerm
3T,

fIqur HeleTer Afcepd g5eT Pral HeT S BN, AT R PR TRoTe
3. ST eI UTeehid! HAqUD, famet fdhar SR BeariRE 3R,
cregT fuuETY git fhar meATRies UROURTIT U febciiar der o, frer
Sifrecra 4o ST e

fqqur GeneTchier Afdamdr aare fasaraeft Heaea omr. fauus Fones
RO ST IGARITATST BRf et ST 31TR. AT FLRT HTat TRTA TS Jifeat
M BT Tl 45T RV g HraT o, FRopRed oy, JrArdt feredt ot
T [T 3RA. B [T ST FGNed T Afde T amaR awrar & aver
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3TTe. gfewd fUuM Jenerredr erRITST Arfed! Hosfadiar qrexler dammes
AT fba Sfcia HeMe ATebs Ucdeh ARl Hegehid ofel rATell &d.
fAUuT Feee BRT A UG g 307 Feda quf egrd AT Tl
fFrermeter fsepy & ST B1el FaSetedT HeHT, THHT, TR JTHRIT 3T, T
ST 37e[eh aTeid TfIfae 3RAel aTfeord.

31T TR FHTUTSTET Afcies M SUINT SedRT GG FEAH, UTeh
Y ATl b iepyulT, fasars STIfor fepet e BiT. fuurT el &RuT 8T e
AR 3RTCAT T T ATRATRIDIH] FHRISHT & AR Afcreped
qlesed! UTfeoid. W ArHau0l Wieilel &=Td f& Hfcip Jed Uresetl, SHUTTei!
IfESid. #eUT fauure Henerepi el Prf AfcTes ANTaRe dTeftd ATt
it ST AT Sgur TRoTer 3R,

q) g fgefe ATfET (to show the ethical Information):

SiceT fquurT GenesTer sy aammaTet TRRRISH fdhar afdsyemrerdier
aRRfRereft THTOY SRAATS. TeaT o Afddhdar e rIaTd. e s ot
SFIT G AT 3R, FEURT FNET UeIel SrSU=IT g € ABUTAT TS
gfIARrcT 3. AT IeAe SicaT sy el JuaTel) SadT dHT 3T, deaT
o Qe PHTal THTOT el STaT o,

Q) 3rEehaui (Accurate Description):

IR HeTerepTrgT ATSIRUST Sf PIel Fed Il T 3T TR IPRUT g gufT
JUTRIT ST, T fAfIE S DIvfeal qaNTCId el AT TRET BRATT? PHUra
IV DI T TE<T? HATED Hees T IR g qTaepIIer Hfecl
ST HTf&<i el el Bl TS ALAET ebreraral g fAfcraTar oval.

3) faferer e snaT (Study of various factors):

INIRUSTAT 3T HRAHT AAEHM [AUUHT U 8T deaiall aR Tl
3ifcr frsepiaR s aRUT Bl g febelt aRUmH glget & UTfeet UTfesrd. e
3fcar R g TaaE Y FeeD Gee BRIl STRIl PRl g e
fFRISFeg 3Tguige 3ok IR BIUTR ATEL 31eT YR fAfde veard gae
Flel TR PRI TG ADd. & U fAUUT HNESTST 37cdia Jugdred SR R
fafeer ereeprar aRUT™ IR &1 Biciel TSR Gl GG ehleTaral &
frrcftamer avet.

¥) e e a<= : A #Rf (Behavior according to ethical):
9. fAUURT HemeTET fghterm Teb HT FEU dTR CTesu,
2. Farordt 3rferfRerT el STesTee.




90.

AT UfeRITE SUM=T e =T faaR 1 awor fohar SrferRerd IRtrRIET 8oy
I UBR TTeTI.

. AT ST TR JARI [R1aRT HeNE TATaT iR v,

TG0 HRATT STRETCAT Hife<dl, Td POl Sex o T IR
EICICIS]

Qe & d WS AT, I SR ST chodfere] TTfeoia.
SR WIS 3R, WIeAT Faefd! o .

FIMeT redTelTd JMfferd 3MhearT difid e, fre® =T A-ATe, 3T
e BIRE Ied g IR ST T8, 3RT WA 7. 3Ry aei foreft e
IR,

NG ITEATATTE] AT, FIcT, feeTel HRURY ATfed! SRt &g
LU

HIMEAT BRI HRAT UTHTNBYUT, TEORdT, YRUITTDHRGT, Soif 3. e
qTeoTeTd. X T 3T8dTel  GNEH & HfdepaT STTeT 31Te 3™ F8UrdT .

4) TP AT (Professional ethic):

fauurT FengeTiier ereaTRie MfrT fdhar Afiedr & gl achrigwia
ch &R AU,

8.

4.

. ITRET

DT (3T1T)
Qe TRl
ATAATRID FLATerT
QIEZASEI

q. ARSI Wi R (Ethic for respondent):

(9) TP ITREATAT T T WIS 8P AN, AT Tq: 3G hall b

IV HifeelT ardl fdbar eplurct Hifec &g . e HeAeRpr ST
T AT UTTedlaR R
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() TBT - T8l I/ SRS JoIEgd 8 FJ Il A-IER
%mvrr;lmﬁrqamﬁwra"r aﬂﬂqémwﬁﬁaraqamﬁaaﬂﬁa
SER &% T,

(3) STRSIINT SRS H% . FNEHTT YT €raT fehar 18T & S-fquamn
JfUPR ITRSIITNT 31T, STIRONTT hodNT o AfddhdelT g T¥d. 3

UGT CTo8Tar.

(8) STREIIMT et 0 Squard Irdl. IRl FFRiear eifores o,
FHTSTIC Tl T, 9 99 fer=mda.

(4) STRETIRT FATETET &, Se 3N JEL. g Afed sy  srearet
RARKSIHICIE

. UrepawT (31fdrem) wWewufa fAfem=T (Ethical Issues relacting to

clients):

() UA® MRNART @RI, TOcHD T IRTd TRUTHGRS et STYel 1R,
ATes! AR TifNeh ToT o T A1 ded G G JATDRI.

() ST fASATR T b 7 o5 b g UAT AT STl

(3) FAGDF AT PR fIwT RdRIEr 3R e orf
Reerepr 7.

(8) FMEFTI PR & IRdd, Sollcid g URUMHGRE IR, fsamuf
fermefT s eisSTault SHRaT T,

(4) NG AT AT SRR, e, fFeTe AT, SRy
THSART T SFEaTeT fHeey ISt THTaT. JfeaTeT e Fel ST,

(&) ARICATS! dBetel HEH PRI & guluu] THUU Seet ITfEI. 8.
3. WoMes OvY weufdier fRRMT (Ethical issues relating to the

research firm):

() e TN HeTelel BH T gR GHAT XA g . b
frITER et HLMETERRICT s FRITHT A1 .

() HATERT HEATT TN Petell q2, AR AT TS g TR T fhar
ey MoT FROATEST Raret fIfde ggd™ fIafid Bl IreasT &r
TSR AR 8 AT F.

(3) TeNEART qRAT % g U7 Uty T i Raar .




(8) AT AT AT H e S AT AT HuehiaT T8,

(4) SR LTI ITANT T TIT DT PRI BRISTATST HRIAT, FART

ITIT BRI % 3. §.

¥.Q IFTT fague Wene e forymT T aeier SaTaaTRies W
T I wR& (DISTINGUISH BETWEEN IN - HOUSE
MARKETING RESEARCH AND OUT SIDE PROFESSIONAL

AGENCIES)

T ferqur Wemrer fermT

In -house Marketing Research

ATIATRIG WM frmT

out side Professional Agencies

9) 31ef -JRIRT Tae: 2T faquI=T Femer
AT /=707 oot et ehTlT fergchl
AT

RIS ARG [JUuET e
SESIEEEIRNIE IR ERIICISRICICN

CAChRINICIRNIFI]

?)@ﬁ-mm%ﬁﬁ@ﬂﬁw
SR 31

&1 Ugd 3AMIhGEIT URISUIRT & DT
Gt 3Rt

3) PHEET &oll- SR ol chiedl Aal
fEfosTe ATE R BT TSl X
gl

T Igdid ATIGIRD ALdhs sl g

IR T Qehl SUcTey e
SBTETET Soif TUTERT Ut 3Rt

Q) Adfuddl- Fad (YU Je forvmT
IS afiepdr I UBRT HAET

YU B bl T it

e e SR fae dearT
g HRINEST fhar FoneTarst
AT Gl faS avar Id AT
TEeraT wer fefor g

4)Joo- GMET PR FARIIO e
I AU HemeE AR
TSI SHIcT AT doscl FHeme quf
HRAT A

HAE TIPS M IEANT ST
fhar el SEEGRT NI
e fdeid  gofel eI
BT TR 3T

§)UeUTl  geM- A Ugad
HemeETear fomng fafeEa g
qifgct MooT HROIEY  eTuTIgur
JUGTAT STFIT 3TRAT.

ARG e IRy fRue
SN FAEATT B BRI IRII
TEIT YU A ATEId.

©) PR T RN T SEn

NED NS IGE ICIE R SCIC s Ll
JRPRY o FeMer Ufhdd Tevrt
NI

ITeT s fAfrE fawamr ast aoht
9T AATRID BHART SUcTse]
BRI TS SoleR Heg T

[GES]

¢) SUGHAT- AIGAT THIUTERI SEHT
3MMffeh UTSTe A T fagur
LT T o PRUT T BT I
BIIefR o

fquumeT T e RugTATST
I AERIe  [quuer SR
SUgh RATT
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Q)TET -T2 HHATITDhGH | dTel EERIIREY TEADS
Gee fIarTd PR Ped qUin| e I S/Eue gRon
THAT RGeS Ao FaqTRID| FAITdT TR Mo caa™IriTdilet
STEUE GIRU FTeR ST ATaId. JESINESEIES

8.90 WRTT

3T G STy STSTRUSHE) e AEUHATST fuur Hemer fraeaie
3ME. TERIAT I AT g Hee-dl IRel 9. fquoe Fam =
JeRITI FRUNATST faferer Ugelt 31ed Tt SRUTABRUT MDA, T
IRAT T UGdIRR FMET IRO PRIAT sl bl RS ST, i
AT SUcTses ATe AT dTqRT BRI oel ceh el TROT 3R,

AT fIuur Fememraiar fafaer forrr, fasht ok srf axoara
I, T e PHANT G THUATE TR . Fd Hlfedl g Jed Muf
RIS, UR T TT ST AT e Ui~ AIGaT HHIUMER e
NI BRISRAR SR, 3RT IRTl O J(HTT HHa=mThd STaITRI GIme
BI ATERT FeU dTal STaATRIe fAuurT SeTer ST A1 Heler oo oior
HISAT T A- DU ITT. YR 31Teh HEAT 3T b ST Ty fqqur
HMET o STl

8.99 AT

9) TP HeCHE TaaT YU T farRT SRATAT B2 T o,

R) IRYqUT fquur Heme fmTre Hee TeT T .

3) g fIUU e faRT BRIG /A1 T .

8) faghT frTITeiiet Uep AT #R U fauurT JemerT T e = e,

R EEARER IS AR Ry S CE B RGN R R R E R DETAS ISR G
&) AR U Femee Ferr JraR fevquft e,

V) AT HAMET FEAT T AMRTR i (IO FEHTT DT TIE
.

¢) ARl fFIfcrer T .
Q) PIUITE ThT TR ITTATRID fAU T HEIRT HRf TUT v,
90) I FANET forIRT T STET N TRIT AT el TR TIT P,




99) STET FME T 3T BT TR TS It o FR.

93) eN<SaTd feur fotat

a)

TR R 79

YIS DIATeT 3T TCeTSS FebiTHD ReFd

T, AR Bt
fergeerT T SrTfATSe for.

T Bgey Sfedm

RICRIIDEARIRG )

farshT faramTTcfieT Uep AT # UL fuur Heme fsmT
eyl fUur HemerT farT

*kkkk
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EMERGING ISSUES IN MARKETING RESEARCH
YhHROT AT
Yo Ifew
4.9 YRTET
4.2 VDY G U Hemer
4.3 3ifFers U Hemer
4.¢ AU FeMeETT ARG HTeamTaT SUART
4.4 AT fqquE Femee
g.¢ fahia fauoe Ganes
4.9 fohiT IR Hemes
4.¢ 3ienfie o dees
4. HRIm
4.90 eI

4.0 IfeR

o VDI I AUV HET HET FH BT U

o AT fAUURT FeMTer SR et ST T TSl BT IS

o TAUUR QAT MRS HTEHET SUINT FHSLT BT J5e.
o T fAUUT Heee 7 faxig fUur Sees FHelT o Iga.
o RIT IR HeMeRTe At /T / BRI G O I5e.

o N fRuum Femes Fee gar A,

4.9 URdTa-T ( Introduction)

STTSFET 3TTEeh BB fUU HeNETRT BRY Hew HTH Silel 378, DRI
3TN fAUUFT aed Fetell dact 81, el U~ aumed adiiis
ERATEY, SISTRUS HEY BIRE 9T Sileiell foxf Jll. MeNfies shicll & Turchrar
ALY SO HYEE ATl ShivciIhRe SacTos HTehTedl UEl, TR,
MESt — St 3. A& S&cT el AT fAUU HeNeHT QT g TRl




feeifee™y e B 38, Faercdl SITHIDIHRUN SR IERIBRUT & WISR(THRUT
AT 3refeeReRe RURFTA egTedTeeh START &5 SRIaRT [UurT e &miretl
AT HSiieT FrceTel! 3178, FUrTd fauur FeemTar SUART FHUHRT fquH,
T, SRS fawig 3Mfor sffenfies aHed gaT Sugh ovd ATe. AT
Hefcler oo dememre JfHer, T, qew, BRIS A TRIRT DU
EARENIREC

4.3 SUTHRT AT fuur Weles (MAKETING RESEARCH
IN INTERNET ERA)

3TTST JATIUT 29 T Tl JATET. 0 T ATbrAT STRTE Hicl HYUT SR
VBT TUTTEl! & VPR SR SasRIdT TH1d 0T Siretelr g .
V[ 3eich &TTEY HId! ST ST SAlell. B Rl d Ger e,
31T e frernemydier Feee RSt & e fuRy faemerf=h s e
SHAUITATST THUhIY JUTTedl -Icdch JUctedl 3. Aol daiIcie] Tuef,
RTT, SATATYT ERATHE STRTICIeAIERUT & JETTHIPRUM S AT gl FTell
31Te. 3feTehs ) o fauu, iy faqur, afenfies fauum, Hear fauum .
AR Al & S A ATe. AL GARHIS! e wet 9 e
IR, IT HEfIT HRIST 80T HIST ST aTuR R 379 S IR,

TR SIIeTedT Hdh Q1T aTeed] JHIUITC FRIUEpTET SUIIT Bl ST
31TE. MR MG Hebfold hetedT foe® g Sictel Y redn qegia
faeISor RO FURps JfTeRT AU et e, Hifr g AT T
e PRUTTAT GBS TP & 3T SUYIT 3ATe.

HIUIHTRT SUANT RN &1 31T Pl TRST M. LM BRI Hepferd
PoledT TITAT FIE HIU], TR TEHR PRUT, TR ARG GG A1dur,
T 3MeRg TIR HRUl, 3. 3T T Afediar Fanes prifd ey wre,
ThRT IUDIT STETdet! IR BedT ST 3ATe.

JaT. SPSS / PCT (MR |G- HiRGHIT Hulleitar IuANT), Jeq
PIFCR BRI AR FHITUTRIT BT AT IuGh 3T T 37TE. o5
IEIuT ATFOT SRANTCHeT el qUidUT g eTafere oI I %IUT SRuT, TUETehRuT
SUNED IR

IT FeTd 9ol BS (Neil frude) = “A Guide to SPSS” & YR IWJAT TR,
ge¥e fauuIRT SIS fauur fdhar $ - fouur g FeurdTd. 29 &7 9d®
g STIc UM =8U Uieg 3TTed.

AU HeMeTeer A TeAT
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31) WU AR (features of computer):

)

?)

3)

8)

4)

&)

AT AT SO R PRUINIST BIEl 3SaS AN 8. Td B
AUBIGR HIET Abald el K. 3T HUBRes HIGHISAT HATET

heqTd R GoTd FiTel 37T,

WA | ATSAUD: UUBHEY J Hifed Il F9Y DAl Sl g HLATehrT
BT 3RTcIedT Jaol it ATfee! SUcTed] o faail STl

VY fSEITS ST el BIVATT AT AT, U VBTG bl

BId ATEI.

afRe: HIdTe] B PRUTRAT Hlal FATET 3Ted. IR A0D & T I
IR TR Y&, e, T GRuTH &1 Te.

TRARTT: UG 7 U SEfId AT 3R, UdEl WIUP  HUIel)
(software) TR el I HUh T:gT Fd Ffehdr qul iy IR,
ALY GEATIIR 0T Tt AU TRl briel ST,

o= ST SR S ST GEYaNd. g9 dgdEm ey o g 9 T
RGN T YUITeAT Rf I 3.

§) $eI RV BRIT (Advantages of Internet Marketing):

URURIT SJagRIVET TfCrerRT Sfefd q UG IJgIR prdr Udrd.

SCTICER THQUTE HRUKIATS! I% g ST 8 §E . DI & healel
QT T - Ot AT,

SCYIC IABRTYE Jobd! S BRI, Ta’id O T I, T aeqal! qraqult
R e A

fashaT g ATeeh fdhaT IcUTEe - Ul JATEd Ycgel Fadae o qudh
e Il A fashredn arch @ i fdetel fed™ o AT @WREIER
NI FIER ol 6 e,

ST fAqUHTes S s/ BT, STIfeRIaT a Heawerrr &g aradn
AT HIIST AT8 T 3T fHcieds av] AT & .

govrc f[IUUMER dTediear Ufifehar Moot dedT AdTd. AR JeTeT 5]
SIS ST BT .

UGN AeTScrelT fadhT BT e =TT TUAT ATdeiifhep aTGTerelT
3Te.




¢) T INTRUSTT Hel AT SR PRI AT, ATaT BRIST ATED JIT
gl

Q) e, U2, ISCT FRRTERIe ATfeda forsor fer ST, SaT. Jroft
9 YR, feberet, SUcTee/er 3.

90) 3cc [IUTMIER TRTel e TR HRaT Jdrd. 3al. FafFd 3. vl
BT, 3- AT UTSfaur 3.

99) $ee fIuuHTT IS JTed T aioR Ho+ fAUUI HedT .

9) TR STTUSTRIGE T T2t Sevic o Uy IRTI 3T [agur
SIIUT, IUTS fuur RIS e T BrIST 8,

4.3 3iFamsT fquur WeMes (ONLINE MARKETING
RESEARCH)

Jffetprs fafdyr duwam e FaNT Yeida, INRUS T Scae-TaEd
qifaet MooT HROr T 3ciTS HIUDBRIT aTuR PRI, ITPSIAT gex-icdl

IR holl SITdT. SFITd JToMuG, AT 30T IUTeAT diad Jiiadl ModT
PRUITITST Se-caT aTa™ hell SiTdl.

TS fqUrT FeMemT o WeMedh Yeia T fresard (Advantages

of online research to the researcher):

q) ferefRe Yerpart: SfFeTST AU SeMes axaiFT J1fedT Moot BHRor AT
I g fraNid e o Fasdr 4l

) MY SR g fafder drcier ARt Mot HRur AIST s Feme
Y ST, DIUTEl 3redur 7 AT fafde Sermdler Tg-argR Jrfed Moot
YT AT,

3) TEAfd T 9 Iad: AR FNEHT aRid JUd ATee Sl @
@RI 3T Jov HEY WaiprET URNIE UTH Rl Il A B9IRT
TG AT MesT RT A

¥) WETRIT T2 37T FAMHIER MBI dhetell ATfR, T & Feneriseia
AT, DR T (IS I echie fFiere detel! SR,

4) THECT: IS eI ARl T MedT UM T T
3. URURFIA HMeF UG Ue Sere d1fect Mol &I, feudmlarares
SINGIE

AU HeMeTeer A TeAT
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ATRIET et & FerEhicra AR e Al Terer fIRiE Arwdler fashrem et
T, FTTRUSHT el SFSTHTET A, ATeehTedT TfTshId THTON gRee], Sedrerel
EECEGIDRI)

TS fqur e HRUATH Ugd ( Methods of Online Research):

ST HIBIT T8Dh, fshd, TTed IUR, IUGH ol AATSAGR
ATAATITPRICT HIfScTe <dTor - BeTur @RI SR, Ira Hfeed e SoT
faTUr FeNEHTAIaT hell STl A HeghgEl YgaRedl Jelg
GISRTAT TR PRAT. TS HLGAPRIT TR dTaT GNGeD FATDGT
feber ST PHARIGITRgT Aifed! MRT o DI, IR, BT
YaIef UgeiTer AR o 2T,

31) U<I& Ygd (Direct Online Research):

HYT JMYSAT ATEDHT I ATST TATIAT TSI T TR TeeT Hifgt, Jrear
UfIfohaT MoaT hedT ST, Blaldoel SRIfdd TTeh=ra U Urdfdel ST,
T g ST, HISTET TITRATE =BT HIfE<i | T1esT el T,

) AHIRT® JTeq™ (Social Media):

sove RioT fafdy G greaaier aTaR GeneHTdsIar dholl SIar. 31er
JIATSCeR UTEhTa dod, FHISIe TeTdie olldrer 7d, AT Jfget mMosr
Fell ST, AT g™ 3FFeiTS e dRaT Ad. ITHRIAT ST T ATSHiT
TIR 3R AN, FURT  ffder Jeamsest qrfaet ramdt arra. Jrfaeht
MooT PRUNTST § - U9ATdeil, §. Hel TeTdet!, hisel TouTd fhdl Srhalls
UG eATgel! TodT ATfedt Mesl T Ad. T8 “Keyword” TGl T2,
il UTH T .

SITSFeT 3TTE[Feh VI GATel fauurT HemegarepsicT TfFels HRER ol
3ATERG e o RO Fletel TR,

4.8 o WemeMTa WM ATEIHT™T SUAT (USE OF
SOCIAL MEDIA IN MARKETING RESEARCH)

SITSFeAT VDI T T J&eicd] Halas- UUTAITed AHID AreaH i
JfPepT T HET! T8, ffefhs TR TOUMIGT AT AHIRD HTETHGN AT
TfIfoRaT S SRATS. AT SUART HLMEH HRIAT HRaT AT, AHTID AT &
§C¥IC g ANIEe dNlel SUYdd 3T 3MTed. TR eaxel, e, R,
fegStan, wier caRid UTsfIdT AT, AT ATEIHET ST Al JATIeT GISHT,
SIhRTE PIHTARICT ST R,




WTeliel HE<dT \ATHTOT AT 3ITad:

9) WD (Facebook): AR Tcdd geh! JTUeAT WISHT ST el Hiel,

R) TSR (Twitter): B Ueb T FEHHC FdT YUTTe! T8, TGN Geh! ATl
A, eI, ARAST FerouTe STIfeX &hlel SR,

3) T + (Google +): & WS LD cllch HTUel IR d AATS

37frep HTfRT SUATHRIT aTURTT.

¥) fadhrufear (Wikipedia): & U %l IESHIY 317, TGN THTET HUTT
vl H1fgelt cavieT Suetey k.

4) fowS - $7 (Linked - in): & I &M IGERIGHT TEUIRT JSATSE 31T,

§) EICY 3T (What's app): & Ud AHIsaiaR dTeIUR 3MTIe 318, AN
AR Te TahHaT ST, o, wier, feafsan, arsfaand. a mgR dud
ATEAT ST, 3T [ URTES T iRy ARG ATeqs 3fTe. ATRERT
You tube, Pinterest, Hike, Instagram, imo, Hangouts, chat on,
Xender, shareit 30T SR 31f¥rd ARG ATET SUcTey 38, TGN
Al e wffehar, 7d, R SfER aia /I, a1 faRiT BRI
AU H2MerT Ry ATfec, T MesT &Rl BRI bl ST, Dl

J79TT HTETHIGR SR8 STFTfIehIhRUT T . ATgdhial UfaaTe qHiar.
AT STV BT A, § B Ao,

4.4 a7 frgurT WeMe T (SERVICE MARKETING RSEARCH)

TR TSI IT AISTT YU 16 I fORdR BI0TR &5 F8UIST QT 8 813,
e famrarelt ot Shavar 3mme. Jar &amaT fdeT 9 fOdR & PIocamer
QRT3 I RAT JI 3Te. 3Tl Tefeiep SFIHEY YUy &=fe
ST SR JaT oR dl. &I T ATIVRY T &FTebe qRIGeT
SITATd. 008 - 09 FEY YRR GIees ASCRT ITUAT Y'Y % TRT HaT &=
BT, I fAGU FONeHTT AT ML T&@ T TRl AT AT, R
ATfecl THAST, dTede, SRER, fawT, #iT, 19, Toft yRaeT, Sferfores ferer srer
eﬂﬁiﬁwmﬁs‘lﬁm 31T TR 3MfeTehs WWW
et IueTed 81 31T, W@w@amamw?ﬁw
&I HRNTET SpRUT TP 3TE. STRTIcTep fepTATe AeTert G ST 3118 3T
Tl Wi,

eT fIuuE & § FarI IR U AU 3T IATe. AGR IgT

SUTE T AT, ERSASEICHRCH fAqUMTEARIAT HE@TT Tcdh TNl HaTed
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B, M AT fAuurHTe Heler BeatfranT aq d fauur Fees qof 81
BN, T HaT fAuurT e Hatd oTan .

ITEAT (Definition):

o, fthefld Picer, “Teh el GA=T hl PRIdT BRI 3Rietel! g fepa fop
ST HIeTh! B (FHT0T BIcT 18T, URe] caTer SeuterelT, Hifcres avqeflt neaer
e 3T febal Tt AR ATEr 3R FEUrIel.”

o, fafeets TCei “AaT & g 3T 3l 1Sy fipar & SR ATEh

AT, AT FEUNT ST Teseall JUIRT G fehaT T ST FGeRIAT G el
qTEehT THTHT chRUT 8T 3.

37) [T fauum A (Feturer of Services Research):

) T IYTeT fiReh Jar fAuu & 07 HROr g Jar <07 AT HefRid
3R,

R) AT &I G T ST T HHcTep Torer T,

3)  HATT SUTGHATSRIENT SUHRT ©ITAT IRl cdTHqod JT IS fuurEaar

Tehd ST,
8) QAT SoISTEd I T Ueh [FRITIUIT 3TTGese e,

Y) FIRUSHT IRRATIR, TTEehdT SATRIDITHII Hared] HIUNTE IS
IR B 3.

€) SUUIHM WS BeledT AT HTeTdhl & FHT0T HReT A ATe.

©) DR AT IUTGDHT TR A o S T STHIT BT .
¢) QT AT @EIRR ATl F. AR g YREST 7 erd e A
R) AT fIheIT TR PHRaT A AATEL. ST AT IR BT I ATar.

90) R IUTE T T &T YehHDIAR A AT, TRl T T ST

99) JaT & HISAT THNR RFaRia g fRedia 8 oe. SaT. e,
e eTge, e 8.

9) JaT &1 AT e WISTT &ATeh g eafh R qRIdeT ST, 3.

93) HIT IUIeT d SUHNT / deh Q@I'Ciqoor\l Pl ST, T NICENESEN] Iq

e,



) 4T g & fRaR:

/ar fauor

) | STADIT JaT ix) | oI HaT

ii) | fasT gRaaT X) | ATEIP, T, G
iii) | aToft, TRT qRaST Xi) | GRERIR, HISTgel A
iv) | &t dTEe xii) | ST, foiT qeMss
v) | e, T arede xiii) | faAraT | T faue
vi) | oTSa_Y et xiv) | AFIRSH, 8ical

vii) | REIT - ARRY J4T xv) | AR JdT

viii) | Srerfore, ar 8. xvi) | ST JAT.3

®) Aar fuuE & gy RO (Reasons for Growth of Service

Marketing):

STRTIIBTEROTET T JaT & fder g faedR suTear &l ofe. T
&RITIT fehRT HRUFTATST HTfecH! GaleTTT, SR, Hagrde,  fasfi, JrETim,
qRep{crep T AISAT JHIUER STEeaR 37Ted. IT &l e 8l SRiear
T fAUUETET fORAR Bl AT ISHTRTAT Fell (10T 81 3772, SaT. Joa
fereror arTcfiet caTaaTRieh ST¥ATehHIT dTci AFTUT 3772,

AR FaT AU AR SRUNATGT T a1 SUITATST Jeiel Teh STaaaR
31TE. 3 fog 2.

9)

?)

3)

8)

ATRIBRUT: TRATT HISIT YHIUMER T STeig T TFRIhRUT / T8 ehRuT &l
Srerfores S, fIHT 3 [T 81T T BId ITTR.

GTGIERUT: STTCTehIePRUTHIN AR refeaveelT 2rcil SaaTehg T &
IEARGS AHRT BT 3R, ADRAT TRORT 3D JaT STt
SRS Gl Poledl o AcTd. ST Pral oTshs FdT WO bl
3TeT.

ST ITURT Hel: IR YTeprd] e e geeid e, DRI
ISR, JSFABRUT g STRTICTRUTHS AT & qRfal STHIITET et
TSt JaT ST,

APAEIT: IRART APAEIT I 318, YRR TR AR 0 %
T 9 & ¢4 JUTUET T8 ATec. 1o Fale Tou YTeeher STIUIRT
IISRYS FEUIST AR STTRUS B, <Teb AT &= fqep Ry 8l JATee.

AU HeMeTeer A TeAT
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4) TSI T d1S: IRAT AlpIT 3ffefbs I~ ATeerel GT A
RIS I TS HeIMos AT IV SdTe 3Ted. Feagq aifiy
TREMUT 3. QALY 916 8l 3MTR. O¥d Hegq JMd $haerhl ded 3.
A5 TaT &RATCITe fafder e ATl ared a1me 31 fag I,

§) TNHMIT d1e: T IRFISR HaT Iuered A TR Al
STRIST TG 3MTE. T 3F7idh HaT &1 a1 81T 3718, I&T RI T,
BT, JIDR AT HaT <o, SR HSidhet fomT 3.

©) ITYTET T Fa0d: I ATl ScUlerd Ty gaefd 37T,
UM Iod TAFFIAR AR JaT <0 ATa9TD Flel e, Ial,
UMD, UeTsS! Cleal, Ioft QGRBRE HiAM § AT GO T
ERUICIKRS KNG

¢) TAAFRINS T&: YD JNT FdF AT TASIT IS Bl 3T,
G A AN 3TTe. AlfSc dAeHId dadf 8ld 38, $e3cd Sl
RN TR, o5 HalT fAgur Q=T faRe R aTee 31Te.

Q) WfeRoilg wedh: ST HdFT UWUT dled IR RN
HESH P BT ST el SrTASIaull FROITATST JaT fIqumrt
TG A

q90) QMRAHIT BRI: STRTCTPIPRUTES ITTST SAFTIcieh & TT(+Teb DI TTel ST
3IAUY 3L $le] 318, Sep, ST, dTe<ep, RN - e . e fem
BT S / HIfEcl! STITATST AT AT IR 81T 37Ted IaT. TR
T,

NI fIcamTes J1fed! &aTdiel WKl T 16 aiedr [T &=neft Sasdar dae
3118, ST YA 3ATffeh, AHTRID g Fiepicies e BlgeT <aT THTUIT Aa
8T fIepT T favd R Bid WTEle.

S) a1 fuvETed Ruue WemeATl YRTT (Role of Marketing

Research in Service Marketing):

SCUTE g %] FAUUFTSHTT JaT fauuR Heiemr 9w ore. fuur dee &
ST fAUUET HE 39D 318, HRUT el &l G TouTd el T, T
IS g IUHNT UhFIAR] PRI AT TS fAqu g e fodg
<. T fAUU PRUATATST AT TR, SUET AT - (St STu Sugrrst
fqUrT SeTeATE SMTaRI ST TR, F6UH JaT [UuHTTeRr fauur e
J¥epT JSITHHTOT T Al




q) ATEHIAT AIfe: a1 VAT YTeehi acra! Hifeel AT ARG, BRI
AT ATEehre FHTEN Ul HRaT A ATeld. JTeeheciT a HHTEN, TR
HIEIT SIATRIE el S Rl A ATeld. Aedhrdl Aifed! S
BTSRRI fqu FMEAT JMTaeTehdT ed. TG ATehich T o,
HERGT BT AR MebT el ST, AT JHIU AT8ehi=T HaT T AT,
3. THETETCT IET 8T AR, BlcerTed fhdT Y ¥R Bicet Hed 8or I
T o QMeT,

R) g feofar ufehar @ yifirest SO BOT: ATEdieaT TRaT Ui Hfhder
3MEH UCH URUM PRI INIAT. Il Foddl A¥ield Hod, Tdidod,
TqEETed Jifed! SV S UTed @RardT Ui od 3RIdl. & STU B
FRIAT fIuuE Feed ded ARd IR, fAUUH FeHgR [aT @RaY

3) TRAIEGR YR PHRUMR USH: T8 HdT GRS BT 3D M fTax
RN, PRV I TRET HEI FRIT S AT IR HRAT T, T IRe
BRAT A ATEl. e Aol @Ral (iR 3d ged DR
Y Td.

qeTdrar BRIST cgldl FEU[ PIal b ST PRdld. ) Plel gl
HTATIUIRITST, FARSHNTGT, TR AfdT LT UTeUIRIG! U HRaw.
T YU ST fAIURT LT TR SR

¥) TIHNIT TeH: [JUuM FAMEHER adiedr 3Md gchidl dfed! Mol
FRAT AT, IeT. JEUIHM, MBI, HIARh!, AHINIG TR,
TSI T ST TT &hITT ¥, frRaRoll 3. SER dar <0 9y
ST, T, TV &G Feiel AT T el HlaTget TRET i SR,

Y) ANPEEIT TSh: [AUU HNEISR, TTedhrr o, fofT, farermr, e, .
qifgct fAesadr AT, HRUT ATH HAT WRGT BRI & Teh RO PR
T YU SR fAUurT e qffehT HEcard ovd.

3T Jar ST FaR UTed FHEM! 78 B, Tedh I68 A0
TTEHT TFIRT HROITST ARTOIRY Hifeelt Frosaurard) fauur Gememrht et
[ERLEISRIGCAREICII R

$) WaT T a¥<] il BRa (Distinguish between Service & Goods):

Jar (Service) ¥ (Goods)
q9) | ERET TGS TOUTT SR RENE] G5 T 3R
Q) | AT A AT TG T/ Wit @R
.
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3) | THM G9uE UEKiETEd o | G av HE Ui dTee dgol

PRI A T o SR e,

8) | UM Schie TUreieR UT, ¥, STeIfRE IR aR]
A1 SFaiET SR, SIECIEICACELERRCRIE

Y) | TRECR AT IR FET PO AN | WREIGR IR IR o Aehell.
AT

§) | 9T fuue & hl, Hife | 9w & 8 P's AR e
QIR g UfhAT IR IMURIT | Gdd. a1d Yifde IRIea

3. TUTEHTER JTETRE 3R,
©) | T ITHNT T IS TTd | IR IUTET g SUHIT TRTesaT
I I, e8! R A
¢) | grET A1 SadT A ATEl. T | a¥q, FISgT  Jaar AdI. <Al
TTeTE 3R feeras .
Q) | HAMT =4, I, AT AR, IS, I, 99, 9 3. D
TUTEH SRACT AT (+ep Torer
CSKIcH
q0) | JaT cFchl TR IR, T STATTAR T,

g fRMT fUoe  Heem  (FINANCIAL  MARKETS
RESEARCH (FMR)

ot e T Sifenfie fawmramed foxitr fauur &1 sed srfery Jew@mr
317e. farii fequrT =gt 3Ry fSepTor fop ST fSepToft wREeR & féreher Uepar A
P AT, DHoRI, T, di-ed, Fffd, 3. o1 gaeR sxard. aa =l

JieFaT foxiir fAuuHHe cliebredT sl 9 caves aen Jdre e
feepraraTST goafur Aar GREAU, §. BRI Pell ST, FEURT FHTSI T

o

fARgReTedT FITERMT d JAqUhaRIT e o iedl Sl SeredT 31Tff,
ieqeTrell AU SRUIRT & & iy YRaST HRUIRT & AT SrEed e
AT B AR fAUUFTER Pl S, e i oo SeneersR
FIIT TITGBT PRUIRT T HISATE T TRST SRIUIRT G QIEUATS BT el 1T, fafrer
fariiar GeT | e, qaT UMY H¥erT, faxig e, I g R 8. qred
HfECH MoST BRI, Tl ATERT Tl fERIsor o € b FRNg-HIh cbeil
SISIS




31) forT fouTrY &3 (Features of Financial Markets):
q) forfr fIUU T JadUeeER & BolaR ATe el HEIwRS SR,
) fahi fomormmred foier AremRIuii=m SITIR et ST,
3) facir fouur & g g T foreTe Hepeu 3rTe.

g) 7 U 9iedel MR, 9T IR, A0 INR, S+ §oR, IR
TR, G Tl SToTR, I SToTR, Siaiid s SN, 3.3 AHTI9T 8.

o faN

Y) fIRIT STSIRUS JdUehexT <aeal Jdaudren RUR Hieeell fHesg

<dTd. ) )

&) faRie RuurTes [qaupaRTeaT THT A fdme e, BRUT fhHe
/ 9 & Tfcrci e Tl QREasTedT &XTaR 3feeis 3R,

©) fARI UM 7e Seflel, Hegwel, JadURha e, foita el 3 3
olleh NI, T AT faiT SToTRUSHEY Jd8R &id STadId.

¢) TAUER d PoleR Iredl Hed FH-GY AT B <l dIoRYS
R,

R) AT - YRSTET ERTeR Hfercited fdeelt ReR e,

q0) feiiar STSTRYS AT & Ffcrclt STl T Hifget JIIUhaR  Boiar T
SECEEAEER]

ATRIGRT AT IITRICHS ARG I BT, TAGUDIN IRFT, T T aepd I
Ho- OT, T HIfRAT JATIOT IR W HHT x0T 3. AT FITeT AT, €

9) foNT STTRUSY UHR (Types of Financial Markets):

faiiTr ITSIRYS 8T b HewardT fAuuHTiieT TRT 3RIT ATGR ARBRET, HUIH]
g SRR AT faxi / wisderren YRasT derl Sl fawig fauof =gure
fafrer spuwgtea ffae fawitr afengelt, 9T, FoRRe, e 3. o @ - b
FAER PRI fSHION B, TR ST TIR STHE! FEUITel HISaS TR 5T
¥ar <ar far i [Rasr SA7 SR $ar STl JredT TN fai
IITRYSY USH Wleflel FebR FITT AT,

AU HeMeTeer A TeAT
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fo=r aToTRYS afifaxur (Classification of financial markets)

v

s"\raiﬂﬁvﬂusrf%mﬁ Wﬁ@ﬂﬂ*ﬂﬁ‘ﬂfﬁ
37) RBNY fagar Q)a}mﬂ“raiarcﬁira%ﬁﬁa?{
9) gHSe faw / gt Q) @it g arfeRreft
) farciia e E)ESERE]
) eI e
%) fafder fa=iia dwern
9) TTAH FISTRUGT. HUIT T (AT
Q) T AISIRYST ol Y, d7e, A 8.

¥) foNT ITSTRUSY R (Types of financial markets):

!

v v
37) ATIRY ATAT RS WiETet ISR
) 90 IR
%) fafduar (Sl ) T9R v v
3) HiIsgehei aoIR T ISR IS4 TR
3) Ry e fafmg IR q) AR g Ffenie faa=er ) siew AR
%) SiRTa b AR R) HIT= AR R) IS A AMR

31) ATIRT ATATHT STSIRUS (Commodity Market):

AT FroRISHEY fafde SRt gl B - fadt @PER 8 ST, A
febar wfIsgepTei e Bl S, TS Py ATl AT JTTRUS
Jyefey Bl I, SAUIRT & ATHIMT Dol TqoUTd faxiig YRaaT RN,
RTEUIRT Hed 81T, ST / AT =T TROTHTUT farie YRaaT Elel SR,

) 10T TR (Money Market):

AV IR Sfeuelei (et Iuctey o e ST SrAal. AT07 SR
ST AeTepTeTad QTS AT Jafdur Sraar. T ol & 31T FeT ey,
T, JepT JATTCT IR PRI, I SR Plel [adTaNT o T a8 i




SR, AT 3T aci T SATreUT HIeTHRIed] SdgRT fSehTur #gurat =7or
TSR 37l TR HRalT At

TV ISR 8T iR SR U 9RT 3RET AT e gRT dlel, STl JHT0,
4D Pleeied] AeUPlei gol, URT U3, JERaR avR, (3fcued
PR BT TREIGR g fIehell AT HTT elel IRAT DI, o Jral JeRal PR
&) dop AICH, 3. ST Fod Refdl SRIT AT DIt ey 318, 37
PIVIE fAo SeUaS SITER YT (Higdetrel) TRl guf defl ST,

faN

A0 SOTRTT !, foiT GelT, dl g A ORI, Iredrhelel Jffafard
HYPIAN JIIUh SHTT TSy YT fesTeaTel FEULT AT STSTRTHIGh e
Sl ST, Teoe FAT07 SR SFUTRPIT SeYeblct = IRT ReFepH Yered] TerouTel
SYCTeY o il

) ATt TSR / Uit 9TSTR (Derivatives Markets):

T IR WRfBT TeTdieT TaeR Pl SITATd. ST STRTfcIhInRuTeaT
T =i fafere <ereiet =T BT gerHed 2IaeR SR ATl Ao
3NN IIERTAIA TRDIT TATT SR GIepT, ST &, SeMTeier M
RISTHIY &1 3T 3eh Hlch IRAAIC. FEUT 7T ENFATARIA ARV PRUATATS
CISNCISINCIEIERIEIS]

IT FIIRTT WY T, IR JATURIT BRR, TG Polidy FagR g Al
I FIBR el AT, IaT. TETRT ARART BUA SHREDT BT BIal AT
RSl el. TR SleR g BudT AT [AFFIeY Jefd deefd SRfedm o 37e
SHIERIC GlepT FHIU 81> el T8 AR DRATT ol HiTSIebTef T, arIaT
FABR AN &Il PHI PR Idl. TR Feu<il IR 3 FgUITd. a1
JITRI SFER BRI TR UhR 3.

3f) drIST FdeR (Forwards Contract)
§) Y&l drIaT (Futures Contract)
®) UITT BIIST (Options Contract)
S) 3Gl dGe] PR (Swaps Contract)

5;) ZAX ARIX (Contract For difference)

¥) RfpT fafa ISR (Forex market):
T Y - YaeAqd WBR T debl (18ll) AT ARG FISRAE

BETAT PHHT ST, TV R AT araRret il sirett. Wby fafmry
IR fafaer el IoHTl TR NI, AT &) Fdd dgord ST,
TAFTE AT BTy Aretd. [T v deard O et gediaR &

AU HeMeTeer A TeAT
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FIOTRIT et ST, JTTE JNARRTSE T ST, foiir SveeT, a START ST T
QYT 8. o T RIBT AAFTT SITOT - BFT0T iy SRIT. URfp fafemy
FOTRUST JMMILIHAT ARSI IR, el [+ T T BTaR 70T
fafrTa e FHfdeciaTet e

3) AT IR (Cash Market):

ST SITRUCHE U=ITd |, i XY, Tferell febar aecrell g TerpH S
TRIT RS -fIhir agR B, I G SR 3RY FEUIATd. AT faiR
IRYSHEY U, faos & IRy gl carid areautt dalt Sk @ <
I (On the Spot Money) Y feT SITATd. 13T GERHT INT FIRIC T
JIER 3R F&cel il

) JIWETIR (Credit Market):

IT IR [AAUHERTE B ol DU Hisdel ToUld IJuctey B

o7) 3T dp ITSTR (Inter-bank Market):

RGP TSN TIER IRUIATST fafarer St T faiir T SiegT 31y Mg
T TIERIGR Tl BRI - foiehl FRANT. TN IR s IR 3R
TEUIAT. T USSR daT, foiia TT JMUedThsiel SeUdlat IRgcrd TReT
SR T / TR ARRITh e huilss TTRUNT IRT IFhH O /g Ul e,
T JMYeATpSIT ~IATH AT fChg I, Wb Teiilel UdeR

PHROITATST ORI IAT SYRUIATST 3T UBIA ot edett / feft STar.

8) YTSdd IITI¥ (Capital Market):

TSdeT g & HeT fCHPTel JSdair™l TReT ARIAUIAT=T SAT AT
(TSTeT) JUT PRUTRATST UTET STHIENCAT UIgaiquaT=aT HeITaT /| agRTT
W@T *-II\S'C{('1 CININGSREGIE R IEETY! 6H\J‘INIHOd) meﬁa
WWW(Wmﬁwéﬁﬁ a7 T I e
AU BRI iedd IR axal. AT IIRIT JdC T, ST, Hedwe,
AU AR, AT fHeT, $ Teehiar FHISe 81,

) YT 919X (Stock Market):

TR ST9TR €1 DU=ATel Fier i INaTet S aoR U3 31, I Tl HIhe,
eI UaTOST 3RTE! FEUTdTd.




AT IR DY /| FRPRT ST AT, BORRY Hfer il MR fght dpetet!
AT AT Griaval - faight dhefl ST, TaUeheR AT HStel HIT, DRI
 gferefreit farsht fehem TRET e Toh fHesq QTeheiTet. ST BTCRUT dhed ST,

T IIERTER QeI 0T 3. T IR U1 HE o T SR I
S YR AT JAfTDS Fef AR GIUh I FUMATGR i S ien<ur
PO ol ST,

i GRal - faght defl ST, aros Tediehiel! febere, ool SRIAUAATST, S0
YRG! fAUUR e SITaedehdr WA, Ul i fRerd,
AR IR 19, gSMrel, Aoy gRRedt 3.0 sEa #fer
UG U e TRST HRA. & Yelet JeTad T e A,

4.9 f=NT II9TR WM (Functions of Financial Marketing
Research)

fourT SeMerTcleT 3tfeTeps fehedle siTelet! & faaRId SHretel iy STRUS
GG B Wh AT TR, Afetps i gt g f<ilr coasR amed
SUICA 98T I 318, T 37T fAiy SUGeRMEY Horyd I AIeRIHD
IS FTeTel R AT, e 3FeNT fAxiT SaeRIAE | PRUAT RS
faiT eI IRY AT, fa<iT JoTRUS S J9ew feadfeasy
TS TR T TTetlel PRUT THEER JATec 3 T A,

9) eTUPaRTET G (Investor’s Choice):

3ffeteps MY SIS [AaU[bINATST STTaT YT fRleete 3Te. o Jaaufera
IFId ART SUTeY 3T, I&I. HUIT HRT, BHoRRY, IREDHI HRT, 10T TR,
WRBRT A, dFe<, I AN, Flal 3. AT 3] [AAUBIRIDS 3P AR JUcTed
BT, A UID (AU PrEl F@a:d @ AR Sed. S
WWW&?@WHWWW%TWW% W
ﬁ?ﬂamﬁrr\fﬁ‘o’ NG [AAUHERIT JETeT Hoell, Hifedl, Arae aa—wzrl%r
I HRel. Il fafder W@T qAfIi eI HIO o QUT, Iuhiciiel
<Y QT U7, BIRISRR v, SR URaTdT SUTRT Jadue S.

Q) fI=T HLRAT (Financial Institutions):

T STTRYS AT & SR aerel Ty AT T el 3178, 37
HLMGTERR Jelet el HTfee! GUEI etl STt d GRS,

9. MR T SMARTSE T foiiT IR IIER Pl
2. 3o gl srcudmiel / Wosd HisaaTrl RS YR,

AU HeMeTeer A TeAT
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3. isae JaduehleRie] Seyeleil / fEieTetl carsire & T BT,

8. S UIBRI BIUTR AT fheeit aRlet IR $. e A1 SRR
pefT ST,

3) WRPR (Government):

IS GEAT S, Jel, ROl dep 3 SfSTT, 9T SOR T Iad 91T
ISR FIER, % dNIRIde] FaeRETEd Aifedl gt 3. 372
ARSI TRDR MUel faiIy &R STER PRI . & Jd Afect
T ITOIRYS &) WG IUeTed BIT.37IT HIfS AT JTER ARPR Jelel
Yoy e .

9. WRfhy o= i * Ffded oo, v Rer S9oadt Sur—RSHT
JTTIOY. BT T,

2. I INIRIT FIERIER & U g el a8 Bl I T8 eld]

JUTRAY R,

3. PR dred fashl BRIAT Heell U T FRITAU[hT PRUTATST AFEeT
R,

8. ST AN 311 Hiaerei! TR 37 T RIS <Tav]eh Foofau.

4. AT FHUTTed TR T 3TTed. 379l TRBNT / SeRMDHS Feft Iuctsy
P 0T, T T ENehT | PRUNITST T TRl 3.85TH el ST,

) fafererar - A=< (Diversifications):

hT g faiig ST, HEeHT T Jaduerard! f[afder AT Suatey aired e
qifecdt S BRI foxir IOIRUS FoNe ARG, SITIRT SpUeT IMuceT
TAUEhIT TR oA fereha, TR, R SRURT Joqupehter fafeer AT
AT HRf 31 HINEFTGR Pel ST, aRd HiSdelrdl AUl ST
et T =T 91 SueTey BT et ST,

4) 31fefe RF=RET (Balance in Economy):

fereiiar eIRUTRITST S g aRquf Hifeeit Suetey sraTdl o, 3reft et qer
SMMHSART U o ST P IR TIRUS FGT PR, T Wi
T el §X PRUNIST TR HEaAur Squararel arg wifedt ar
HEER Hesdel! S, e §uf o< aroiRER HE0r SquarTdt 3

G Hed P 3T

AT 9T IR, Hieddl dNR, <ol Mfefes Rerdt, Wb I+, IR
AT fai aToTRUS |eiTe Hewrd! JfHeT UR ITed.




y.¢ 3ienfe fUue HemeM (INDUSTRIAL MARKETING
RESEARCH)

3itenfiies fauvrT fihaT SIeRy < e (B2B) WTUR AHey 3ileiifie aw a
IR g ATl <@l - BETuT FEUN STEife fAuuE 81, g siieifie
TR, FEUIT ST IR<eR UfehaT SRradrl 3178 fdhelT Srefee Ufshar silelet 31Te,

fhaT o JTeIT YT HIeTHeY SUTaR HRIGAT 3TTed wnqﬂ-q\a@ms‘ltr.

e oo Hene &) T Siieifie fAguERT IRaT 3. SaTgR e
ITE YUY AT Ry Suiesidr Aad fHIfid SaoyTe Jifg Mol dheft St o
T ATfR R foNT el ST T SiTEfie fauu Gemee 3Ry FeurdTd.

3feNfies Tl fAUU FEUIS IuTer Ufshde 3TTa9de 3eted] Beehid fauur
81, &I I / I e STHRMHRIT IUINMT FIA TR TR 2T - 8T
TfehaT PRI AT, 3ielifies o] 7ed o HIel, THAFH], AT T AW,
TR, BN, YA, SR PoaMIel gedlal Hehral FHEY eldl. & avq
A ITHIRMT ITGh T, TaT SYANT I<UTeehel HRAN d T g
AT T TIR PRAT BV T SiTelifiles av] 3R Ul MM ¥ T

37) 3itenifire R oM 3R (Features of IMR):

q) S YU Hee & IJUHRY av g HaredT f[qqur eI oTes
IR, BRUT T fAUUATT WREIGR -fadhd s AT, I AR
R TaourI ST, 3iEnfie AU 9aieRt TR - a8R & d7TeT
I,

R) TRERR T fehct T G HATENT TaouTe SR, T UM U=l
SNUCAT PHART g TeeHT™ PRI qul FRId A, & FLATEH
H T g A9 eIl 7l ATeR TR SR, A0 HAEA Troq
T /.,

3) el a_q AR SMERIT I FLMGDRT T AT S
A SRIET AT, e SifEiiie fuuF ST Blerea,
AT Tt el Tall eTerdh FeU[ TRST 3T, o> AT HLMEATTAR
31T ercll AL / TT1eh ST s AeheiIl.

8) T8l Grel GeNEHrel TR AR JUHIY el U FenegTsHTr
aifelifiies fquur See qraT YreT |ad R R AT A8, RO
Jeflel TRERR & fqshegiet G Fifad 3 d, FaeRmE G qaffed
SR, B AT e IR 9.
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Y) U g JANTIHD FGEIR T 3 H2ATE el ST, IR g HT
e ST

) 3itenfire fuur Wenemr= @Y (Scope of I.M.R):

aifenfiies fAuur Hened I Scure d INRYS e, Jemed, T3,
feroroT=T STl 2Tt T el .

9) ITSTRUSTT f®RT ( Development of Marketing):

IR I<uTeep Heifies TEAMT Fela AT Taodrd bl & Tumd
QMTTH PRI FTHMDBIC d HITSIPIG I ATl et TRoT I 3T, 372
qifact, T 312 HMEHTGR Mool HRaT AT, TRT FeIRcicier IRy
ORFR2ICT, ATEHT AFUN, YT g IMARRISCRT STSTRIe TaTeRol 3. e
gl TR I, T TH0T Faeiprel Hifgd!, ISRl JFTOieT def,
ANTUT - QREST e, INTRUST faHrfieRy 3. e sifeifie fauue
HMEATGR ATt T M Petl ST, TS [FHIT0T o] ARl SUcTser

o Tl STTe 3T

R) 9% - IcUIG (product- Production):

YA T FCAUET SEfIeh IRl AT BHT SR, AT T aReefall
SIETEERT RGBR IR, T SIS FIBRIT S AT Alfed ! gdl
AT, T AT IcUTe, AT, qRGHERS AU, Feed, 0T aea AR
JRATST T Hifedidl TR AR, 37efT ATfecl 37em HenggR qRided! S
31T TN HfEciedT JTHR Sueted ATeRargiar qaiedmR Hear dal
ST IUIGATIRIT dIeT BIdl & §& el Jard. fhar T Seure - avq
IISTRUGHEY T I

3) SToTRUSH e =T fepswor (Analysis of Marketing share):

U U] dReAT SSTRICH e [@eTaR AT8ehre el & TRal e TR
PRI IR, TET TUBT STIUT, RPN PR T, I §A¥ 3D g TR
PRANT. IT TcHiET HAifed! Hoquaridl o Feed BRI oRd.
JIRUSH IS e faeisum e STeTRId el faghl, & Iearearer s fHfded
PR Ucl. T FLEATGR DUl fAshiget el fob faght s et aram
feyofer et ereeTer BT A,

8) Afee ScureTET RAprR (Accept of new Product):

PIUITE! IUTGDH DUIeT HaS THIUTER HiSdel TN ST, R fApIRARATST
&l HISAT JHuIER (el S, e 3fer enereR o< g wH)




PRUATIT AT DAl AT 37T FAGAGR ae] ITRUSHE Irafor gt
R arault g fauuR Trell PRUATTST HeelT faet ST, 3Ry Feme Ffae
IR A SIS PrIe2fiR 3.

3iTenfiies fAuurT SeNe & U Heward o 3ileifie f[quummHed Fewrdr it
ST, JATSFEAT STTIDIPRUTEAT ST IDHRUNT qRefa HHT WRGIER
farsher QMEo & AT AT e, TRSIT TURET UT8l, T TqeiehiedT fuur
ST 3T BRUATS B Sy fAUu e el 3. efsard
SUAIY e f[qUUHTdiel S/au g fasht defem aTuR eruarST 3iteifie
T FRT AU hRUT TR 3.

4.Q HIRTT

STTSTET DB DIVATET 2T ITTRRISCIY SATIRIIRLT JereT TG 2] A8 el
<Y YUYR IR THHADIER g ATed. e AR Yo
GG ST HEwTd SR, T ST GV Tl HeTs eI -
GIER BT IRICAM T SATEIGE] HNEAT 3eh Fell IJueiedl AT,
HIST FHIUTER STATIeh STIR RV U7 AIST Hes SHIUTT HiSael AT & <errl
T SRl @ e fdepr B il fquumer Sdeid SRl AT
Hiael ISR g TRT STSTRT HLATE PR TR S (U G Rrarg
31 &Fre faeRT 9 faedR B0 o eI, U e g
Qe 1Tt TR AR,

4.90 FqrEqT

q)  SITSFEAT VDI AT U HLATET HEw T .

) FeIic [AUuHT BT U I,

3) TS [JUU HME FEUNST BRI? I e HRUITT g I o,
8) fAUUR HeMERTE AT AT T SUANT / HEw / T T P,
4) AT [qUU FEUST R ? AT EFTaTerd T ol 1.

&) T fAuATEY fauur Hemer 9T / Hecd TUE .

) forcier faUur F8urel 1T 2 fa=i T SoTRUS IRTHRUT fdhdT TR TUE .
¢) faitr faour FememTa BRY T AT,

Q) o feuurT Femermrer Hecd / JHepT TUE .

90) 3MENfies fAUur HeNer Feurt BT 2 i AT R,

99) 3iENfie f[AUURT FeeAT STHT T .
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qTRYTH® 2168 T 3rf (IMPORTANT CONCEPTS)

9) GIRCTER [AETUT (Mail Survey):

eI Hifec M7 FROATHRAT ANGAT TR ATIReAT STURY F AR
Ul FRUIS URCTGR HeATEe YIS <Aredehg IR Ho URel ANfdel! ST,
&1 Uil TR TRt 3G I fechep el UelT 37eieh FdeRy FHoTel! STl
HRUT AT [SHToreaT STREIHT ALMEBT FHET HTUT AT T

Q) Hrerfy@ H1fEedT (Primary Data):

orIees Hifed! &1 Wege T fecdiara Hefdetell 3. STREIDE
wern, FRerT fibar TR dgdiaR Gengem wad: Mesfdetedr wredter
STIfees Hfeci 3RY FEUIdeT.

3) 3T HIfeelt (Secondary Data):

g Hifec! FEUIS ST QETE & StHfdete! &1 Fep1fRIe SHietei! HTfed! 1.
T TqoUTE HfS 81 TG SUYDT I T JTERTER YaleT TN
PR el TEIH TIOUTHT HIfeclt S & e 3ferm & HRTiT e 3.

%) R} JeTr@d (Depth Interview):

AR Jelrgd €1 SR Tqourll R UMed SIRETATel Afve’
eNgIpS AP of HIfS! AT FHTYUTT YU HIeed SR TR,
IR GeTRgd & OF AEPIhe TETEl Icaeleee fhdl ddeeel aredn
3Fefeh TfcrehdT ST BUTehRIcTT SUgeh SRcl.

4) JeATaCT ATevlT (Pre-testing of Questionnaire):

“TRATaCT ArAvll” & TeATdet! TUR HRUITIT Hishadiel Ueh Haw@ral YRR 37Te.
geTgetel gd =l € geATdel T PRuITSNGT @ Hd TR U,
I Qe dUTIUITHRAT HE@ 3R, STRERIT TeATdelt urafauar
3R & ol erdef! ST,

§) AT TFITHROT (Classification of Data):

T TR FEUIST STHfdIeledl TRl ATer U febel SRfdetedl TR
lTepe RO B, AT FDRUTAT el FG T2 SRMGeb 2T TCHYT
[T <Gt et BRUI &1 81, e Tl faeIour el FRIR &,




9) T2 WRUNAROY (Tabulation of Data):

e GRUTERT & g Hfshiciel Herd TR 3G Jeiear aiiesul &
AT fepRUTN HIfed! Feferd Temar YT fbar i dieg
HISTUTT R0l €13, & UfehaT ATl fehar T=TedT ATERI e A

¢) T ATBIABRT (Coding of Data):
RARUERUTT STefl ATl HichfciehRUT hel ST, STeTeiei & 3rEe ARUIDROT

RO ATBIIDPIPRUMeS T BT, HPRIPRUT FEURT IRl JTRI
fafere ferg, Qur fdbar Hip U BIY. SieeT YRl d STREK & HIGH]
SHTOTTER SIRACIT. TTegT T RATehfcTehIehRuT STegeh BN

]) T fr+AWuT (Analysis of Data):

TR ARVIIRUTR e fareier & feharar oTRY eldl. e fasiwor
TEUNST lTepd el TgaeRyur eI RAT hetell GHaTeUll 81, qearear
fIRINUER Tl FeeTdT, e T SUGhar qURET difesi! SiId. T
fereIeor & o fPrderra STER 3.

90) T A (Interpretation of Data):

T TfhAIcier 31T HEwrE! URIRT SRET oY fRIUIHeR el ST,
i EET FeUN aiffepa a ARG TARAT ATURIR Blaetel HLATE
eI fsepy 81y, qgegied (REEmTpRAT STIHd g HIeed 3G TRord 3.
e faRiwor g = & Qlvel ufshdr wepdeiell FITSIa g e
Tfehcier HEwTd T 3iTed.

99) 3T (Appendix):

'IIGAT B TIR beled] IgdTelredl guael Jreudrd 3fefell Hifed! 3.
ey rgdrerrear RIeReN TR R Sevard Ad. AL FeEet |
T, b1, e, DIED 3. AT FHAY PRUINT il I Job FeET
STEATCTRT YRep 12l A1t arerehr .

9?) faors HeMer T (Marketing Research Department):

faoue e HEw Raifead aed s ed HigdT HuIHEA fgur
HTEHRAT T e AT deft S &1 forma doe Sbrn
fRIRTT FeeT BrRIfeiNaT befl . euiien fuue wrafd Jum=ar ffae
9T IebeT PRUATATST &I frHTITHThe Heer et T,
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93) ITIATRIP fRIIUT FeNe [T (Professional M/R Agencies):

&I eTehg giedT UTeeT fafdy yepIeea Senge AT foear ST, &
TIds IS QAT dosl cdd!, 3Tdefd, AITIIETSl 3. At SucTeerdr
AN, WO IIIRITAT fquue U9AmT NI v IR JRiee = a

SUTINSHT &1 SATRATRID fAUurT GeNe dRerierg et ST, < Jedd: T
(MARG), 1§ (MODE)  3iFff (ORG) JTIT FHTAT <.
AT ST
fermT 9
T.9 WTeTicT HLT ATSTITT FIE T, (PIVCATET 3110) (9%)
37) R ATfe Tt ) PeRT faIsor
S ERVERNIIGE] B RISICERIEGI)
&) AT e ) T FTepRuT
S) T fquur ) ITHOT SSTRYST
3) PR famor 9) A ITEdTel
) G AT oT) SaT fauor
1.2 WTelleieh! BIvraTer 39 ToaY ST foreT. (9€)

31) fIuo FeTres TEUNT BT ? AT STaeTand TUT .

q) e fquuR ATfed) TgdTe 39 o7 DU ?

®) AU GG QTRAT NSHIATT TIT T,

.3 TTellddhT PIUTATEY ST T TR fora. (9§)
31) ©=eAT [quuITdT Tt T &,

9)  Jafthe JeTradd BRI g AIC T .

@) fIuur FeemT HfehaT TSI TUT BT

T1.8 TTeTieTdeh! PIUTcATal QI Tt I ferar. (98)
31w A1 T gzge ATfec ATciiel R TIE .

) qEIrdT AT 31  HaEw TY .

®) fAUU e STEdTelcict T DI AT ?



.Y WA HIVCATET I T8 I forar. (9%)
31) AT fAqURT HeNe Telie BRI F FATeT 1.
&) T U HeeRTRaT ATl Tt T

%) AUUT FNEHTHRAT 3Fetel! cUa-TRID Jed TUE .
frumT 2
T1.§ TTelierdet PIocaTaT IR ST ferar. (0)
31) INTRUS HeAe S) W JEare
§) MY IRRGST 3) fdHa demes
®) FAOT T %) JRIST ARID! GG

*kkkk
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